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Pattern 












Spoon 


Berry Spoon $2°° 
Tea Spoons $5.°°% a dozen 
Other pieces im proportion 


The Heraldic Pattern can 
be matched in hollow ware 
such as Tea Sets, Coffee 
Sets, etc 
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One of a series of advertisements appearing, in colors and in black and white, in the leading*publications. 
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tr of the greatest pleasures that I take 
in our housekeeping is that which comes 
with the use of my silver. This beautiful 
Heraldic Pattern is a new delight each time 
we use it and it is a real satisfaction to 
have a service in one harmonious pattem. 


What better suggestion for a wedding gift than a 
selection of silver plate of well known 1847 Rogers Bvos. 
brand that has back of it a seventy year veputation ? 


Sold by leading dealers everywhere. Send for catalogue “E-52” 


INTERNATIONAL SILVER COMPANY, MERIDEN, CONN. 


CHICAGO NEW YORK SAN FRANCISCO 
The World's Largest Makers of Sterling Silver and Plate 


May 31, 1917 





























The McKINNEY Door Latch 


- 


May 31, 1917 
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Consists of Only Four Parts 


There is absolutely nothing about 
this latch to get out of order or cause 
your customers trouble. It has no 
springs to break or wear out—no bolts 
with nuts to work loose and drop off 
—no intricate mechanism to become 
weakened under the slamming and 
banging of big heavy doors—it’s 
trouble-proof. 

This wrought steel latch consists 
of only four parts, each electro-gal- 
vanized and japanned, and can be used 
on both sliding and swinging doors 
from 134” to 2%” thick. Operated 
from either side of the door. 

The inside handle is collapsible and 
lies in a recessed plate flush with the 
surface of the door when not in use. 


The collapsible feature not only 
makes the latch stock-proof but al- 
lows sliding doors to operate without 
interference or danger of tearing the 
inside handle from the door should it 
strike the door jamb. The latch bar 
on the outside locks automatically as 
the door closes and engages the 
keepers securely—can not rebound 
open. 

These and the many other distinct- 
ive features of the McKinney Door 
Latch explained fully in illustrated 
folder “LI”’—write for a copy—but 
put in your order for a stock of the 
latches first. Packed 1 latch with 
screws in a carton, 12 cartons in 
a case. 


McKinney Manufacturing Co. 


Makers of wrought steel hinges, butts, door hangers. 
track, shelf brackets, sash locks and lifts, door mats, 
garage door hardware, door latches, hardware specialties 


Pittsburgh, Penna. 
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Best Kaown 
Tools 


The Genuine WALWORTH STILLSON ( 


Saves Time in Selling 
and 
Makes Satisfied Customers 


Walworth Mfg.Co. 9 ““™ 


BOSTON 





NEW YORK CHICAGO 36- and 48-in. Steel Handle 





WALWORTH 


Scientific Heat Treatment 
Adds 
=<) Strength and Toughness 
Reducing 
Breakage to a Minimum 


Are Easiest 
Sold 





Be 
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Reputation—Plus 


MA 
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It is easy to sell a product 
which has a reputation known 
to the majority of its purchasers. 
The many years of service they 
have given has built up such a 
reputation for 


‘COES 


Wrenches 


But the very factors that have given 
Coes wrenches their reputation give 
you an additional point when selling 
wrenches to men who are not experts. 


The greater strength of the Coes 
steel bar, the simplicity of the Coes 
construction which reduces the num- 
ber of parts to a minimum, and the 
fact that the Coes wrench has been 
proved by tests to be 35% stronger 
than any other wrench made are points 
you should remember when selling to 
the man to whom reputation does not 
mean as much as to the expert me- 


chanic. 


Coes Wrench Company 


Worcester Mass. 
AGENTS 


J. C. McCarty & Co., 29 Murray St., New York 
John H. Graham, 113 Chambers St., New York 
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UST as every Machinist is interested 
in his work, so is he interested in the 
tools that give him the best results. 
That’s why toolmakers, machinists 

and manufacturers are interested in B & S 
Tools and in the dealer who sells them. Cus- 
tomer-interest is a valuable asset. 


A stock of our tools is carried at our Chicago Office 


and Store, 626-630 Washington Blvd., Chicago, III. 


BROWN & SHARPE MFG. CO. 
PROVIDENCE, R. L., U.S. A. 


; 
: 
j 


There’s a 
big demand for 
machinists’ tools 
in general and 


Brown & Sharpe 
Tools 


in particular 
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CRAND CROSSING WORKS 






HARDWARE 


[- HARDWARE. - 


AGE 











A merchant who is just an or- 
dinary salesman can’t hold the 
Grand Crossing account, even if 
he does succeed in getting us to 
give him a try-out. 








This is because an ordinary 
salesman lets his customers hag- 
gle over prices. 


Now, Grand Crossing wire 
fencing, wire, nails, tacks and 
other products can’t be sold that 
way, any more than an ordinary 
department store clerk could sell 
Tiffany wares. 


We produce only a limited ton- 
nage, but what we do produce is 
so much better than ordinary 
that it requires salesmanship to 
introduce these better products 
to the well-to-do and well-posted 








INTERSTATE IRON & STEEL COMPANY 


GRAND CROSSING, ILLINOIS 





Not Every Dealer Can Get the Grand 
Crossing Line of Wire Products 





buyers who want quality and are 


willing to pay for it. 


Able efforts are well repaid 


with permanent business from 


satisfied customers. 





In certain sections of the coun- 
try we are so well represented 
that it would be idle for any 
dealer to try to get our line. 


Other sections were neglected 
by the old management—and 
from such we invite correspond- 
ence. 





Quality considered, .Grand 
Crossing Wire Products offer 
exceptional value — dollar for 
dollar, you will not find better 
value in any line of wire 
products. 


For particulars address 
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The “Feel” of a Good File 


Did you ever watch a really capable mechanic test a file? He has 
a way of passing a sensitive thumb over its jagged surface. Instinc- 
tively, unfailingly, he thereby determines whether it is fit for use. 


This man invariably chooses NICHOLSON FILES. He never buys 
blindly. He can “feel” that a NICHOLSON 
FILE is right. He can “feel” its sharp, keen- 
cutting teeth, arranged in rows of perfect 
uniformity. There is no doubt in his mind. 
He buys NICHOLSON. He makes sure 


of satisfaction. 


Our catalog and copy of “File Filosophy” 
will interest you. Write for them today. 


May 31, 1917 
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The Handiest and 
Most Practical Outfit 
Ever Sold 


There are lots of odd jobs about the 
home, farm or shop that can be done on 
the STEWART HANDY WORKER. No 
other tool on the market has so many 
practical uses. Can be used as a grinding 
machine, pipe vise, regular vise, as a drill, 
anvil, as a hardie, in fact there are a hun- 
dred and one useful things that can be 
done with this wonderfully convenient 
necessity. 


This STEWART HANDY WORKER 
is made in the big factory where world- 
famous Stewart Sheep Shearing machin- 
ery, Horse-Clipping machinery, Gasoline 
Engines and Flexible Shafting are made. 




















The same care marks its manypfacture 
and it will give the same splendid service 
that all the products of this factory are 
guaranteed to give. 


You can push the STEWART HANDY 
WORKER with the assurance of it giving 
absolute satisfaction. Boxed, 90 pounds; 
list, $14.00 f. 0. b. Chicago. From your 
jobber or direct—a good profit to you in 
every sale. 


Chicago Flexible Shaft Co. 
606 N. La Salle Street, Chicago 


New York Branch: 16 and 18 Reade Street 
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WHEN ORDERING 


STILLSON WRENCHES 


Demand TRIMO With the 


Steel Frames and Nut Guards 


Of all Stillson Wrenches 
TRIMO 1s 
the Best 


Send for Catalog No. 133 


MADE BY 


TRIMONT MFG. CO. 


55-71 Amory Street Roxbury (Boston), Mass. 
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Your judgment is 
worth a good deal 
to your customers 


You know more about hardware 
than they'll ever dream. The things 
you’ve learned in the hardware busi- 
ness are second only ir importance 
to the things you sell. 

Your judgment, your guidance, 
means money-value to customers 
when consistently borne out by goods 
like 


Sound advice—advising Si-monds— 
makes the men who buy seek your 
counsel in the future. What stronger 
tle between you and your trade. 

Your judgment, your personality, 
becomes an asset more thought of, 
perhaps, than the particular goods you 
sell. 

That’s a big point in your merchan- 
dising success; let Si-monds Saws play 
their part in making it. 

May we lay our proposition fairly 
before you? Ask us for trade dis- 
counts and how we co-operate to 
make sales. 


Simonds Manufacturing 


Company 
FITCHBURG MASS. 


Established 1832 11 Branches 
“The Saw Makers” Five Factories 


THE SIMONDS BAND SAW 
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The G. T.D. 
Mark 


MEANS MUCH TO YOU 


It represents the highest quality pos- 
sible to make in screw cutting tools. 


It represents all the prestige and 
good will that have been accumulating 
for years for Little Giant, Green River, 
Lightning and Smart tools. 


It represents the most complete line 
—the line that contains the right tap 
or die or assortment for every specific 
purpose. 


Every tool is backed by the experi- 
ence of 45 years of making dependable 
taps and dies. 


Send for G.T.D. Catalog No. 37. 
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The G. T. D. 
Mark 


means more than ever now on account 
of the extensive advertising of the mark 
and products in the national magazines 
in addition to a larger-than-ever trade 
paper campaign. 

Millions of users are regularly seeing 
G.T.D. advertising in such papers as 
Saturday Evening Post, Literary Digest, 
Popular Mechanics and Scientific Amer- 
ican. 

Be ready for the calls for G.T.D. 
tools. 


If you are not familiar with our pub- 


licity methods, send for the booklet 
“G.T.D. Plans.” 


We have some attractive stickers in 
colors, showing the G.T.D. mark prom- 
inently. Can you use a supply? 


Greenfield Vapard|Die Gorporation 





Wells Brothers Co Div 





Wiley & Russell Mfg 


GREENRIVER LIGH/TUING 


AJ Smart ia 





aoe 





Greenfield, Massachusetts. U.S.A. 


NEW YORK-28 Warren St — CHICAGO-I3 So. Clinton St ~ LONDON-I49 Queen Victoria St 
Canadian Factory ~ Wells Brothers Co.of Canada,Ltd — Galt,Ontario. 
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A simple, complete system for retail stores 







The Electrically The New National 
Operated Cash Register 
Cash Register Credit File 
Does fifteen necessary things Cuts out all bookkeeping of 
in three seconds. Customers’ accounts. 





Simple to operate—saves No blotter—no daybook—no 
time. customers ledger. 






Forces accuracy—gives quick E-very customer's account bal- 
service. anced to the minute. 












Stops leaks—satisfies customers—increases profits in stores. 
Old cash registers taken in part payment. 






Every retail merchant should write us for particulars. 






The National Cash Register Company, Dayton, Ohio 











Cut out the coupon below and mail it to us today 








Dept. 141. National Cash Register Co., Dayton, Ohio. 


Please send me full particulars on Name___ 








C] latest model cash register. 





[_] new N. CoR. Credit File. 
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Wickwire 
Brothers 


Inc. 


There's more than one reason for the popularity and selling strength of Wickwire product, but all 
ef them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, etc. 
In short, we control every step in the manufactur:, and therefore can regulate the quality from the 
beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 


wy, 
Fry ei oni 


os°% 


Rao 


100) wean FEET TOG 
men 26 BLACK) 


Neo cs ait 
(<a AG) 
a 


we \ 


' 
ed | 


ai 


Cortland 
New York 
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Screen Time Has Come Again 


From now on you will have lots While war among men rages the 
of calls for Royal Worcester Wire world over, flies, mosquitoes and 
Cloth for cellar windows. Also for other insects have declared their an- 
the outside of screen doors and other pyal war on all humanity. 
uses wae a heavy, strong mesh is 
r : - 
a ee neeey' se cester Brand Screen Cloth. It's 


Furnished in six standard sizes— WOVen on modern power looms— 
from 2x 2 mesh to 8 x 8 mesh. has an even mesh and true selvage. 


Look up your stock—don't run Keeps the insects out—lets the light 
short at this busy buying season. in. . 


The best preparedness is Wor- 


Me». Finished in black, galvex or bronze. It 
. Zz resists the elements and withstands long 
service. 
Order from your jobber. If he cannot 
supply you write us direct. 
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Wright Wire Company 


Worcester, Massachusetts 
Boston New York Philadelphia Chicago San Francisco 
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A Back Breaking Job 


FOR A STRONG MAN 


IS CHILD’S PLAY 
WITH A ROSE TIRE PUMP 


‘*It’s The Patent Valve’’ 















ON THE MARKET THREE YEARS AND NOW 
THE BIGGEST SELLER IN ITS LINE. 


For Sale By Most Jobbers 


TO SHOW YOU we will send you a sample Rose Pump 
direct from the factory at the regular dealer's price, 
transportation charges prepaid, providing you will send 
us the name of your jobber. 





J. H. Haney & Co., Hastings, Neb. 








2 Manufacturers 
The Rose Way Rose Tire Pumps, Rose Grease Guns, Rose Fan Belts, and All 
The E. Z. Way Automobile Leather Accessories 



























Three Steady Sellers 


The hardware dealer who han- 
dles the Ludlow-Saylor line is as- 
sured of quick sales and generous 





profits. 


During the 60 years Ludlow- 
Saylor Products have been on the 
market they have established a 
big reputation for strength and 
durability. They are backed by a 
liberal guarantee, a fact which 
brings increased sales. 


Are you stocked up with these 
products? Or when a customer 
comes in and asks for Ludlow- 
Saylor hex netting or galvanized 
wire cloth do you have to say: 
“I haven't any in stock?” ~ 


See your jobber today and get 
your share of the profits by sell- 
ing this line. 


Ludlow-Saylor 
Wire Company 
St. Louis Mo. 
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ROLLER SKATES 


No. 5. Adjustable. 


A practical model made only of highest quality steel, with 
extra fine leather strap. A perfectly finished and durable 
skate representing the well known high standard quality of 
Union Hardware Company products. 


We are ready to make prompt deliveries 





OUR TOOLS ARE SOLD WHERE QUALITY COUNTS 


HE CYCLOPS NAIL PULLER 
PULLS TRADE 
The most reliable on the market. 


sap ectoear NO. 50 HACK SAW FRAME 

Quickly set, rigidly held, accuracy Adjustable to take 8 to .12-inch 

assured. blades. The adjustable feature is 
obtained by the use of a pin set in 


the edge of the long end of the 
ck frame. This construction gives a 
rigid frame at any adjustment. The 
frame is light, but unusually strong, 


CHAMPION SCREW DRIVER being made of the best cold rolled 
The standard for 35 years. steel. 


We manufacture a great variety of wood turnings, in both 
foreign and domestic woods, in either plain, stained, polished, 
enameled or rubber finish, making a specialty of tool handles. 


UNION HARDWARE COMPANY 


Factory and Main Office at Torrington, Conn. New York Office, 99 Chambers St. 
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Guaranteed Goods 
Sell the Swiftest 


Build up your wringer 
business by carrying 
a line of 


“Anchor Brand” Guaranteed 
Clothes Wringers 


Lovell Mfg. Co. 


Erie, Pa. 


Largest Manufacturers of 
Clothes Wringers in 
the World 
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Keeps Odors In 
~and wr Out 


The can n that sells / 











Favorite in apartments and small homes. No burden to carry it. When vated WY 
and left in the kitchen, no odors can escape from it—out in the yard, no dogs 
can get into the 


Take one of these cans to your own home, friend dealer, and see why it sells and note 
it’s convenient lightness, and yet how stout it is! Examine the dog-proof cover 
that fits down deep over the rim. It’s the promise of unusual service standing out 
all over this can that makes the retail price so amazingly 
reasonable —that makes it a ready seller; a good buy. 
Four handy sizes— Stocks at all branches — Write. 


Whitaker-Glessner Company 


WHEELING CORRUGATING DEPT. 
Wheeling, W. Va. 


BRANCH OFFICES AND STORES 
NEW YORK ST. LOUIS PHI] ADELPHIA KANSAS CITY 
CHICAGO RICHMOND CHATTANOOGA 
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Think of the Daily 
Demand for Oranges ¥ 


Now think of the abnormal de- \. - 
mand tor a tool which will remove 
orange rinds efficiently, easily and 




















A 














does it with simplicity, and elim- 
inates all waste of juice and fruit. 



































The STARR Orange Derinder 





quickly. 
The STARR Orange Derinder Gi: 





ee 








Practical and Efficient 

















Above you see just how well the STARR 
ORANGE DERINDER does its work. The 
rind is removed intact and the orange fruit 
8 left whole and juicy 













Easy to Operate 
Note the simple, sanitary process of derind 
irg. Takes the rind off either thick or thin 
skinned orarges without losing a drop of 
fuice or soiling the hands. 
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Every person that enters your 







It’s practical, sanitary, handy, 
and easy to operate. 


store is a possible buyer of an 


ORANGE DERINDER. 





Retails for 25c 


The DERINDER removes the rinds of Oranges, Grape Fruit and Lemons, without losing a drop of the juice 
or soiling the hands. 
At the popular price of 25c. each, the DERINDER will find ready sale. The profits you get are worthy 
of immediate consideration. 
All dealers are supplied with an attractive four-color counter display card. 

Order a supply for trial TODAY! 


THE JOHNSON-STARR COMPANY 


220 Bushnell Bldg. Springfield, Ohio 
















































Enthusiastic Voss Owners Help the 
Dealer Sell Others 


It is especially easy to sell washing machines now because people are buying 
them in order to economize. A Voss washer will pay for itself within one year 
Be prepared to sell your customers a washer that combines quality, service and 
convenience. Ask for our forty-page catalogue number 6 and also our new electric 


or power circulars. You will be surprised. 


VOSS BROS. MFG. CO., DAVENPORT, IOWA 


NINE 
O'CLOCK 
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ENAMELED WARE 
TUMBLERS 


White & White 


a 


No. 7...cccccccbete =—~% @&t 
Ne. Serer rere: 3144x3%—% qt 
a re 356x3%—%% qt. 


THE VOLLRATH CO., Sheboygan, Wis. 


TORONTO 
CHICAGO W. E. Bulmer NEW YORK 
167 W. Lake St. 32 Front St., W. 121-3-5 W. 17th St. 
















































































STEEL PRODUCTS 


Have not_yet been 
Surpassed in their 


Uniformly Good Qualities 


INLAND ST COMPANY 
First National Bldg. Chicago. 
ee pent Ind. & ° $1. 
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Myers Hydro-Pneumatic Pumps 


r 
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for Private Water Systems 
HAND—WINDMILL—GASOLINE ENGINE—ELECTRIC MOTOR 


Will enable you to develop your pump business along modern lines. The demand 
for better water facilities is here to stay, and in most communities has kept pace with 
the other improvements of today. Dealers in largely increasing numbers are now 
installing complete Water Systems in the homes of their customers where formerly 
they sold only a single pump of some kind. 

Myers Hydro-Pneumatic Pumps and Cylinders meet every requirement for this 
class of water lifters, and enable the dealer to meet every demand of his trade as to 
style, capacity and operation, with one of the many different types now included in this 
part of the Myers Line of Pumps for Every Purpose. Where electricity is to be the 
motive power, there are both vertical and horizontal Myers Pumps for shallow or 
deep well service that are designed and built for motor drive either direct or by belt. 
This is also true when it comes to pumps for use with gas or gasoline engine—choice 
can be made from a number of proven and fully tested pumps according to the wishes 
of your customer. Then, when it comes to the smaller capacity pumps for Hand, 
Windmill or Pumping Jack Operation, there are many styles with Air Compressor 
Attachment, or any double acting force pump can be converted into a Hydro-Pneumatic 
Pump by attaching a Myers Hydro-Pneumatic Cylinder. 

You may have prospects right around you who can afford better water facilities 
and will have them one of these days either through you or some one else. Be ready 
and get this business. 

New catalog showing complete line of Myers Hydro-Pneumatic Pumps and Cylin- 
ders, with full information, on request. 





It's getting along towards hay 





your stock of Myers Hay Unloading Tools? Be sure and have a 
full line on band. Make your wants known today. 


making time mighty fast. How is 














ASHLAND PUMP AND HAY TOOL WORKS 


F. E. Myers & Bro., Ashland, 0. 


21 

























SINGLE DRIVE 
ROUND 






with 
The 


Branch at Kansas City, Mo. 





The Leading Conductor Hook 


Better and Cheaper than Malleable. : 
As easy to drive as an ordinary nail. 

Weed The only “Direct Drive’’ hook on the market. Weed 
Makes a clean, neat job. Holds pipe in place 


DOUBLE DRIVE 
ROUND 


coND 


GALVANIZED 


a firm, sure grip. Strong and dependable. 
kind of a hook you have always wanted 


Double Drive Square Single Drive Square 


— Ask us for ay 
wooD samples and wooD 
prices. 


MILWAUKEE CORRUGATING COMPANY 


MILWAUKEE, WISCONSIN 
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Hiik Saw Midi, axl 


Frames 
Every Tool Guaranteed 














Glass Cutters cs Hand Saws 


and aaa 
Screw Drivers CS Coping Saws 


No. 1—Set of Saws 


PRICES RIGHT 
Prompt Shipments 





Catalogue and Discounts on Request 

















Sell Them 
ly tlhe Set | 


It isn’t hard. Every mechanic needs the 
entire set in his work, and it resolves itself 
to a question of selling him once or seven- 
teen times. Bring out the value of the case, 
its use in keeping the bits in order and 
near at hand, preventing loss, etc. Try it. 

Forstner Bits are the only bits that are 
not dependent on a center or a level to 
guide them. They cut from the outer rim. 
The entire surface is at work all the time; 
no jagged ends; every part of the work is 
smooth and polished, They bore their way 
through hard, knotty, cross grained wood, = “ 4 1, 7 gy are co 
— a smooth hole and clean, polished sien catenins ai tle ame 
surface. 

Let us send you catalogues. Order 
through your jobber or direct. 


THE PROGRESSIVE MANUFACTURING CO. 


TORRINGTON, CONN., U.S. A. 
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AMERICAN 
ScrEw 
CompPaNy 










Greatest 
Assortment 










WOOD SCREWS 7 
7 MACHINE SCREWS i 

TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 


ee AnyLength, Any Diameter 




























SCREWS 


We are manufacturers— 
that is our business. Quality 
is our aim. We carry in stock 
a full line Iron, Brass and Bronze 
Screws. Try our make. Be convinced 
that Bridgeport Screws are the best. 

















Write for price lists and discounts. 





Bridgeport Screw Company 


BRIDGEPORT, CONN. 
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[ost Broadness 
of 


Vision 


The days of sitting in the 
office continually and simply 
relying upon one’s self for 
merchandising ideas has 
gone—gone forever. 


The successful merchant is 
the man who keeps his 
fingers on the pulse of the 
merchandising world. 


In all quarters of the world 
merchants are doing this 
through the medium of the 
HARDWARE AGE. Its 
pages are constantly present- 
ing the news of what other 
men are doing, and suggest- 
ing live ideas for improve- 
ment. 


Stanley Mitre Boxes 


Strong — Durable—Accurate Acquire broadness of vision. 


; Adopt the policy of studying 
AS lly Made Back S 
Furnished With Each Box the HARDWARE AGE and 


encourage your workers to 
Every mechanic that visits your store will be . . ’ 

interested in this up-to-date mitre box. do likewise. You'll find a 
May we send you some special circulars con- big jump In the efficiency of 
taining complete description? your organization. 





STANLEY Rute & Levet Co. 
New Britain, Conn. U.S.A. 
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In the Long Run a 
Bishop 


Ss Greyhound’ 


Picture a greyhound with wings—the long, graceful, 
certain stroke of the dog’s limbs that carries him tire- 
lessly on and on; a balance, a poise that insures the 
evenness of his stride; a fineness of bone and of build 
that carry him forward and forward. 


Wipe out the picture of the flying dog and substitute 
one of a saw that fits the same description. 


It is a Bishop’s “Greyhound” Saw. 


Geo. H. Bishop &Company 


Lawrenceburg indiana, U. S. A. 




















Here’s another husky Pexto salesman for you. 
Put him on your selling staff, and like all of the 
other good silent salesmen in the Pexto line, he'll 
he!p increase sales and reduce overhead. Stands 
up, or hangs up—takes up little space in your 
store. 


An assortment, “Best Sellers’ comes with this good 
salesman, all popular sizes which insure a quick, profit- 
able turnover. 


After this display attracts a customer, Pexto Chisels 
sell themselves. The blade is of finely tempered 
solid tool steel. Socket has uniform thickness and 
strength. The Handle is leather-tipped and made of 
seasoned white hickory. It fits the hand. 


Write us or your jobber about our Plier, Screw- 
Driver, Snips, Pruning Shears and Brace Displays. 


THE PECK, STOW & WILCOX CO. 


Mfrs. Mechanics’ Hand Tools, 
and Sheet Metal Workers’ 
chines, Builders’ and 


Southington, Conn. 


Tinsm'ths’ 
Tools 1 Ma 


and 
General Hardware. 


Cleveland, O. 


Address correspondence to 210 W. Center St., Southington, Conn. 


PEXTO 


MECHANICS HAND TOOLS 























HARDWARE AGE May 31, 1917 


ORDER NOW-—Be Prepared ae 


Each of the three, LIGHTNING, GEM or BLIZZARD, TAP | Wa oe. 

2 , : eee , a safe 
has served the housewives of America for thirty years, : Z 
and, like the cream they create, are in demand in all > »csAggpe choice 
seasons. ' > Le 





They are built of the best mate- 
rial and workmanship possible— ; 
their ingenious construction makes them easy to operate, 
a quick freezing and economical to both dealer and user. 
Any Jobber ef pe They sell themselves and stay sold! 


Can Supply (§) -74ay This means easy net profits for you 


_ \\74» NORTH BROS. MFG. COMPANY 
: PHILADELPHIA, PA. 














Horse-Shoe Brand 


Clothes Wringers 
Superior in Quality 
Superior in Workmanship 
Superior in Every Detail 


All wringers manufactured by us are 


Increased Profits 


on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 


they will back up your statements every 
time. 


furnished with a warranty tag, which bears 
the time of warranty. We stand back of 

Stand more strain than heavier cords 
every warranty. and work freely. 


The quality is there—the prices are low 
- because these cords are made for wear 
i808 - fe and have no spots or fancy frills that 
Ri die UNE Tame) Oy increase manufacturing cost and add 
>, a nothing to their strength. 

he - ENCLOSED COG WIER 

We will be glad to send you prices and 
samples—write now. 








“ALBA” querer Tze, “STAR” 


Have you received a copy of our latest 
catalogand pricelist? If not drop usa line. 


ESTES MILLS 
FALL RIVER, MASS. 


CLOTHES LINES SASH CORDS 


The American Wringer Co. Mops 


WICKING MACHINERY WASTE 
99 Chambers Street, ™ ¥.C. 











HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24 





DISPLAY ALWAYS IN SIGHT 


C. HELLER & CO., Montpelier, Ohio 
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VARIOUS 
METALS 


LARGE 
STOCK 


RIVETS 








117 FRANKLIN AVENUE 


STIMPSON-EYELETS 


NAILS 


a 





GD WASHERS <|> 








EXTENSIVE 
VARIETIES 


SPECIAL 
TO ORDER 


GROMMETS &= 
BROOKLYN. NEW-YORK 

















Our Portsmouth Sales Office 





Has Moved to Wheeling, W. Va. 





Owing to the consolidation of 
various branches of our business it 
has become necessary to centralize 
all departments of our selling organ- 
ization at Wheeling, W. Va., which 
has always been the address of our 
main office. 


All communications for our Sales 
Department should be addressed to 
Wheeling, W. Va., instead of Ports- 
mouth, Ohio. 





The change, we are sure, will re- 
sult in increased efficiency in 
handling specifications and place us 
in position to render still better 
service to the trade. 


In advising you of this change, 
we take the opportunity to thank 
you for past favors and trust we 
may enjoy a continuation of pleasant 
business relations. 


WHITAKER-GLESSNER COMPANY 


WHEELING, W. VA. 











Highest Quality 
REASONABLE PRICES 


SATISFIED CUSTOMERS 
PROFITABLE SALES 





Every Tool 


Guaranteed liveries 


* Successors to 


Union Caliper Co. 
Bates Mfg. Co. 
Tool Business of Hill Standard Mfg. Co. 


MANUFACTURERS OF 


CALIPERS, pIvipEks TAP une Ones. 
NAIL S$ CENTER PUNCHES 
TEMPERED STEEL RULES, 
OMBINATION SQUARES, 
HACK SAW FRAMES KEY. SEAT RULE oc KS, 
THREAD GAUGES, CKNESS GAUGES 
Complete Line of Seas Holders fer 
Turning, Planing, Boring, Shaping, Slotting, Outting-O@, Side 
Cutting, Threading, Key Seating, Lathe Dogs, Drill Holders. 
Machine Vises and Screw Machine Products. 


Selling Apeote—luyiem. Dunn & Co., 4-76 Murray &t., 





. City; 34 N. Clinton 8t., Chicago. mM. 
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so should you. 


up-to-date fireplace fixtures made. 
help you get the business, 


Send us Catalog 1590-X. 


Stover : 
Mfg. & Engine Co. ‘ PON 5505 cabs cesvcicviivocedes 
a“ 


Freeport, Illinois 








~ 
Meet the Contractor’s Needs | 


With the Stover Improved Fireplace Damper 


This Spring the building contractors in your vicinity will use 
many dome dampers, ash dumps, cleanout doors, chimney thimbles, 
etc. Other hardware firms find this a very profitable line to handle, 


Let us send you FREE our latest catalog of the most 
It will interest you and 


oo fireplace fixtures, we manufacture hinges, stove 
pi isters, sink brackets, vises, latches, pulls, hooks, chest handles, house numbers, etc. Also 


a ae ls, feed mills and gasoline engines. 
Fill in and send this coupon today. 
BRK Rw ORR ee Ke OT nT OHH ew 


&§ STOVER MFG. & ENGINE CO., 710 East Street, Freeport, Ill. 


PoP R ROPE OCU O CO CU OC OCCCOCC OCC CeCe eee ee 









No. 16 
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Flashlights and 
Flashlight Batteries 


MAZDA Flashlight 
and Automobile Lamps 





Write for our interesting propo- 
sition for jobbers and dealers 





Beacon Electric Works 
of National Carbon Co., Inc. 
Factory and Main Office 
132 King Street, New York City 


Warehouse and Branch Office 
11 South Desplaines Street, Chicago, Il. 
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Over 60 years in making hardware cloth 
has taught us to make only the best. We 
do not skimp in either materials or work- 
manship. 

Ludlow-Saylor Hardware Cloth is half 
sold before it reaches you. Your customer 
knows Ludlow-Saylor Cloth from previous 
experience and it requires no persuasion on 
your part to make a sale. 

Place a trial order with your jobber and 
cash in on the spring trade. 


Ludlow-Saylor Wire Co. 
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acm hy [didn know. you 
carried tArs in your store _ 


new 


NDER the old system of hardware 
merchandising most of the stock is 
out of sight. The hardware merchant 
and his clerks often waste much valu- 

able time looking for something asked for by 
the customers and much trade is lost because 
customers do not know what the hardware 
merchant has in stock. Warren’s STANDARD 
Fixtures display hardware so attractively that 
they call to mind many forgotten needs. 


Write today for catalog and full information, address 


J. D. Warren Mfg. Company 


Masonic Temple Chicago, Illinois 








Type C6PA14 
Little Giant Box Truck 


We make a full line of light and in- 
expensive trucks for handling boxes 
and packages. If you are looking for 
something of this kind, write for 


Bulletin B-12. 


The George P. Clark Co. 


Windsor Locks, Conn. 
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32 Years Not Beaten 


“Steel Gem’’ Casters for thirty- 
two years have held the lead. 
Old hardware men will tell you 


that. 


They are built of all steel. They 
are roller bearing and revolve 
at a touch. 


They sell well and give good 
satisfaction—always. 


Get our prices. 


M. B. SCHENCK CO. 


MERIDEN CONN. 





No. 12. 1 inch 

















For The Sharp Ends 


of Rocking 


have quickly found favor with the 
trade. A positive protection against the 
sharp ends of rocking chairs. 


and easily fitted to 
the rocker. Catalog, 
prices and terms on 
request. 


Elastic Tip Co. 


370 Atlantic Ave. 
Boston Mass. 





Chair 
Tips 













Chairs 






Durable 























No. 13. % Inch 














ATLAS 
10-CentF ly Swatter 


“Swat the Fly” crusades are spreading. The 
coming season will see the greatest demand for Fly 
Swatters ever known. Be prepared. Stock Atlas 
Fly Swatters. We make two 
styles—one to retail for § cts., 
the other for 10 cts. Both are 
made of the best wire cloth 
with a copper finished handle. 

The 1o0-ct. Swatter shown 
has an extra long handle— 
10 ins. It is very neatly and 
securely bound, with soft green 
felt—cannot mar the finest fur- 
niture. Especially adapted for 
parlor or drawing-room use. 
We have made it extra strong 
and flexible—will outlast any 
now on the market. 

The 5-ct. Swatter, the best 
ever made to sell at a Nickel, 
has a triangular fold permit- 
ting insertion of your ad if 
desired—a clever idea. 

Now is the time to place 
stock orders. We'll gladly 
quote Prices and Terms. 


€ Atlas Mfg. Co. 


New Haven 
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the more you 
will appreciate 
why this 

TRADE MARK.) 














"mane “aan 
AMARA OF QUALITY 
TRE GEST 


Wire Hanowal 


















has become famous 


THE WIRE GOODS COMPANY 


WORCESTER, MASSACHUSETTS.USA 
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Standard Machinists’ 
Swivel Jaw Bench Vise 


Made with tempered steel jaws—check faced. The 
back jaw can be swiveled at will to fit irregular and 
taper work. 

Our absolute guarantee against defects of any kind 
protects both dealer and customer. 

A full line of vises is described and illustrated in 
Catalog 31. Get it before selecting your next stock. 


ATHOL MACHINE CO. s? Athol, Massachusetts 

















Encourage Him 


Some bright boy in your store is show- 
ing a keener desire to know about the 
goods around him than is usually 


found in youngsters 


° e_° This boy is of the stuff that makes 
N ationali zing the real merchandisers. Properly tutored, 


Sandpaper Demand he'll develop into a big, broad-gauged 


man able to lift many of the burdens 


It wasn't an easy task. you now Carry. 


We had to teach people to consider sandpaper 
in a class with any trade marked, widely-adver- 


tised commodity. And this educational work Encourage his continued interest, 
has cost us lots of time and money. add fuel to his ambition and ] 


Sandpaper always used to be a buy-as-you- 


need-it-never-mind-what-kind sort of proposi- him more valuable generally, by giv- 
— ing him a personal subscription to the 
But not now. Today every consistent user 


of sandpaper knows that he can get the same Hardware Age. 
standard sandpaper quality whenever and 


wherever he buys it. 
He asks for U. S. SANDPAPER. In many cases a Hardware Age sub- 
scription has been an important factor 


United States Sandpaper Co. in bringing boys from the ranks. 
Williamsport, Pa. 


























Parker’: s Double Swivel Vise 


appeals to Tool Makers instantly. Operator is saved the usual 
bother of removing the work from the vise jaws. It can be 
swiveled on base or turned in barrel, without even touching the 
Vise Screw or Lever, and is held in position by a turn of the 
tightening studs. 


Made with Parker’s Solid Steel Bar Slide Strengthener—a 
Patented Feature found on no other vise. The Tool Steel Jaw 
Faces are removable and renewable. 


PATENTED JAN. 2, 1906 Always a big seller. Send for No. 5 Vise Catalog. 
N. Y. Salesroom, 32 Warren Street 


The Charles Parker Company Factories - - - Meriden, Conn. 
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De ey: @erdnn Conaral Fla. 
SF ALICE dinder General Electric Co. 


Make Your Low Voltage Plant 
MORE EFFICIENT 


by installing 


Lux 32 Volt Nitros 


P. 


[AMPS 





' mY 
b iw X MFGCO-HOBOKEN. N.1. 














DIETZGEN 


Measuring Tapes 


will increase your trade 
and build your sales 


ELLING a Dietzgen tape means 
that your customer buys safisfaction 
and will return to you on account of 

the confidence you have implanted in him. 


“Katz” Floor Hinges 


are slow acting, with a positive holdback 
feature when opened to ninety degrees; will 


Insure Against Accident- 


Our broad advertising creates a good 
demand—our absolute guarantee protects 
both you and your customers. 


Send for Tape Catalog “‘H”’ 


—al closing of doors. 


“KATZ” HINGES represent Quality, 
Durability and Design. 


A BETTER HINGE with A BETTER PROFI1 Chicago New York 
Our Catalogue No. 19 tells the rest—write for it. 


Lawson Mfg. Company 


qRAlE MAR 


Eugene Dietzgen Co. 


Manufacturers 


San Francisco New Orleans 














Main Office and 
Factory: 


CHICAGO 











Chains—All Kinds 


STEEL, BRASS, COPPER 


Our Chains are made from HIGH GRADE 
material by AUTOMATIC MACHINERY, 
rivet heads SPUN, making a very SMOOTH 
finish, which will prevent chains interfering 
when hung side by side. Capacity of chain 
plant, 30 MILES PER DAY. We carry a 
large stock and can make PROMPT ship- 
ments. Send for Catalogue. 


THE SMITH & EGGE MFG. CO. 


CABLE CHAINS BRIDGEPORT, CONN., U. S. A. 
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SCREW AND DROP FORGED WRENCHES 


ALL KINDS—PROMPT DELIVERIES 


- 


THE WHITMAN & BARNES MANUFACTURING CO. 
ESTABLISHED 63 YEARS 


General Offices: AKRON, OHIO New York Store: 64 Reade Street 
Factories: Akron, O., Chicago, Ill., St. Catharines, Ont. 




















Two of 
PUMPS mea 
Best Sellers 
The Deming line is a complete line. It 
covers all kinds of pumping 


equipment from the pitcher spout 


pump and the little bucket Hammer patented malleable iron hand 
lamps represent the best value on the mar- 


sprayer, and hydro-pneumatic ket. They will prove a profitable item in 
water systems, to the ponderous your store. 
The Clamp is strong—built like an I- 
power pump. beam. Quick-action screw, universal- 
O 60 jointed face plate. Great seller. 

ur 3 “page new Hammer goods include many Specialties 


General Catalogue of Malleable Iron, including: Adjustable 
Clamps, Hand Lamps, Hanging Lamps, 


contains descriptive Engine Torches, Oilers, etc. 
details of more than Write. 
a thousand styles and | 


Fig. 516 sizes. Write for your |" 
“Blue Special” Fig. 281 


house force copy to-day. “*Peerless” - 
pump hand pump 


THE DEMING CO., Salem, Ohio 


Hand and Power Pumps for all uses. 


GENERAL AGENCIES 
Chicago: Henion & Hubbell 
Pittsburgh: Harris Pump & Supply Co. 
New York: Ralph B. Carter Co. 
Buffalo: Root, Neal & Co. Agencies in all Princ'pal Cities 


2 iaonae aeneno ieee : 
—— ANE SARA UREN SPR AERA Ne OA IRs SR PR Oa eNom ee n es . . 


Hammer & Co., Branford, Conn. 





























Who sells your customers 
their ROSE Wide Heels? 


The handy Rose Wide Heel is 


superseding narrower brick trowels. 


As never before, advantage lies 


ROSE WIDE HEEL No. 221 with the superior make because 


i ing but 
WRITE FOR CATALOGUE H greater width makes any forging 
to either the most accurate feel awkward to 


WM a skilled man. For this reason the 
- ROSE & BROS. or Rasen ss store of the hour is the store with a 


110 Lafayette Street 
WIEBUSCH . a Ltd. Sew Yeuhs Chap ROSE. 
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No. 8300, Plain Edge 


Parallel Corrugations See page 67 


STANLEY JOINT FASTENERS 


FOR MAKING STRONG 
AND TIGHT JOINTS 
IN WOOD WORK 





PACKED TO MEET DEMANDS 
100 to box. 500 and 1000 to box, 
And in bulk 








WORKS 


CONNECTICUT 


No. 3815, Saw Edge New York Chic 
Parallel Corrugations 100 Lafayette Street 73 E. tone Street 











4 

Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 





Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special design 
construction and adapta- 
bility. 














CALWA , iLL 


HAYES PUMP & PLANTER CO. 








35 Years of Butterfields 


We have gained at least two things from 
our long experience in manufacturing taps. 
One is the ability to make keen cutting, accu- 
rate taps that retain their qualities thru long 
service. The other is a knowledge of the needs 
of the trade. 


Stock Butterfield’s and you will be equipped 
to meet the needs of the most exacting cus- 
tomer, in taps, dies, reamers, screw plates and 
allied tools. 


Get our catalog today. 


Butterfield & Co., Inc. 


Derby Line 


Branch Stores: 
62 Reade St., New York City. , 
566 Cadillac St., Detroit, Mich. 
11 So. Clinton 8t., Chicago, I. 








CZ 


BIFURCATED RIVETS 


Established 


” ORNAMENTAL SPOTS 





oe 


TUBULAR RIVETS 


Eighteen; Eighty-four 


ANNAN 


OUTSIDE PRONG RIVETS 


‘Main Offiee and ead 
JUDSON L. THOMSON MFG. CO. 
Waltham, Massachusetts 


Bifurcated and Tubular Rivets, Metal Specialties and Rivet Setting Machines 
Write for Catalog and Prices 
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EARLY 1,000 new machine shops spring up every 

year and all of them will need fine measuring tools. 

Are you going to get the orders from the new ma- 
chinists in your vicinity fdr the many fine tools they will 
need? And the shop managements—you will find it 
easy to sell them many of the larger and more expensive 
Starrett Tools for their shop toolrooms. Don’t wait for 
them to come to you, but let them know that you carry 
these fine measuring instruments. 


Write for free catalog No. 21A describing 2100 sizes 


and styles of fine tools. 


The L. S. Starrett Co., Athol, Mass. 


The World’s Greatest Toolmakers 


woe 
meee 
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No More Damage to Autos 


The National Garage Door Holder, for swinging doors, 
holds the doors securely open—no chance for them to swing 
and hit the car when going out or coming in. 


Garage owners say it’s the most practical door holder they 
have seen. No user wants any other kind after a few weeks’ 
use. The holder can be quickly swiveled and folded back out of 


the way, along the head jamb, when the door is closed. 


Complete holder is made of heavy gauge steel—amply strong 
for any door. Packed one pair in a neat package, complete with 
screws, in Japan, Dead Black Japan and Sherardized finishes. 
Weight per pair, 614 lbs. A quick, steady seller. 


Are you supplied? 1917 catalog, prices, discounts, etc., sent 
on request. 


National Mfg. Company 


Sterling Illinois 
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No. 1—A Bull kerosene tractor, made by the Bull Tractor Company, Minneapolis, Minn. 


Gasoline and Kero. 
Hardware 


The Caterpillar Tractor 





the United States Department of Agriculture, 

farmers will have in actual operation during 

this year more than 34,000 gasoline or kerosene 

tractors. These figures are based on the number 

of tractors that actually will be used, not those 

bought but not delivered or those that will lie idle. 

No. 4—The “Oil-Pull’” tractor, made by the Advance- Some of the tractors have been sold by hardware 

Rumely Thresher Company, La Porte, Ind. merchants. In coming years more of them will be 

marketed through this channel. The field is a tre- 

mendous one and many hardware dealers have 

found tractors a valuable adjunct to the imple- 

ment business. A number of these have been sold 

from catalogs but the most successful merchants 

seem to be those who have had actual samples to 

show and to deliver at once. The general ten- 

dency in the face of rising cost of gasoline is 
toward the tractors using kerosene as fuel. 

Some of the leading models of tractors are illus- 
trated on these pages: No. 1—A Bull kerosene trac- 
tor made by the Bull Tractor Company, Minneapolis, 
Minn. The front wheel runs in the furrow and 
automatically steers the tractor. No. 2—The Wallis 
“Cub, Jr.” A light weight but powerful kerosene 
tractor marketed by the J. I. Case Plow Works, 
Racine, Wis. No. 3—The “Titan” 10- to 20-hp. 
kerosene tractor made by the International Harves- 
No. 5—The “Heider” tractor, made by the Rock Island ter Company of America, Chicago, Ill., is made for 

Plow Company, Rock Island, Ill. the use of the average farmer. No. 4—The “Oil- 
Pull” tractor which is said by its makers, the 
Advance-Rumely Thresher Company, La Porte, Ind., 
to operate on kerosene and the cheaper grades of 
oil fuel at all loads and under all conditions. No. 5 
—The “Heider” tractor develops from 12 to 20 hp. 
A smaller model is rated at 9 to 16 hp. The fuel 
is either kerosene or gasoline. It is made by the 
Rock Island Plow Company, Rock Island, Il]. No. 6 
—This all-purpose tractor made by the Allis- 
Chalmers Mfg. Company of Milwaukee, Wis., is 
rated at 10 to 18 hp. and is designed for use on 
medium-sized farms. No. 7—The Hart-Parr 60 
made by the Hart-Parr Mfg. Company, Charles 
City, Iowa. This tractor also uses kerosene for 
fuel. 


A CCORDING to figures recently made public by 











Caterpillar Tractors 


No. 6—An All-Purpose tractor, made by the Allis- 


Chalmers Mfg. Company, Milwaukee, Wis. In the past few months, a great deal has been 
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—Its Place in Farm Work 








sene l'ractors for 
Merchants 


written regarding the use of caterpillars in the 
great European conflict, showing the part cater- 
pillars have played in solving the transportation 
problems of the great armies, and then in the later 
work of caterpillars in the U. S. Army service along 
the Mexican border, where, as army officers have 
stated, the caterpillars have sung the swan song 
of the faithful army mule. 

However, the caterpillar was primarily designed 
for agricultural use and while it has and is being 
used in many other classes of work in road service, 
its greatest field of service lies in solving the prob- 
lems of the agricultural world, and it is in this field 
that the caterpillar has established its superiority 
beyond question or doubt. 

The development of low, marsh lands into fertile 
fields has been, and is, one of the largest problems 
in the agricultural world. After experiments run- 
ning through a period of over twenty years, it was 
found that no wheel, however high or wide, regard- 
less of lug or grouser equipment, could success- 
fully meet the conditions encountered in its work, 
so out of this necessity was born the caterpillar 
which travels on its own steel track, which it lays 
down, travels over, and picks up again. The cater- 
pillar track has been termed a portable railroad, 
and it has been demonstrated conclusively that the 
caterpillar tractor offers the same relative efficiency 
as to tractive power. 

This practical track principle of the caterpillar, 
which enables it to meet the extreme conditions 
encountered in marsh land development, has found 
a broader application on great prairies of the Mid- 
dle West. Plowing is one of the biggest jobs on 
the farm, how to get this work done on time, and 
in the proper manner. Of course, horses can do 
it, but experience has proved this method too slow 
and expensive, this being especially true in view 
of the advance cost of animals and their keep. 

Wheel tractors can handle this work when con- 
ditions are favorable, but the farmer cannot wait 
for favorable conditions. Early, deep plowing has 


proved the most satisfactory method and this can 
be accomplished. only with the caterpillar. 

But plowing is only one of the problems of the 
farm that a tractor must handle in order to pay 


No. 7—The Hart-Parr 60, made by the Hart-Parr Mfg. Company, Charles City, lowa 
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No. 3—The “Titan” kerosene tractor, made by the Inter- 
national Harvester Company of America, Chicago, IIl. 





The caterpillar tractor, made by the Holt Mfg. Com- 
pany, Peoria, Ill. 





S86- Pw 


No. 2—The Wallis “Cub, Jr.” marketed by the J. I. 
Case Plow Works, Racine, Wis. 
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its way. Another important operation is the prep- 
aration of the seed bed, then the seeding, or what 
the farmer terms “the soft ground work.” 

The caterpillar track principle, which made pos- 
sible the development of thousands of acres of 


Five Avery 8-16 hp. tractors recently delivered to the Shanklin Hardware Company, Frankfort, Ind. 


Hardware Age 


marsh lands, enables the caterpillar to work over 
the soft ground without slipping, without miring, 
or without packing the soil, and making possible 
the actual replacement of a large number of horses, 
with the consequent reduction in operating costs, 


I 


Made by 


the Avery Company, Peoria, Ill. 





American Gear Manufac- 
turers Meet 


HE recently organized American Gear Manufac- 
turers Association held its first convention re- 
cently at the Hotel Schenley, Pittsburgh, Pa. An 
interesting program was arranged and elaborate 
preparations were made by the Pittsburgh members 
for entertaining the visiting manufacturers. 

The association has been organized for the pur- 
pose of developing, standardizing and improving all 
products of the gear industry. In view of the pres- 
ent national situation this convention will undoubt- 
edly have a very important bearing on the efforts 
being put forth by the Government for absolute 
standardization in all lines of manufacture. The 
personnel of the membership comprises men who 
by reason of the fact. that they represent companies 
making one of the most important items used in 
automobile construction may well be said to have 
been the means of placing the automobile industry 
in its present pre-eminent position. 

The officers of the association are: F. W. Sinram, 
Van Dorn & Dutton Company, Cleveland, president ; 
H. E. Eberhardt, Newark Gear Cutting Machine 
Company, Newark, N. J., vice-president; F. D. Ham- 
lin, Earle Gear & Machine Company, Philadelphia, 
secretary, and Frank Horsburgh, Horsburgh & 
Scott, Cleveland, treasurer. 

The convention was opened by F. W. Sinram, pres- 
ident, and the morning devoted to an executive ses- 
sion. In the afternoon, S. L. Nicholson, sales man- 
ager of the Westinghouse Electric & Mfg. Company, 
spoke on “The Ins and Outs of an Industrial Or- 
ganization,” and James E. Gleason presented a 
paper on “The Spiral or Curved Tooth Bevel Gear.” 
On the following morning papers were presented by 
Frank Burgess on “Job Gearing—To What Extent 
Can It Be Standardized?” and by William Ganschow 
on “Advantages of Gear Standardization.” In the 
afternoon George L. Markland discussed the “Diffi- 
culties of Gear Standardization.” 

The entertainment features included an informal 
dinner at the Hotel Schenley, followed by dancing, 
automobile trips and a theater party for the ladies, 
and a bowling contest at the Pittsburgh Athletic As- 
sociation. 

On Tuesday afternoon the delegates visited the 
works of the Westinghouse Electric & Mfg. Com- 


pany at East Pittsburgh, Pa., where they witnessed 
methods of manufacturing Bakelite Micarta for 
gears, after which they were the guests of the West- 
inghouse Company at a dinner in the clubrooms of 
the Pittsburgh Athletic Association. 


Coming Conventions 


METAL BRANCH, NATIONAL HARDWARE ASSOCIA- 
TION OF THE UNITED STATES, SIXTH ANNUAL MEET- 
ING, William Penn Hotel, Pittsburgh, Pa., June 1, 
2, 1917. George A. Fernley, secretary, Philadel- 
phia, Pa. 

GEORGIA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Macon, June 5, 6, 7, 1917. 
Walter Harlan, secretary, 44 Boulevard Circle, At- 
lanta, Ga. 

NATIONAL RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Louis, Mo., June 12, 18, 14, 1917. M. 
L. Corey, secretary, Argos, Ind. 

CAROLINAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Wrightsville Beach, N. C., June 19, 20, 21, 
1917. T. W. Dixon, secretary, Charlotte, N. C. 

MISSISSIPPI RETAIL HARDWARE ASSOCIATION CON- 
VENTION, New Orleans, La., July 17, 18, 1917. Wal- 
ter Harlan, secretary, 44 Boulevard Circle, At- 
lanta, Ga. 

TENNESSEE RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Chattanooga, Aug. 7, 8, 9, 1917. Walter 
Harlan, secretary, 44 Boulevard Circle, Atlanta, Ga. 


Some Men Are Lucky 


WIFE (at breakfast)—Oh, John, I’ll bet I know whom 
you gave your seat to coming home in the car last 
night. 

Hub (who had been out having a quiet little game)— 
Nonsense, my dear! How could you guess? How do 
you know I gave up my seat to anyone? 

Wife—Yes, you did. You dear, kind old boy, you let 
a poor old Irishman have it, for I distinctly heard you 
say in your sleep, “Oh, that’s all right. I’ll stand pat.”— 
Boston Transcript. 


THe Bicssy Rorary Mrc. Company, Cleveland, 
Ohio, maker of vacuum cleaners, has changed its name 
to the Vital Mfg. Company. 


“Buy baby bunting’ has become the most popular 
nursery-song.—Philadelphia Public Ledger. 





Handling Credit and Collections 


Form Letters That Should Help 


By WALTER ENGARD 


GREAT deal has been said about selling for 
cash. Numerous merchants and editors have 
been advocating the change from a credit toa 

cash system for retail merchants. But why should 
they do this? Is it a wise plan for the retail mer- 
chants to follow? Let us look at both sides of the 
question and see if the cash system is better than 
the properly managed credit system. 

In the first place the bulk of the world’s business 
is done on credit. Credit is the warp and woof of 
commerce. The moment an attempt is made to do 
business as a whole on a strictly cash basis trouble 
results. 

The manufacturer buys all his goods on credit 
and sells them on credit; the railroads carry the 
bulk of their freight on credit; the telephone and 
telegraph companies and the gas and electric light 
companies do the bulk of their business on credit; 
the many millions of dollars of advertising business 
carried on in this country annually is done to a 
great extent on credit; in fact, every business of 
any consequence is on a credit basis. Indeed, the 
chief reason why there has been such a continuous 
and urgent appeal for a better Government mone- 
tary system is the universally acknowledged need 
of a more flexible and expansive credit. 


Good Credit System Necessary 


In view of these facts why do so many merchants 
feel inclined to discontinue selling on credit and 
sell for cash only? Of course, briefly stated, the 
reason is that they have lost so much money that 
belongs to them for goods sold on credit and which 
they were unable to collect. But this is generally 
due to the lack of good system for extending credit 
and for collecting accounts. 

Credit business, when properly managed, has 
many advantages over the strictly cash business. 
The cash business has but two advantages, and 
these can be overcome to a very large extent if the 
credit business is properly managed. These two 
advantages are: First, selling for cash eliminates 
all loss from bad accounts. Second, in selling for 
cash the merchant has either the money in his cash 
a or the goods upon his shelves and not on the 
)OOKS. 


The Difference in Charge and Credit Customers 


The good features of a properly managed credit 
business are that credit appeals to a better class of 
trade; it makes more regular customers; it creates 
a friendly feeling between the retailer and his cus- 
tomers. Credit customers are, as a rule, less critical. 
With a right system of extending credit the mer- 
chant has in his hands a big stick with which to 
wage a successful fight against mail-order houses. 

Even with competition as sharp as it is to-day 
most retail merchants can profitably encourage 
charge accounts. Cash customers flit from store to 
store; they drive for bargains; they are often 
harder to please; they are independent; they go 
wherever they please. A charge account tends to 
bind them to one store. 

Now the question arises how can the merchant 
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encourage charge accounts and still eliminate loss 
through bad accounts. This is most important 'n 
the conducting of a successful credit business. In 
the first place the credit merchant should adopt 
some one system for extending credit and then stick 
to that system. He should insist on every person 
adhering to his credit rules. 


Who’s Who in Credit Land 


The next important step is to determine who 
should receive credit. The merchant must collect 
some information regarding the person seeking 
credit. The material upon which he shall base his 
judgment as to whether the person is worthy of 
credit is such as will tell him the honesty and in- 
tegrity of the person, his worth and resources. His 
past history is of little value, excepting in so far as 
it relates to his credit record. The mere fact that 
a customer has gone through bankruptcy or was 
slow in making payments five years ago does not or 
rather should not affect his credit if his present 
character is good; his whole business and social 
record or his habits or associates have little to do 
with his credit. What the merchant needs are 
specific facts, the address, position or source of in- 
come, extent of property, present or past accounts, 
with whom he last dealt, the amount of credit 
wanted, the length of time for which credit is 
wanted, etc., as well as suitable references. 


Interest on Accounts Overdue 


These questions should be printed on a “Credit 
Card,” one of which should be filled out by every 
applicant for credit. If the applicant is satisfactory 
and credit is to be extended, the customer should 
then be told the credit rules, the merchant stating 
how he will expect the applicant to pay, when and 
how much. It should also be understood by the 
applicant that if for any reason he is unable to meet 
his obligation he will make satisfactory arrange- 
ments for taking care of the amount due. A defi- 
nite time should be set for all accounts to become 
due. In some instances it has been found advisable 
to charge interest on all accounts over thirty days 
old, or to add interest from the first of each month. 

The payment of an account can be arranged in 
several different ways. The account of one person 
may be arranged to be paid within thirty days, an- 
other in sixty days, yet another in six months, the 
date of payment should be fixed at the time of ex- 
tending the credit and then the beginning of the 
month following the extending of the credit the 
amount charged during that time shall begin to 
bear interest. Then the amount charged during the 
next month shall begin to bear interest at the end 
of that month, and so on. Every account has its 
settlement day, which is set at the time of extending 
credit, and when that time arrives the customer 
should be notified that his account is due and settle- 
ment will be expected or satisfactory arrangements 
made for its settlement. 

The extending of credit is one thing and the col- 
lecting of the account is another. Unless strict ac- 
count is paid to the collecting of accounts as they 
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fall due any system of extending credit will amount 
to little. 
Collection Letters 


The customer should be notified that his account 
will be due on a certain date, at least a week be- 
forehand. Then there can be no excuse for over- 
sight. The letter might read as follows: 

Dear Sir: 

Just a little reminder that your account 
will be due on This notice is not 
adun. It is sent merely to call the matter 
to your attention. 

Very truly yours. 


Should he fail to settle the account when due it 
should be followed up by another letter along these 
lines: 

Dear Sir: 
Enclosed is a statement of your account 
which was due on 
Don’t bother to explain about it. We 
realize how easy it is to overlook these 
matters. Just mail a check or drop into 
the store if you are out our way within 
the next day or two. 
Very truly yours. 


If this second note does not bring him in, a 
third, a little firmer in tone, ought to be sent as 
follows: 

Dear Sir: 

Frankly we expected payment of your 
account of $ before this. We feel 
that something must be wrong. 

Won’t you send us a check for the 


Hardware Avge 


amount, or if you find you cannot meet it 
just now, drop into the store and tell us 
about it? 

We don’t want to be harsh about this 
matter; we hardly believe there is any need 
to be. So just let us hear from you so that 
there will be no misunderstanding. 


Very truly yours. 


Provided there is no response the account should 
be followed up still further by a letter on this 
order: 

Dear Sir: 

Any further neglect of your account of 

is bound to cause inconvenience 
for both of us. 

As much as we dislike to make the move 
we shall be obliged to place the account in 
the hands of our attorney if a settlement is 
not made by 

Very truly yours. 


One more letter and the matter should be turned 
over to an attorney for collection: 
Dear Sir: 

Your account of $ has been given 
to our attorney for collection. The case 
is so clear that a judgment against you is 
certain, which will result in additional 
costs besides the original sum. 

It is bound to be an unpleasant proceed- 
ing, but unless you settle the account before 
to-morrow at noon the attorney will be 
instructed to proceed. 

Very truly yours. 


J. P. Ackerman & Co., of Oil City, Pa., haven't very big windows, but their ideas are excellent. —— have just 
the 


picked  f a growing garden, put it in their window, built a cosey little cottage back of it and advised 
Oi 


City to “Go thou and do likewise.” 


people of 


This idea grew business as rapidly as seeds were ever sprouted 





Phoney Busy Men 


Putting Up the Telephone Bars Bad for Business—Making 
the Telephone Operator a Buffer a Reflection 
on the Chief 


By THE ASSISTANT MANAGER 


KNOW a few men who remind me of lead dol- 

] lars. They are a lot busier than they ought 

to be. They are passing out the impression 

that they are lords, or Caesars, or prime ministers, 

or newly elected presidents dodging office seekers. 

They are the kind of cusses I would avoid if I could, 

but I can’t. I’d leave them alone anyway, but they 

are growing in numbers. The object of this little 

sermonette is to stop the increase and maybe kill 
off a few of the parent stock. 

When the Boss put a telephone on my desk he put 
me in direct touch with millions of live wires. All 
I have to do is to give Central the number, wait just 
a short time for the connection, and ask for what I 
want, or tell whatever I want to unload. This week 
from my little glass cage of an office I have talked 
with busy men in New Britain, Boston, Newark 
and Philadelphia. It’s strange, but the bigger the 
man the quicker you can get to him. Your toll 
charges are a lot smaller too when you are talking 
to a regular-size man. When you talk to a big man 
you get him quickly, and if you’re a time waster 
he gets you off the wire quickly. If you want to 


know something he either tells it to you or tells 

you where to get the dope and says “good-bye.” 
I have hundreds of ’phone talks every week. 

one of the ways I keep down my shoe bills. 


It’s 
Shoes 
are great things these days. Cowhide has become 
a commodity we treat with greater respect every 
time we buy a pair. I bought two pairs for $7 each 
last year, and ordered them duplicated last week. 
They just arrived and with them a bill for $19. I 
know of one way I’d like to get my money’s worth 
out of these shoes. There’s a certain type of tin 
horn I have to telephone to that I’d like to kick over 
the cross bars and then drop kick him as he comes 
down. Here he is: “Hello, Central! 27PX, please.” 
“27PX” comes back from a voice as sweet as a 
summer’s love and then a busy female voice coached 
in putting over the impression jars the wire. 
“Hello”—it sounds like a safety razor on a grind- 
stone. I catch my breath and ask if this is 27PX. 
It is. “May I speak to Mr. Biggit?” 

“Who am I?” 

“T’m Mr. Assistant Manager.” 
‘ oe. Biggit is very busy. Won’t someone else 

0 ? ” 

“No. I must speak to Mr. Biggit.” 


What did I say my name was? And then I spell 
it out letter by letter, link by link, spelling the 
names of towns to drum into her ear certain letters 
which are essential to the spelling of my name. 
Finally she gets it and I think my troubles are over, 
but they have just begun. 

“What is your business?” pipes the inquisitive 
one. 

Now, I want to talk business with Biggit and not 
with his telephone girl. If I had wanted to talk to 
her I’d have asked her to dinner ‘in the first place, 
and I might have added that she could bring along 
her party clothes. I don’t want to hurt the girl so 
I just say that it is personal. 

Personal, eh! I can read her thoughts. She 


doesn’t raise her eyebrows and wrinkle her nose as 
she says it, but she clamps down her jaw and says 
this guy needs educating. I'll show him how a busy 
office handles things, and then she hookworms the 
following: 

“Mr. Sis-Man, if you wish to speak to Mr. Biggitt 
you must tell me what you want to speak to him 
about. He is extremely busy this morning and can- 
not be interrupted excepting on most important 
business. What firm do you represent?” 

Then I tell her that we’re a business publication ; 
that I am an editor representing most of the hard- 
ware dealers in America; that I am 36 years old, 
married, one kid and ambitious. That Biggit has 
asked me for some information about the selling of 
his goods and that I want to ask him a couple of 
questions before I put out a letter to a number of 
friends of mine who are in a position to tell him 
what he wants to know. 

Her voice warms slightly, but she is still sus- 
picious. I don’t know whether she think’s I’m a 
picture framer with an enlargement for sale, or just 
a grocer pressing home a past-due bill. She will see 
if Mr. Biggit is in. 

Then Biggit, busy Biggit. His voice is big, 
strong, vibrating. It rings with cordiality and is 
toned with prosperity. He is glad I called him up 
and then I break in. 

“Biggit, I’ve been trying to get you for ten min- 
utes. Why, why in holdback is it that you build up 
such a barrier to keep business or business men off 
your telephone? I’ve had to run a gauntlet of ques- 
titons from an eight-dollar-a-week girl for nearly a 
quarter of an hour to get to you. I’m your friend 
and wanted to wait and put you wise to this or I 
would have left you a message to go straight to 
Berlin, and hung up. Yoy’re no busier than I am; 
no busier than other merchants and manufacturers ; 
no busier than public officials, bankers, bootblacks 
or a dozen other people I talk to over the telephone. 
If you keep that system up and continue to waste 
my time our telephone conversations are going to be 
as one-sided in the future as an election in Virginia, 
and you will be the Republican candidate. You'll be 
having your mail signed, “Millie Misterie, Secre- 
tary to Mr. Biggit in his absence,” or stuff like 
that. I know you’ve got brains, and I want you to 
use them. It’s hard enough in this old world to win 
favorable recognition from the people with whom 
we come in direct contact, but it’s a blamed sight 
harder to make good with folks over a telephone. 
You must feel like the guy in charge of the returned 
goods department. He meets all the people with 
ruffled tempers. His life is one continuous round 
of kicks. Your ’phone system gets a man in a fight- 
ing mood before that voice-with-a-smile of yours 
gets a chance to work. 

“Hang the can on it. You're no busier than the 
rest of us. It’s a punk bluff. Now, I like you, but 
I want you to do a little thinking before you answer 
me. Do it to-morrow. Good-bye.” 

I hung up. Will he come through or will he go 
down the line of life a self-branded Phoney Busy 
Man? 





Trouble Ahead for Mail Order Houses 


By W. L. 


WASHINGTON, May 28, 1917. 

HE big mail-order octopus has had a very un- 

pleasant quarter of an hour more than once 

during the past week. Sharp spears have been 
launched against it during the debate on the war 
revenue bill in the House, but although its tough 
hide has been pierced in several places no serious 
damage has been done. The measure must run the 
gauntlet of the Senate, however, and in that august 
body there are already rods in pickle for the catalog 
concerns. 


Some Facers For the Catalog Concerns 


Two interesting propositions, vital to the mail- 
order people, have been debated in the House with 
much earnestness and both would probably have 
been adopted but for the agreement on the part of 
the leaders of the Ways and Means Committee to 
vote down all amendments to the bill. These 
projects were, first, a tax on parcel-post packages, 
which I suggested in this correspondence a fort- 
night ago, and second, a comfortable little impost 
on all mail-order merchandise. 

Majority Leader Kitchin, solidly backed by his 
cohorts of the Ways and Means Committee, op- 
posed both of these amendments, not on their 
merits but simply because the Ways and Means 
Committee had not thought of them first. The 
Senate Finance Committee is giving them serious 
consideration, however, and already the report is 
current that the revenue bill as it goes to the Senate 


will provide for a substantial increase in parcel post . 


rates designed for two purposes: First, to put the 
parcel post and the express service on a parity, and, 
second, to enable the Government to pick up the 
snug little sum of $20,000,000, the bulk of which 
will be contributed by the catalog concerns. 


Justice For the Express Companies 


It takes a courageous man to stalk into the arena 
of the House of Representatives as the champion of 
the express companies, but there is one man in the 
House brave enough for this job. His name is 
William Schley Howard, and he hails from Georgia. 
Mr. Howard has made a study of the transporta- 
tion business from the standpoint of the small mer- 
chant and he is fair enough to believe in justice to 
the express companies and to the railroads as well 
as to the small business man. 

Mr. Howard examined with care the report of the 


CROUNSE 


Ways and Means Committee on the war revenue bill 
and he found in it some things he couldn’t under- 
stand. One of these puzzles was a 10 per cent tax 
on express receipts, on passenger transportation, 
etc., and not a red cent on Mr. Burleson’s pet parcel 
post. Hailing from Georgia, Mr. Howard is a good 
Democrat, but possessing an independent spirit and 
a soul above fear he did not hesitate to rise in his 
place and point out the delightful inconsistency of 
boosting the cost of shipping goods by express with- 
out in any way adding to the expense of conducting 
the delivery system of the mail-order houses as 
philanthropically operated by Uncle Sam. 


Secures a Big Concession 


Not content with pointing out the injustice, Mr. 
Howard demanded that it be corrected. Ultimately, 
although he failed in his chief object of taxing the 
parcel post, he succeeded in obtaining a very sub- 
stantial reduction in the tax on express receipts 
which will afford no little relief to the small busi- 
ness men of the country. 

Mr. Howard is a sledge-hammer style of orator 
who goes after things as if he intended to get them. 
Here are a few extracts from his rapid-fire remarks 
concerning the absurdity of overlooking the parcel 
post as a revenue producer: 

“I want to call attention to the fact that we have 
here in this bill a transportation tax which includes 
a levy of 10 per cent on express companies, 3 per 
cent on freight charges and nothing on parcel post. 
Who can explain that? 

“Let us first see where it puts the express com- 
panies as well as the people forced to use express 
companies. Gentlemen on the floor here say these 
companies are the great monopolists in their line. 
They are, but they have got a very strong competi- 
tor now in our parcel post, especially on the small 
packages. 

“Now, let us see what these companies do. Last 
year they paid an excess profits tax. For instance, 
the Southern Express Company that has its trans- 
portation lines confined to the South paid an excess 
profits tax of 8 per cent, amounting to $258,000, 
into the treasury of the United States. This year, 
with the excess profits tax raised to 16 per cent, 
this company will pay over $500,000 to the Govern- 
ment. 

Don’t Kill the Goose 


“Now, I suppose that this House wants to be fair 
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May 31, 1917 


with all classes of business. I hold no brief for 
the express companies or for any other transporta- 
tion lines of this country, but you absolutely de- 
stroy the goose that lays the golden egg in this 
instance, 

“The man who goes up with a freight package 
pays 3 per cent upon that particular bill and 
charges upon it. The man who goes up with an 
express package pays 10 per cent on that package. 
The man who goes up with a parcel-post package 
pays nothing. 

“Now, what is the result, The freight transpor- 
tation men will get all the business of large pro- 
portion; that is, the larger packages. The parcel 
post will get all the smaller packages, and you leave 
the express companies high and dry with differen- 
tials of 7 per cent and 10 per cent against them. 


Why Overlook the Parcel Post? 


“That is the result of this discriminatory tax, 
and I want to ask the gentleman from North Caro- 
lina (Mr. Kitchin) why the committee should have 
discriminated against the express companies by 
making the tax 10 per cent, why they should dis- 
criminate against the publishers of this country by 
putting a zone rate on them, and why they should 
have also favored the mail-order houses on parcel 
post by not putting one single, solitary cent of tax 
on them?” 

A roar of applause followed Mr. Howard’s de- 
mand that the Majority Leader should explain the 
failure to tax the parcel post, but the gentleman 
from North Carolina remained silent, and Mr. How- 
ard went on. 

“Now, there should be some equity in tax meas- 
ures,” he declared. ‘The people ought to be treated 
fairly and you ought not to confiscate a business. 

“In 1914, the Interstate Commerce Commission 
at one fell swoop cut the express rates of this coun- 
try 50 per cent. Now, the railroads, who are only 
required to pay 3 per’ cent on their transportation, 
are asking for a 15 per cent increase on freight 
rates, and they will probably get it, unless all signs 
fail; and under this particular bill you simply put 
the express companies between the upper and the 
nether millstone and you grind them to death by 
these discriminatory rates, and I want to say I 
am against this entire business. 


The Overloaded Consumer 


“Enough has been passed to the consumer al- 
ready. He is groaning under the burdens he has 
got to carry now, high prices, and this tax increas- 
ing the price of everything he must eat and wear, 
and the consumer has about all he can stand under, 
and this tax we are going to put on transportation 
that will pass to the consumer will be the straw to 
break the camel’s back. This tax is discriminatory, 
it is unfair, and it is unjust! 

“Now, 1 cent a package on the parcel post would 

yield $10,000,000, according to the Postmaster Gen- 
eral’s own report. Outside the first zone it would 
yield about $8,000,000 and a flat tax of 2 cents on 
each express package will yield another $8,000,000. 
1 am for fair treatment both of the express com- 
panies and the parcel post.” 
Mr. Howard then presented an amendment strik- 
ing out the 10 per cent tax on express receipts and 
imposing a tax of 2 cents on each shipment. In 
support of this proposition he said: 

“I do not care what Congress gets out of the 
express companies, provided the method of getting 
it is just and fair. I have nothing to do with the 


express business and I have no interest in the 
pre of taxes they pay in any way, shape or 
orm. 
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The Public Pays In the End 


“I do say, however, that the express charges un- 
der this bill are excessive and unreasonable from 
the standpoint of the public and that they will add 
greatly to the cost of our food, our clothing and all 
the necessaries of life.” 

“Why should there be no tax on the parcel post?” 
asked Representative Fess of Ohio. 

“I do not know,” replied Mr. Howard. “TI shall 
present an amendment proposing a flat rate on each 
parcel-post package. 

“Sixty-five per cent of the entire business done 
by the parcel post in the United States is done by 
mail-order concerns. Twenty-five per cent is done 
within the first zone, and my amendment exempts 
that zone in the interest of the food producers and 
the consumers. 

“IT only ask a tax of 1 cent per parcel, which, 
according to the estimate of the Postmaster Gen- 
eral, will produce $10,000,000. Surely nobody can 
object to that, and we should all remember that the 
mails last year carried one billion packages of mer- 
chandise. 


Don’t Raise Letter Rates and Ignore Parcel Post 


“Now, there is every reason why this parcel-post 
tax should be added. We are raising the postage 
on first-class matter; we are raising the postage by 
zones upon second-class matter, including news- 
papers, magazines and other literature. 

“It will not be a burden to anyone if we add 1 
cent to the present rate on all parcel-post packages 
outside the first zone. The committee’s plan dis- 
criminates against the business man and the con- 
sumers while my plan is just and fair. 

“The proposition to impose a 10 per cent tax on 
express rates—and everybody in the country must 
use the express more or less—is simply outrageous. 
Nobody can defend it. By my two amendments the 
Government would derive $18,000,000 while under 
the provisions of this bill as brought in by the 
Ways and Means Committee we would get only 
$15,000,000. 

“I therefore appeal to the House for both my 
amendments, which are just and equitable. No man 
who votes for these amendments will need to ex- 
plain his vote nor to apologize for having voted for 
an outrageous tax.” 

Mr. Howard’s vigorous statement commanded the 
attention of the House and raised up other cham- 
pions for his proposition. Representative Meeker, 
of Missouri, took a hand in the debate. 

“I hope,” he said, “that some member of the 
Ways and Means Committee, before we dispose of 
this amendment, will explain, if he can, why this 
tax is levied on express and freight while no tax 
is provided for the parcel post. Surely to a man 
who is looking on to see that the fair thing is done 
to everybody some reason must be given for this 
apparent discrimination. 

“Like the gentleman from Georgia, I have no 
interest whatever in the express companies except 
that I believe justice should be done every public 
service corporation upon which the people must 
depend, but I would like to know why we discrimi- 
nate in favor of the parcel post.” 


Characteristic “Scrapping” In the House 


Here Representative Sabath of Illinois, who is 
one of the. recognized trust busters of the House, 
declared that “in 1915 there was a balance to the 
credit of the Adams Express Company of $6,000,- 
000,” and would have launched into a characteristic 
tirade against monopolies in general if he had not 
been sharply checked by the gentleman from Mis- 
souri. 
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“That’s about all from the gentleman on the 
Adams Express Company,” said Mr. Meeker. “I 
decline to yield further.” 

Mr. Sabath, however, was not to be choked off so 
easily. Whereupon the following polite colloquy 
ensued, which is a fair illustration of the exquisite 
manners exhibited in the “bear garden” of the 
House of Representatives during these stormy 
times: 

“Mr. Sabath: And the Southern Express Com- 
pany also has accumulated a large surplus. 

“Mr. Meeker: The gentleman has gotten that out 
of his system for the seventh time to-day on my 
positive count. 

“Mr. Sabath: The gentleman is wrong in that, 
the same as he is on everything in this bill. 

“The Chairman: The gentleman from Illinois 
must not interrupt. 

“Mr. Meeker: I decline to yield. 

“Mr. Sabath: The gentleman did yield to me. 

“Mr. Meeker: I decline to yield further. 

“Mr. Sabath: The gentleman has no further in- 
formation, and I am trying to give him some. 

“Mr. Meeker: I am not getting it from you.” 


House Umpire Calls Time 


Here the presiding officer took a hand in the 
debate and pounded his desk vigorously until order 
was restored. Mr. Meeker then continued: 

“The fact of the business is that an individual 
shipper will pay this tax to the express companies. 
It will come from the individual consignor and from 
everyone who ships by express while the concerns 
using the parcel post will go scot-free and even if 
they ship by freight the tax will only be 3 per cent. 

“The amendment of the gentleman from Georgia 
provides a reasonable, flat rate in place of the ab- 
surd 10 per cent charge, which is not only too high, 
but which would produce all sorts of odd rates even 
to fractions of a penny. Unless this amendment or 
something similar is adopted a heavy burden will be 
placed upon merchants and upon consumers and 
we will even see the fruits and vegetables of the 
South rotting in the gardens because the express 
rates will be too high to move them.” 

Here Representative Smith, of Michigan, came 
to Mr. Howard’s support: 

“We have been talking in this House day after 
day about methods for securing revenue. In my 
opinion we have overlooked one which the gentle- 
man from Georgia has pointed out to us, namely, 
the parcel post. 

“I would like to ask any member of the Ways and 
Means Committee if he were in the transportation 
business and the Government of the United States, 
or any corporation or company or individual were 
given the right to compete with him, his competi- 
tor paying no tax and he being taxed 10 per cent 
on his business, could he possibly live? Who would 
care to be in the express business paying a 10 per 
cent tax while his competitor, the parcel post, does 
not pay a cent?” 


Howard Gets a Strong Recruit 


Nobody undertook to answer Mr. Smith’s ques- 
tion whereupon a vote was taken on Mr. Howard’s 
amendment reducing the tax on express shipments 
to 2 cents per package. The proposition was lost by 
a vote of 42 to 49. 

Mr. Howard then offered his second amendment 
imposing a tax of 1 cent on each parcel-post pack- 
age. Minority Leader Jim Mann shied his castor 
into the ring at this juncture. Mann lives in Chi- 


cago, but he is not a “capper” for the mail-order 
houses. 
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“I am not specially interested in express com- 
panies,” he said, “but I am always interested in fair 
play. Here’s a bill that levies against the shipper a 
tax of 3 per cent on freight receipts, 10 per cent 
on express receipts, and nothing on parcel-post 
shipments. I do not know how the Ways and 
Means Committee has figured this out, but I do 
know and the committee ought to know that freight 
and express and parcel post are in competition with 
each other. 

“Now, if it was the intention of the committee to 
compel merchants to use freight instead of express 
and to force the shipment of such goods as early 
vegetables and fruits by slow freight instead of 
fast express, or to oblige the people to use the 
parcel post instead of express, then certainly they 
have gone a long way toward accomplishing the 


purpose. 
Kitchin Yields To the Minority Leader 


“Why should we say to a merchant that if he 
wants to ship goods he must either pay a good deal 
more than formerly or ship them by some poorer 
way? I hope the committee will recognize the in- 
justices of this provision in the bill and will remem- 
ber that in no other place in this measure has a 
tax rate been fixed in excess of 5 per cent.” 

Mr. Mann’s appearance in the arena always com- 
mands attention, and as a result of his champion- 
ship of the Howard amendments, Majority Leader 
Kitchin was forced to agree to a compromise. The 
Howard amendments were voted down, but Mr. 
Kitchin was obliged to consent to a reduction of the 
tax on express receipts from 10 per cent to 6 per 
cent, a very substantial victory for the small mer- 
chant and the general shipper. 

Later in the debate on the war revenue bill Rep- 
resentative Dillon, of South Dakota, presented the 
following interesting amendment: 

“Upon the sales of any person, partnership, as- 
sociation, or corporation engaged in selling mer- 
chandise the major portion of whose business is 
solicited by mail and whose deliveries are made by 
mail, express or freight, and who issues catalogs 
of retail prices and is known as a catalog house, a 
tax equivalent to 5 per cent of the price for which 
such merchandise is sold.” 


Committees Want No Advice 


If the Ways and Means Committee were really 
seeking revenue on the principle of taking it from 
those who ought to give and who can well afford to 
give, Chairman Kitchin and his colleagues would 
have eagerly accepted this amendment. But that’s 
not the way Congress does business. 

A Congressional committee works out a little plan 
of its own and it doesn’t want anybody’s advice. 
The advice may be good and the committee’s project 
may be wholly unsound, but that makes no differ- 
ence. 

So Mr. Kitchin objected to Mr. Dillon’s amend- 
ment, making the point of order against it that it 
was “not germane to the bill.” This was a fine par- 
liamentary technicality on which experts would dis- 
agree, but the presiding officer sustained the Ma- 
jority Leader, as he always does whenever he pos- 
sibly can, and as a result Mr. Dillon’s proposition 
was ruled out. 


Reduced Rates On Mail-Order Catalogs 


Later on Representative Steenerson, of Minne- 
sota, who is an experienced member of the House 
Post Office Committee, paid his respects to the mail- 
order houses, dwelling with special emphasis upon 
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the trickery to which they resorted to secure a re- 
duction in the postage rate on catalogs. This neat 
little job has made a big-hole in the postal receipts, 
at the same time swelling the surplus of every one 
of the large catalog concerns. 

“I strongly favor,” said Mr. Steenerson, “an 
amendment providing that zone rates apply to ad- 
vertising catalogs. The order placing catalogs in 
the parcel post and making them mailable anywhere 
at local zone rates has resulted in the loss of mil- 
lions to the postal revenues. 

“Formerly mail-order house catalogs paid a rate 
of 1 cent for every two ounces or fraction thereof, 
which brought in a little over 8 cents per pound, 
where to-day a large concern like Sears, Roebuck 
& Co., which issues six or seven million catalogs 
every year, can ship them by freight to distributing 
points and thence by parcel post at local zone rates 
of less than 2 cents per pound. Catalogs weighing 
5 pounds formerly paid 40 cents each in postage 
but now they are shipped by freight to central 
points and mailed to the two first zones at 5 cents 
for the first pound and 1 cent for each additional 
pound, making 9 cents postage, to be added to a 
freight charge of not over 5 or 6 cents, or 14 or 15 
cents in all. 


How Stock Dividends Are Produced 


“This means a saving of 25 cents on each catalog 
which, on the six million shipped by Sears, Roebuck 
& Co., amounts to $1,500,000 per annum. There are 
a large number of mail-order houses in the United 
States and the total number of bulky catalogs 
annually issued if estimated at 30,000,000 would, 
under the old rate, bring in $12,000,000 postal reve- 
nue instead of $7,200,000 under the new rate. These 
figures are certainly significant. 

“It is worthy of note that one year after the order 
putting mail-order house catalogs into the parcel 
post went into effect on Feb. 24, 1915, Sears, Roe- 
buck & Co. increased their capital stock by $20,- 
000,000, and, according to the financial press, de- 
clared a stock dividend of 50 per cent on April 1, 
1915. This is the year the Post Office Department 
incurred a deficit of $11,000,000 instead of a sur- 
plus the year before.” 

Now we come to a peculiar episode in this dis- 
cussion of the mail-order houses. A champion of 
the catalog concerns has arisen in the person of 
Representative Sabath, of Illinois, who, a few days 
ago, put into the Congressional Record a statement 
which he said he had received “from a colleague in 
the House who had obtained it from the Post-Office 
Department.” 


A Very Queer Document 


This remarkable statement is unsigned, and con- 
tains information which experts declare the Post- 
Office Department could not possess, but which could 
easily be obtained from the books of the particular 
concern in whose interest it appears to have been 
prepared. Here it is: 

“1. I find upon examination of our records that 
Sears, Roebuck & Co., of Chicago, mailed approxi- 
mately 7,000,000 of their large catalogs during the 
past year, of which number about 1,000,000 were 
mailed at Chicago and the others were shipped to 
their distributing points. 

“2. The rates on parcel post are so adjusted that 
the net revenue per pound is practically the same, 
no matter to which zone shipped, and while the 
gross revenue would be less when shipped by freight 
to distributing points and then placed in the mails, 
the net revenue would be more. In addition to the 
large catalogs this firm also distributes millions of 
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smaller catalogs twice a year, which are distributed 
from the Chicago plant. 


Pays Two and a Half Millions In Postage 


“3. This company does not ship any of its mer- 
chandise to distributing points for the purpose of 
mailing. The postage on the parcels mailed by 
Sears, Roebuck & Co. at Chicago alone amounts to 
about $2,500,000 per annum. Notwithstanding the 
very large amount of postage paid by this concern, 
it is not given any preference over any other firm, 
corporation, or individual. Many others distribute 
their catalogs and some ship their merchandise in 
the same manner as the company mentioned. 

“4, The flat rate of 1 cent for each 2 ounces or 
fraction thereof which prevailed for catalogs be- 
fore books were placed in the parcel post did not 
meet the cost of handling and transportation, and 
they were handled at a loss. The change in the class- 
ification of books, which includes catalogs, from 
third-class matter to parcel post has enabled the 
department to handle this class of mail at a profit, 
which was before handled at a loss. 

“5. The shipment to certain distributing points 
by freight and then placing the matter in the mail 
has not been made possible by order of the Post- 
master General, but by the law authorizing the 
parcel post, which was enacted by Congress and 
which established a zone system. 

“6. The Government does not have a monoply 
on the transportation of fourth-class matter, and 
any person has a right under the law to ship it a 
part of the distance either by freight or express 
and then place it in the mail if he so desires. No 
discrimination has been shown by the department 
in favor of any individual, firm, or corporation in 
handling their mail, and a single parcel mailed by 
the individual receives the same consideration as 
the parcels mailed by the largest concerns.” 


Steenerson Goes After Mail-Order Champion 


The author of this apology and defense of the 
mail-order houses doubtless expected that his state- 
ment would be accepted without question, but Rep- 
resentative Steenerson went for it without gloves. 
Here is his hammer-and-tongs analysis: 

“I have divided the statement into six parts and 
will refer to them in order. 

“No. 1 says Sears, Roebuck & Co. shipped 7,000,- 
000 catalogs last year..I said from five to six 
millions. Mine was an understatement of the facts. 

“No. 2. The rates on parcel post are so adjusted 
that the net revenue per pound is practically the 
same, no matter to which zone shipped, and so 
forth. That does not prove that it-is more profit- 
able for the Government to transport and handle 
catalogs in the first two zones for less than 2 cents 
per pound (1.8) than to charge at the rate of 8 
cents a pound, or 40 cents for each catalogue. 

“No. 3. The company does not ship any of its 
merchandise to distributing points by freight for 
the purpose of mailing. The reason is that the 
shipments being scattered over a whole year are 
too small to afford any saving by bulk shipments, 
and besides when shipped by mail the customer pays 
the postage. Big catalogs for a whole year can be 
shipped in large lots at one time, but merchandise 
is shipped gradually as ordered. While it is true 
all shippers are treated alike, the rule in question 
in practice operates in favor of the concern that 
has so large a business that it can ship catalogs by 
freight for remailing as against the smaller one. 


Uses the “Short and Ugly Word” 


“No. 4. ‘The flat rate of 1 cent for each 2 ounces 
or fraction thereof, which prevailed for catalogs 
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before books were placed in parcel post, did not 
meet the cost of handling and transportation, and 
they were handled at a loss.’ This is simply not 
true. It has been proved that parcels can be car- 
ried on an average at 3%, cents. Five-pound cat- 
alogs can certainly be carried at a profit at a flat 
rate of 8 cents per pound, when the department 
says there is a profit in all parcel post at an average 
of 31% cents. The average length of haul of cat- 
alogs must be approximately the same as the length 
of haul of the merchandise advertised in them, and 
Sears, Roebuck & Co. ship all that direct to customer, 
which they say is a profitable business to the Gov- 
ernment. 


Postmaster General Responsible For Rate Reduction 


“No. 5. ‘The shipment to certain distributing 
points by freight and then placing the matter in 
the mail has not been made possible by the order 
of the Postmaster General, but by the law authoriz- 
ing parcel post.’ This is a quibble. It was not 
possible to carry on this catalog grant under the 
parcel-post law until the Postmaster General issued 
the order classifying books as parcel post. Had 
Congress dreamed he would use this power to change 
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the classification of mail matter to the advantage 
of large mail-order houses, the power would never 
have been conferred. 

“No. 6. ‘The Government does not have a monop- 
oly on the transportation of fourth-class matter, 
and any person has the right under the law to shi; 
it a part of the distance by either freight or express 
and then place it in the mail if he so desires.’ The 
cost of handling third-class matter, especially large 
books, is less than the average for other parcels, 
and therefore there would be a profit of from 4 to 
5 cents a pound at the old rate. The facilities the 
Post-Office Department has for delivering packages 
are superior to any organization in existence, for 
no express company or delivery concern can reach 
the farmer at his home like the Rural Delivery Serv- 
ice. The assertion, therefore, that it is of advant- 
age to the Postal Service to have mail-order houses 
ship their catalogs to distributing points by freight, 
there to be mailed on local zone rates, is absurd.” 

It’s now up to the Senate Finance Committee to 
consider these interesting problems. Let us hope 
they will hold an even hand between the mail-order 
house, the small merchant, and the Government of 
the United States. 
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By C. J. Nowak 


HE Soennecken pen without doubt is best known 
perhaps for its script or italic style of let- 
tering. 

This style of lettering without question is the 
simplest to master and as a result is most univer- 
sally used. The script style of pen lettering is best 
for descriptive matter, in most cases, as it is easy 
to read, easy to execute, takes up little room, and 
as a result adapts itself as a standard style. 

In executing this style of pen lettering the pen 
is held in the hand in a natural position, the pen- 
holder pointing away rather than over the right 
shoulder, with the nib of the pen squarely on the 
paper, the hand resting lightly on the cardboard or 
practice paper. 

The capital letter “A” is started with the pen at 
an angle of 45 deg. to the upper guide line and 
drawn down to the lower guide line in a flourish on 
an angle. The stroke stops at the lower line and 
the hook is added, connecting the thin part. Any 
part of a letter can be analyzed, and the right di- 
rections of the strokes determined by remembering 
that all parts of the letters consist of right and 
left strokes connecting or joining on the thin part. 
Capital letters “M” and “N” start the first stroke 
on the lower guide line and ascend to the upper 
guide line. Note that the effect is different; that 
the first stroke of the capital letter ”A,” capital 
letters —_— “> a“ ap —_ serps start by 
making the stem or down stroke first, then add the 
top flourishes in their various sections, usually mak- 
ing the ones to the left first. Others letters are 


usually started by making the left side first, which 
assists in proper spacing. 


A splendid drying rack for price-tickets or show- 
cards and a system that will save much time and 
many cards from becoming smeared, can be made 
by driving a set of long finishing nails into a board 
about 4 in. wide, or wider as desired, at equal 
intervals of about 14 in. apart, in two rows, the rows 
being about 31% in. wide. 

Another means of making a drying rack is to 
take a 2 x 2 piece of pine and saw grooves into 
one side of the stick at regular intervals about *4 
in. apart, or as desired. The stick could have a 
heavy base so that it can be placed wherever de- 
sired. 

Soennecken pen lettering should never be at- 
tempted unless used with an ink retainer. The pen 
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This alphabet is executed with a No. 1% Soennecken pen 
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(Hlossovn 


Yine” 
MCMNS 


Speay, 
Dime 


make big nloiey 
Year by lustig 


OSCARAMA SP AYE?” 


























Safely - SCOHOMU 


Protect your Car 
5 be Sire. Save 
MS % insurance. 


clolas Manville 
Yire-E.2Uiyistier” 
¥ OOO 
oOo 


Card No. 1 could be used in display of automobile fire 
extinguishers 





“Orro” 
Rribbish 
BUSLHOIS 
Vill keep your 


home Clear aril 
sartary. Do-i-now/ 











Card No. 3 is lettered in panel effect. The illustrations 
were taken from a HARDWARE AGE advertisement of 
the Standard Stamping Company, Marysville, Ohio 


ink should also be thin enough at all times to assure 
an even and regular flow. Cleaning the pen and 
wiping dry will assure long service and a saving of 
time for it will always be ready for instant use. 

Take plenty of time in executing every stroke of 
each letter. Use an easy, definite motion, never a 
quick, jerky one. Master formation first, speed 
will come as a matter of course. 

The alphabet was executed on a quarter sheet 11 
x 14 with a No. 1% Soennecken pen. In the exe- 
cution of all work of this character the cardboard 
is held slightly on the angle, the right corner of 
the card about 21% in. higher than the left corner. 

The guide lines for the capitals are %4 in. apart, 
the lower case “a” 1 in. apart, the ascending strokes 
the same in height as the capitals. 

Card No. 1 is a quarter sheet, which could be used 
to good effect with an automobile fire extinguisher 








Card No. 2 shows an illustration taken from a Hakp- 
WARE AGE advertisement of the Wheeling Corrugat- 
ing Company, Wheeling, W. Va. 


window or show-case display. The illustration was 
taken from the advertising pages of HARDWARE AGE, 
cut out neatly and pasted on the show card after 
it was lettered. This is the safest procedure, as 
any mistake in lettering or damage of any kind 
would result in the loss of the illustration. 

Card No. 2 is a 4% sheet, or 7 x 11 illustration, 
and the test in accord. 

Card No. 3 is a 4% sheet, 7 x 11, lettered in panel 
effect. The lay-out of thé test is unusual, while 
having all the points of a mechanically balanced 
card. 

Greatest strides in pen lettering can be made by 
making speed slowly, positively, accurately, and can 
only be accomplished by systematic daily practice 
will be found to be a most valuable possession. The 
man who wants to accomplish more must attempt 
more. 









Book Department. of Hard- 
ware Age 


HE Book Department long maintained by the 

David Williams Company, publisher of Harp- 
WARE AGE, which has been an important arm of the 
service of this magazine, has recently been merged 
in the U. P. C. Book Company, Inc. The new cor- 
poration, which has offices at 231 to 241 West 
Thirty-ninth Street, has been formed by the United 
Publishers Corporation to carry on the combined 
book departments of the various journals published 
by its subsidiary companies. It is expected that the 


book department service so long rendered to HARD 
WARE AGE readers will be made even more efficient 





The U. P. 


under the new arrangement. 
Company, Inc., is in charge of men of thorough ex- 
perience in publishing and handling books in tech- 
nical and trade lines, and the broader basis on 
which the business will now be conducted will be 
an advantage to all the publications represented 
and to their patrons. 


C. Book 


HARRY B. COLEMAN has been made president and 
manager of the Schoedinger-Marr Company, Co- 
lumbus, Ohio, to succeed Mr. Jacobs, who has re- 
tired on account of ill health. Mr. Coleman was 
formerly connected with the Russell & Erwin Mfg. 
Company, New Britain, Conn., and the T. B. Rayl 
Hardware Company, Detroit, Mich. 
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“Remuneration of Traveling 
Salesmen” Stirs Sales 
Manager 


PHILADELPHIA, PA. 
To the Editor: 

Your May 10 issue contains an article which, in 
my judgment, might, with considerable benefit, be 
incorporated in all works on sales, factory, office and 
business management. It is a fundamental with 
enormous possibilities in all business departments. 

I refer to “The Remuneration of Traveling Sales- 
men,” by E. P. Sanderson. 

As St. Elmo Lewis remarks, “Some executives do 
not think,” I add—many think they think, and stop 
there, not even endeavoring to ascertain the ex- 
istence or whereabouts of commercial submarines 
which may disturb the equanimity of business or- 
ganization and procedure. 

As general sales manager, I too, have been per- 
plexed with many avoidable problems resulting 
from business methods of antiquated design. 

Furthermore, at the customary annual re-union 
of the sales force, among other things the vexing 
question of salaries, bonus and expense re-adjust- 
ment come up for consideration and discussion. 

I do not recall any instance where both sides have 
been fully satisfied as a result of the adjustments 
which are temporary at best. 

At various times I have endeavored to establish 
a system of profit sharing for salesmen’s remunera- 
tion, but without much success to date because of 
the fear on the part of those interested of disturb- 
ing operations. 

Mr. Sanderson’s article explains the matter so 
concisely and clearly that it needs no addition of 
mine, nevertheless, I cannot refrain from adding 
my little “push.” 

It is a source of surprise to me that employers 
have not more universally adopted such a system. 
I can only attribute their non-action to cowardice. 

The over-worked plea, ‘We have operated on pres- 
ent lines so long and every one is apparently satis- 
fied it would be dangerous to change,” is an evi- 
dence that the last funeral of old methods and an- 
tiquated ideas is yet to be held. 

The benefits to be derived are so apparent that it 


-is curious the selling force has not, of its own 


volition demanded the institution of a system along 
these lines for mutual profit, and the maintenance 
of self respect. 

The automatic stimulus and incentive to hustle, 
resulting from such a system is a self-evident fact 
and must be apparent to employer and employee, 
for both the expense and gain are determined by the 
amount of business booked and the salesman’s hori- 
zon is his ability and willingness to hustle. 

To be sure the line sold and the demand for it are 
important factors in the net result, but the bald fact 
remains that the salesman can obtain his percentage 
of profit in direct proportion to his ability and en- 
ergy! 

It will stimulate “thinking” which is the best and 
most potent agent for opening the door of oppor- 
tunity. : 

Opportunity is like gold lying on the ground, dig 
for it, and you will find it, and as one will dig for 
gold only where it may be found, so the same rule 
applies in commerce, dig in the field where your en- 
deavors will bring the best results. 

The clear duty of the salesman is to “get orders” 
but there is a correlative obligation on the part of 
the employer to supply the proper ammunition in 
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the way of materials, prices, helps and above ali in- 
centive. 

Too many employers depend upon the miraculous 
salesman to put across sales on inferior goods at 
exorbitant prices, and expect profits; then blame 
the salesman, when orders do not come in. 

The average salesman is an intelligent, consci- 
entious, loyal and human individual, suffering hard- 
ships and discouragements that would speedily ter- 
minate the efforts in the same direction of his most 
severe critics. 

It is a further fact, that he is, in a measure, the 
heart throb of business, adding his unit of energy 
to the impulse of circulation of commercial blood 
which makes for business health; therefore, I say, 
give him the proper incentive, sense of responsibil- 
ity, and foster this important adjunct to the satis. 
factory net result of business life. 

Thus equipped and intelligently directed, the re- 
sult is beyond question. 

By making of the selling force a partner, as it 
were, we make an interested ally, without which, 
business would become a problem. 

Leaving the question of income in the salesman’s 
hands, cloaks him with a responsibility both selfish 
and commercial which must develop in him an ac- 
tive imagination and corresponding activities. 

A man paying his own expenses will travel far- 
ther and work more intensely than would be possible 
at the firm’s expense, and the resultant business 
from each square mile of territory covered will be 
manifestly increased. 

Introduce such a system modified to fit conditions 
from the office boy up, and intelligent loyal co-opera- 
tion will automatically be evident throughout the 
entire organization. 

Very truly yours, 


G. W. BAILLARD. 


The Right Note in the 
Right Key 


ST. STEPHEN, N. B. 
To the Editor: 

Your admirable address at the annual dinner of 
the Hardware Club of Chicago strikes the right 
note in the right key. It should be printed in leaflet 
form and “broadcasted o’er the whole land,” both 


‘ in United States and Canada. 


My name is only a name to you, but “them’s my 
sentiments.” Yours sincerely, 


W. H. STEVENS. 


Retailer Misunderstood 


MILWAUKEE, WIS. 
To the Editor: 

I agree very thoroughly with the editorial in the 
May 17 issue of HARDWARE AGE. I believe that one 
great trouble with the small town of to-day is be- 
cause the merchant is spoken of as making a big 
profit. As a matter of fact, if the difference be- 
tween the cost of the goods and the prices at which 
he sells was spoken of as the margin, and atten- 
tion called in our schools to what it amounted to, 
the retail dealer would be very much better off 
to-day than he is. 

Over two-thirds of the towns in Wisconsin be- 
tween the last two census reports, showed a de- 
crease of population. The large cities increased 
tremendously, but the smaller towns went the other 
way. The retail merchant suffers with the towns 
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and the farmer suffers with the towns as well. A 
good deal of this is due to the increase in the mail- 
order business, I am convinced. That increase is 
. due greatly to the fact that the average consumer 
thinks of the dealer as taking an extraordinarily 
large fee for his services, simply because he fig- 
ures everything as profit. If it was considered as 
a margin, and if the costs which must come out 
of that margin were considered by the consumers 
that way, the retail merchant would be in better 
shape to-day and have much less to contend with 
than he does. 

Such editorials will help greatly in a proper un- 
derstanding of the retail merchant by the consumer. 
Yours very truly, 

LUTHER GRINDER COMPANY, 
L. L. Newton, Treasurer. 


County Hardware Association 


Organized 


A LARGE and enthusiastic meeting of hardware 

merchants doing business in both the cities and 
villages of Ontario County, New York State, met at 
Canandaigua on May 18 and formed the Ontario 
County Hardware Association. The meeting was 
called by Secretary Foley of the New York State 
Retail Hardware Association after a number of the 
interested merchants expressed a wish that such a 
gathering could be brought about. 

Ontario County is particularly fortunate in the 
class of hardware men who reside within its boun- 
daries as well as in the type of farmers who form 
the chief part of the merchants’ customers. It is 
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An English 





F I come to die 
In this inhuman strife, 
I grudge it not if I, 
By laying down my life, 

Do aught at all to bring 
A day of charity, 

When pride of lord or king 
Unpowerful shall be 

To spend the nation’s store, 
To spill the nation’s blood; 

Whereafter evermore 
Humanity’s full flood 

Untroubled on shall roll 
In a rich tide of peace, 

And the world’s wondrous soul 
Uncrucified increase. 
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POEL NETHER 


B UT if my life be given 
Merely that lords and kings 
Shall say, “We well have striven. 
See where our banner flings 
Its folds upon the breeze. 
Then (thanks, noble sirs, to you), 
See how the lands and seas 
Have changed their pristine hue.” 


AULA EARED EL ASDUOET EOE 
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F after I am dead 

On goes the same old game, 

With monarchs seeing red 
And ministers aflame, 

And nations drowning deep 
In quarrels not their own, 
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also favored in the number of fine State roads which 
traverse its territory which enable farmers and 
their families to make frequent trips to the nearby 
trading centers. 

A credit rating bureau will be one of the activi- 
ties undertaken by the new organization. Effort 
will also be made to assist each other in the ex- 
change of goods this summer, in order that farmers 
and manufacturers will be troubled as little as pos- 
sible in getting their requirements promptly. 


EDWARDS & POWELL, Chicago, IIl., makers of the 
Peerless line of levels, are incorporating their busi- 
ness under the laws of Illinois, with a capital of 
$10,000. The new corporation will be known as 
the Edwards & Powell Company, and the officers 
will consist of the present partners, Messrs. Edwards 
and Powell, who with the following will make up 
the board of five directors: W. C. Matthews, E. J. 
Consoer and George H. Wilkins. The last three 
are all members of the George H. Wilkins Company 
of Chicago. The Edwards & Powell Company will 
confine its operations strictly to manufacturing, 
the exclusive sale of their product remaining in the 
hands of the George H. Wilkins Company. 


T. O. BANNISTER, formerly northwestern man- 
ager of Harrisons, Inc., Philadelphia, Pa., has been 
appointed assistant manager of paint and varnish 
sales, with offices in Philadelphia. Mr. Bannister 
has been in charge of the Minneapolis branch for 
the past 10 years. G. Gordon Barber has been pro- 
moted to the position of northwestern manager, and 
will be at the Minneapolis office of the company. 


Do your Liberty Bonding early.—Exchange. 





Soldier’s Testament 






And people called to reap 
The woes they have not sown. 


F all we who are slain 
Have died despite our hope, 
Only to twist again 

The old kaleidoscope, 

Why, then, by God! we’re sold, 
Cheated, and wronged! Betrayed! 
Our youth and lives and gold 

Wasted—the homes we’d made 
Shattered—in folly blind and spite, 
By cowardice of mind, 
And little men, and light. 


F there be none to build 
The temple we have willed, 
With our flag there unfurled, 

If rainbow none there shine 
Across the seas of woe, 

If seed of yours and mine 
Through this same hell must go. 


[HEN may my soul and those 
Of all who died in vain 

(Be they of friend or foe) 
Rise and come back again 

From peace that knows no end, 
From faith that knows not doubt, 

To haunt and sear and rend 
The men that sent us out. 

—Eques (Egypt), The London Nation. 


VELL 


MOUAUADENLANNAUASLALUSESUALINTONNTE tin PROUT ELNINO ATEE ONT 





MM TTT) ae 

















(2 





Editorial 








TT 


Liberty Bonds 


HE average citizen of the United States 

knows very little about bonds. The 
chpping of coupons has been practised by a 
comparatively few financially fortunate citi- 
zens. It promises to become popular. Uncle 
Sam has asked all his teachers in all his 
banks, in all his schools, in all his news- 
papers, and in all his magazines to start a 
course in bond salesmanship, and the people 
are being rapidly instructed on the subject. 
Folks who never used the word bond a dozen 
times in their lives are talking fluently on 
the subject, and have earned the right to 
talk because they have become bond owners. 
Every loyal citizen of the United States who 
can scrape up $50 or more owes it to his 
self-respect to buy a bond. The Liberty Loan 
means just what the word implies. This is 
a time for short cuts. Put up or shut up. 
No man has the right to cheer for the Stars 
and Stripes unless he is ready to fight for it. 
Banner wavings and hip-hip hurrahs are al- 
ways in order, but the time has come when 
we are going to do a little probing to see if 
the noise all comes from the lungs, or if it 
really reaches down to the heart. 

The first call to arms will sweep into the 
Government’s fighting service 500,000 men. 
They will be men physically fit between the 
ages of 21 and 30 years. That leaves about 
20 million male citizens in this country who 
are between the ages of 15 and 40 years. 
Practically every one of these men declares 
his loyalty to the flag. Ask what they would 
be ready to do to preserve democracy, and 
they would all answer anything. If they 
should all answer at once the noise of that 
combined reply could be heard farther than 
the swallows flew out to meet Columbus. We 
have already demonstrated that we are a 
dandy lot of vocal warriors. We are now up 
to the barrier which is the first test of sterner 
metal. 

There are a lot of boys in this country 
between the ages of 18 and 21, about 4 mil- 
lion of them. Most of these boys are work- 
ing. For some time past we have been short 
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about 6,000,000 men in this country, and the 
boy’s opportunity has never been as great or 
his wages as high. That simply means that 
many more boys are working, many boys 
have more money, and many boys have be- 
come greater spenders. They are having 
more fun and now they are face to face with 
a direct request from the United States Gov- 
ernment. What answer can a wage-earning 
young man give his conscience if he does not 
buy a Liberty Bond? Can he step to his 
mirror, look himself in the face and say “I 
am of the people who produced Washington, 
Jackson, Lee and Grant?” Fresh from 
school he can vividly recall stories of Wash- 
ington’s little army so thinly clad that its 
line of march was often traced by blood- 
stained foot-prints in the snow. He knows a 
whole lot about the men who sacrificed be- 
yond the power of words to tell, to put every 
star on the flag under which he was born. 
Thousands of these young men are regret- 
ting that they are not old enough to go with 
that first big army. Every bugle call starts 
their blood going faster and every citizen 
soldier in uniform thrills them with the 
manly desire to offer themselves to Uncle 
Sam. The President has called for only 
500,000 fighters to shoulder rifles. That is 
all the Government can handle in the train- 
ing camps. But the President has asked for 
more than fighters. He wants your cash. 


‘The need of money is just as urgent as the 


need of men, and the time has just about 
arrived when the white feather will be flouted 
in the face of the young wage earner who 
does not own a Liberty Bond. 

Are you willing to give up a few dances, a 
week-end trip, a canoe, an outfit of fishing 
tackle or a dozen lesser desires in order tu 
buy a Liberty Bond? Most young men are 
ready to do more than that. Of course there 
are a few who will proclaim that they are 
“ready to die for the flag,” but by their fail- 
ure to buy a bond they will at the same time 
demonstrate that they are too yellow to live 
for it. Buy a Liberty Bond, boys! You can 
get one for fifty or a hundred dollars. It will 
help make a man of you. 
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And then there are approximately 17 mil- 
lion men between the ages of 21 and 40 in 
the United States who will not be taken in 
that first 500,000. Many of these men have 
family cares that makes it pretty tough sled- 
ding for them to contribute largely to the 
war chest, but they should all give some- 
thing. Every one of us should be ready to 
sacrifice something, and the second our minds 
are made up as to what that something shall 
be, just that soon should we begin cutting 
expense corners to do our bit. 

In the national banks alone in the United 
States there are 15,750,000 depositors. In 
all the banks there must be twice that many 
depositors. Fully one-third of the people in 
the United States are bank depositors. We 
are indeed the big-monied people of the 
world. We have been called money grabbers 
by a whole lot of the outsiders, but way down 
deep we know that we know how and when 
to spend, and we are going to demand a new 
respect for the American dollar because of 
what we are going to do with it. 

Upon this huge army of bank depositors 
will hang the weight of this war. The 
United States is now depending upon this 
army to offer the first great service. The 
President has asked for it before selective 
conscription has drafted the men. Every one 
of these depositors ean buy at least a $50 
bond. 

These bonds do not have to be paid for in 
any considerable amount out of present de- 
posits. They can be purchased just as a lot 
of your furniture was purchased, on the in- 
stallment plan. 

If only one-third of our bank depositors 
buy Liberty Bonds they will represent the 
largest number ever subscribing to any loan 
in the history of the world, and that should 
be the response of the American dollar to the 
nation. 

The number of subscribers to the last loan 
of Germany, with 65,000,000 inhabitants, 
was 6,000,000. 

In England, with 47,000,000 inhabitants, 
the great British loan of $5,000,000,000 had 
8,000,000,000 subscribers. 

Every true American should take the 
greatest pride in being one of the subscrib- 
ers, as an act of patriotism. 

We have a million or more citizens whose 
waist bands are too big for a belt with a 
brass U. S. on the buckle. Did you ever 


notice that a waddler generally packs a smile 
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and is seldom a tight wad? There are some 
mighty keen minds in those big bodies. 
Some of the brightest business brains in this 
country belong to fat men. Can’t enlist? 
You bet they can enlist and they will toe the 
mark in this emergency. Then there’s the 
thin man—there’s a million of him. He’s 
under weight for the army, but heavy weight 
as an earner, and often the possessor of a 
brain more constructive than a hundred phys- 
ically perfect huskies. He can and will join 
the big army behind the lines who will keep 
the supplies coming up. Keep your eye on 
him! 

We’ve got a whole flock of bankers in this 
country. They are going to buy Liberty 
Bonds, but don’t forget for a second that 
bankers are just display windows represent- 
ing the main stock. Depositors are what 
make bankers and upon the wage earners of 
America will rest the weight of buying the 
Liberty Bonds. 

If the bond were only fairly good, if even 
there were some doubt about its ever being 
paid, and if the interest rate were much 
lower, it would BE THE DUTY of every 
citizen to subscribe. 

But it is to-day THE BEST BOND IN 
THE WORLD. The INTEREST rate is 
HIGH for such a bond and it is FREE FROM 
TAXES OF EVERY KIND. 

No such opportunity has ever been offered 
in any country in the history of the world to 
combine PATRIOTISM, SAFETY AND 
GOOD INCOME. 

A lot of women have bought Liberty Bonds. 
Every true American woman has down deep 
in her heart a rich impulse to be a Red Cross 
nurse. American women have done a lot 
for the Allies, and that isn’t a patch to what 
they will do for our boys. Knitting sweaters 
for the soldiers is just a little indication of 
what they are going to do. Millions of them 
will toss their pleasures aside more quickly 
than a man throws away the butt of his cigar. 
There are millions of Betsey Rosses in this 
land to-day. They cannot all make regi- 
mental flags, but they can and will peel their 
potatoes thin and save their bread crusts. 
Women cannot enlist by the hundreds of 
thousands in the army, but we have taken 
them into the business world, and they have 
made it better. They are wage earners, and 
they will be bond buyers. 

The bonds will increase in value. 

From forty years’ experience, we would 
certainly look to see these bonds go to a pre- 
mium after the war, as the one bond that 
will be the most desirable of all the world’s 
issues. 

And in the meantime, as commanding the 





highest credit and lowest terms for borrow- 
ing at the banks, they will be in demand as 
collateral by borrowers, who will be willing 
to pay a premium for them in exchange tem- 
porarily for other collateral, in order to make 
loans at the banks at the lowest rate. 

In addition to this, the bonds are convert- 
ible into the bonds to be issued in the future, 
if the Government then has to pay a higher 
rate than 3% per cent. 

This will probably be necessary. The 
bonds bought now will thus, by exchange, 
become even more valuable. 

Employers all over the country are splen- 
didly co-operating with Uncle Sam. In thou- 
sands of business houses employees are being 
advised that the boss will buy bonds for them 
and permit them to pay for them in small 
weekly installments. It’s the spirit of busi- 
ness America, and it rings true. We are 
going to buy bonds because we are a nation 
of earners. We are geared to it and glad 
because we fill a need. 

There is another reason why every citizen 
should do his part in quickly furnishing the 
funds for the war. 

It is because the country is in danger. 
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Not immediate impending danger, but pos- 
sible and very real danger. 

Russia is weighing in the balance. 

Germany is surrounded by a ring of iron. 

The hope of defeating her has been de- 
pendent upon keeping this ring unbroken. 

If Russia should make a separate peace, 
her food stores would be opened to Germany. 
A million and half German prisoners there 
would be released, and these and German 
armies now employed against Russia would 
be hurled against France and England, who 
might not be able to withstand them. 

The submarine might win out and starve 
England. 

In such cases as these, we might be left 
to fight Germany alone. 

The frightfulness with which Belgium and 
France have been outraged would then be 
hurled against the shores and cities of 
America. 

These things are not probable, but they 
are possible, and every person in the United 
States must do everyting in his power as it 
comes along, to help in winning the war. 

The thing to do now is to subscribe at 
once to the Liberty Loan. 


United States Government 
Liberty Loan of 1917 


OFFICIAL TERMS : 





AMOUNT 

INTEREST RATE 
INTEREST PAYABLE 
CONVERSION PRIVILEGE 


$2,000,000,000 
312% per annum 


December 15 and June 15 


If, before the termination of the war, bonds 
are issued bearing a higher rate of interest, 
the holders of the bonds now to be issued 
may convert them into bonds bearing such 
higher rate, such bonds to be identical as to 
maturity of principal and interest and terms 
of redemption with these bonds, but other- 
wise substantially identical with the bonds 
of the new issue. 


TAX EXEMPTIONS _Both principal and interest exempt from all 
Federal, State or local taxes, except estate 


or inheritance taxes. 


PRINCIPAL PAYABLE In 30 years—June 15, 1947. Redeemable 
. after 15 years at par and accrued interest, 
at option of the United States Government. 


Coupon Bonds: $50, $100, $500, $1,000. 
Registered Bonds: $100, $500, $1,000, 
$5,000, $10,000, $50,000, $100,000. 

At par and interest will be received until 


June 15, 1917, unless subscription books are 
closed earlier. 


DENOMINATIONS 


SUBSCRIPTIONS 








Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


In one establishment the production for the season of 


OFFICE OF HARDWARE AGE, 
New York, May 28, 1917. 

H ARDWARE business on the whole is as satisfac- 

tory as can be expected, considering the delays in 
getting goods; the main trouble is to get sufficient stock 
in leading lines. The main difficulty originates with the 
scarcity of new material to which are added other con- 
tributory causes. 

Some jobbers say they have visions of still higher 
prices because of the lack of available basic materials 
and the diversion of labor to make war materials. 

There is a disposition to avoid making contracts for 
future deliveries, rather taking orders for dates ahead 
at prices ruling at time of shipment. 

Foundry castings, which normally would be 4c. per 
Ib., are now difficult to get at 12c. per lb. The same dif- 
ficulties develop in steel, wrought iron, the machining 
wood for handles, and so on. 

In another line, for example shovels, customers want 
special labels carrying their name and brand, which ordi- 
narily are paid for by the maker. A buyer demurred on 
being asked to pay for labels, but was reminded that 
since April, 1916, materials entering into the production 
of shovels, spades and scoops have advanced upward 
of 170 per cent, but that shovel prices have been ad- 
vanced only a comparatively small fraction of that per- 
centage. 

Building is greatly restricted, and builders’ hardware 
is going more slowly because of it. 

Tubular lanterns are much higher; folding rules are 
up about. 30 per cent, and expansion bits and auger bits 
are up 10 per cent. 

Door butts are higher also. 

The standard light bronze carry no extras, but there 
is approximately 15 per cent advance on the finishes in 
antique copper, etc. 

Hatchets have also recently been advanced about 10 
per cent. 

Trade is easing up somewhat, as usual, bordering on 
summer business, which unseasonably cold weather has 
hampered. 

To a considerable extent the average consumer is 
buying only necessities, whether food, tools or other sup- 
plies. If certain lines of goods can be deferred or 
omitted altogether it is done. 


Wire Naits.—Jobbers are unable to take business 
of any importance, and cannot quote prices because of 
inability to get nails. It is also impossible to accept 
orders for direct factory shipments. Some trade is 
being done to be sure, but only in a moderate way from 
broken stocks in store, 

In one old establishment an effort was made to put 
through an order for 15 kegs for a valued customer, but 
without results. 

Wire nails, such as are obtainable, range from $4.20 to 
$4.25 base per keg. 

Cut NaiLts.—The situation in cut nails is even worse, 
and likely to be more so before it is better, from pres- 
ent indications. 

Cut nails in store are bringing $4.70@$4.75 per keg, and are 
Scarce at that. 

Window GuLAss.—Trade in window glass is still quiet, 
and the prospects are that it will be so for some time. 
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Office of HARDWARE AGB, 
Chicago, May 26, 1917. 
USINESS is rapidly adjusting itself to war condi- 
tions. The uncertainties of the first few weeks nat- 
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urally caused a slackening along some lines, but ap- 
parently this condition no longer has any great weight. 
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1917 was 2,000,000 boxes less than 1916. The causes 
for this are the well-known hindrances incidental to 
cold winter weather and the high cost of raw materials 
and labor. As to exporting, there are no adequate 
facilities for ocean transportation of much consequence. 
There are makers and distributors who could get satis- 
factory orders if vessels were available for reaching 
foreign ports. In one quarter the factory management 
has forwarded to its New York headquarters a stock 
list of window glass remaining on hand, which is done 
at the close of a blast, and signifies that fires have been 
drawn until next fall, October or early November. In 
this case, which is probably typical, there is but a me- 
dium stock remaining, or about one-half that customary 
under ordinary circumstances. 

Window glass prices are firm, and there is no dispo- 
sition to cut them. We quote as follows: 

Single thick, first three brackets, A quality, 84 and 3 per 
cent; single thick, first three brackets, B quality, 86 and 5 
per cent; single thick, larger than the first three brackets, 
A and B quality, 83 and 3 per cent; double thick, all sizes, 
A quality, 84 and 3 per cent, and double thick, all sizes, B 
quality, 86 and 3 per cent discount. 

Rope.—Manila hemp is coming through a little better 
because there is a better train movement across the 
continent from the Pacific Coast. The supply of hemp 
in the Philippines is good, if ways of transporting it to 
the U. S. A. can be found, and has been since last 
October. Rope makers are only now beginning to get 
raw stock in satisfactory quantities. 

Sisal has been nominally 16%c. per lb., but new 
prices are expected soon, and may go to 20 or more 
cents per lb., when the 10 per cent tariff is added. The 
demand continues good. 

Manila rope, first grade, is 28c.; second grade 27c. 
and third grade 23c. base per lb. 

Sisal rope is unchanged as yet, at 20c. for first grade 
and 19c. on second grade base per Ib. 


LINSEED O1L.—This market is in a very unsettled 
condition, with prices still high. Manufacturers of lin- 
oleum and oil cloth probably have enough linseed oil 
contracted for at lower than current prices to carry 
them for a while. Apparently they are not in the mar- 
ket at this time to any extent. 

Manufacturers of paint and varnish find less demand 
as consumption is slowing down. 

Linseed oil, raw, city brands, card rates, is still $1.30 in 
lots of 5 or more bbl., and $1.31 per gal. in less than 5 bbl. 

State and western oil varies from $1.22 to $1.27 per gal., 
according to seller and quantity. 

NAVAL STORES.—The naval stores market*is dull, and 
there is only buying for immediate necessities. Trade 
ordinarily should be much better at this period of the 
year, but climatic conditions with other contributory 
causes, have had a depressing effect. There is also a 
feeling that prices may further decline under pressure 
of increasing receipts from the new crop, while the ex- 
portation of naval stores is inconsiderable because of 
high freights, lack of deep sea bottoms and restrictions 
of one kind or another. 

Turpentine, in yard, is 46 to 46%4c. per gal. 

Rosins are dull and nominal and the inquiry is below ex- 
pectations. 


Common to good strained, on the basis of 280 Ib. per bbl. 
is $6.50, and D grade $6.60. 


AGO 


Reports from all over the Middle West indicate that the 
“overdone economy scare,” which swept over the country 
and threatened to paralyze business, is giving way to a 
more sensible view. This is bringing a noticeable im- 
provement in the business situation. Collections also 
show improvement. 
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The shortage of labor is one of the most serious prob- 
lems that confronts the business world at this time. 
Some readjustmert is necessary on account of the heavy 
withdrawal of men from productive lines of business to 
fill up the armies. There is a general complaint among 
the farmers concerning the scarcity of labor, which is 
expected to reach an acute stage at harvest time. The 
railroads cannot get men for track work and the coal 
mines are handicapped along labor lines. Western 
newspapers have in several instances advocated the ac- 
ceptance of China’s offer to furnish a half million coolies 
to aid until the close of the war. 

The transportation conditions are also causing worry. 
Shipments of merchandise are all slow. Jobbers in the 
Chicago territory report that shipments which formerly 
took six or seven days now require from twelve to 
twenty days. When it is considered that the Govern- 
ment has hardly commenced moving its supplies and 
men, the outlook is far from encouraging. 

Seasonable temperatures and spring rains are stimu- 
lating trade in farming sections, and the outlook for a 
good crop is getting better every day. Garden tools 
continue to sell heavily, giving some indication of gar- 
den crop conditions. 

There is a threatened scarcity of automobile and 
bicycle tires for the coming season, due in a measure 
to the demands caused by the war and to the difficulty 
in getting shipments. An actual shortage in certain 
sizes of tires is said to exist at the present time. Owing 
to the alertness of many jobbing houses, it may be sev- 
eral months before the retail trade and the consumer 
begin to feel the shortage. 

The customary price advances are again in evidence, 
galvanized sheets now selling from jobbing stocks at $10 
per 100 Ib. Increased prices in lines of broad axes, 
hatchets and adzes are also announced, due to increased 
costs of labor and material. This advance is especially 
reflected in the bronzed and polished finishes, it being 
very difficult to get skilled labor for the finishing work. 


PapLocks.—The Eagle Lock Company, New York, has 
issued circular No. 83, withdrawing all prices on pad- 
locks. New prices of approximately 10 per cent ad- 
vance over prevailing prices are being sent out to the 
trade. The announcements bore the date of May 18. 


‘SPECIAL FINISHES.—Owing to the increased cost of 
chemicals and plating supplies, the Stanley Works have 
advised the trade of additional prices for special finishes. 

Cou. CHAIN.—Manufacturers of common coil chain 
have advanced prices 50c. per 100 lb. The advance took 
effect May 21. 

Broap AxEs, ADZES AND HATCHETS.—Manufacturers 
of broad axes, adzes and hatchets have advanced their 
prices in these lines approximately 20 per cent, the new 
prices being in effect May 21. A price differential has 
also been established in favor of black or forge-finish 
tools as compared to bronzed or polished finishes. This 
has been done to offset the extra cost of labor and abra- 
sives on finished tools. Manufacturers are finding it 
very difficult to get experienced men for grinding and 
polishing work. 


BINDER TWINE.—The prices on binder twine, an- 
nounced in our last report, are unchanged. As the price 
of Manila fiber is still going up, there is a tendency on 
the part of jobbers to expect still higher prices on twine. 
We quote as follows: 


To dealers, f.o.b. Chicago, sisal twine, 194c. per lb. ; stand- 
ard sisal, 19%4c. per lb.; 550 ft. Manila twine, 19%c. per Ib. ; 
600 ft. Manila twine, 20%4c. per lb.; 650 ft. special Manila 
twine, 2ic. per ib.; 650 ft. pure Manila twine, 21%c. per Ib. 
These prices are subject to a discount of 4c. per Ib. in 
10,000 Ib. lots, and 4c. per lb. on carload lots. 

ENAMELWARE.—There is quite a serious shortage of 
enamelware, due to the fact that manufacturers are un- 
able to get raw material. Shortages of labor, coal and 
cars for shipping are aggravating the situation. Job- 
bers report that there is little relief in sight. Prices in 


this line are advancing steadily. 


WHEELBARROWS.—Prices on wheelbarrows are un- 
changed and conditions are about the same as at the 


time of our last report. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 2 common bolted wood barrows, $22.50 per doz.; No. 4 
tubular barrows, $60 per doz.; angle steel leg, garden bar- 
rows, $45 per doz. 
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BUILDING PaPEeR.—Jobbers report somewhat heavier 
sales of building paper during the past week, due to the 
open weather, which has stimulated building operations, 
Prices are unchanged. 


We quote from jobbers’ stocks, f.o.b. Chicago, rei rosin 
——s paper, $78 per ton in ton lots. Half-ton lots, She 
per ton higher. ‘ 


WALL PAPER CLEANER.—The demand for wall paper 
cleaner still holds on, and jobbers report the sales for 
this season as exceptionally heavy. The price has ad- 
vanced $1.25 per gross. 

We quote from jobbers’ stocks, f.o.b. Chicago, Climax wal} 
paper cleaner, $11.25 per gross. 

WirE Coat AND Hat Hooxs.—Sales of wire coat and 
hat hooks are lighter than for the same period of last 
year, but are well around normal. Jobbers have fair 
stocks, but deliveries from manufacturers are very slow. 
Higher prices in this line would prove no surprise to 
jobbers. 

We quote from jobbers’ stocks, f.o.b. Chicago, common wire 
coat and hat hooks, 75c. per gross. 

TIN PLATE.—There are no changes apparent in the 
tin plate situation. The advance of last week is firmly 
held. It is reported that fiber cans will be manufactured 
to take the place of tin ones for the canning of fruits 
and vegetables. This will relieve the situation some- 
what, but uncertainty as to the Government’s wants is 
keeping manufacturers from accepting hew contracts at 
this time. 

We quote to retailers, f.o.b. Chicago, as follows: 20 x 2x 
IC tin plate, cheaper grade, 200-lb. boxes, $20.30; better 
grade, 240-lb. boxes, $28.85; IX tin plate, 300-lb. boxes, $31.65, 

GARDEN TOOLS.-—Jobbers report that sales of garden 
tools are still very heavy, particularly hoes, rakes, 
shovels, hand weeders, etc. Hay forks are also beginning 
to move, especially to points West and South. Prices 
remain same as last week. 

We quote from jobbers’ stocks f.o.b. Chicago as follows: 
Manure forks, best grade long handled, four tines, with plain 
ferule $7.65 per doz.; with strap ferule, $8.55 per doz. ; five- 
tine forks, plain ferule, $9.90 per doz.; strap ferule, $10.75 
per doz.; long handle, six-tine forks, with plain ferule, $11.55 
per doz.; strap ferule, $12.25 per doz.; No. 2 Greenleaf spad- 
ing shovels, $9.75 per doz. ; idlothian seconds, $9 per doz.; 
best grade,.four-tine spading forks, $9.70 per doz.; cheaper 
grade, $6.75 per doz.; malleable rakes, 14-in., $3 per doz.; 
steel bow rakes, 14-in., $5.40 per doz.; wire lawn rakes, 24 
teeth, $3.90; wood lawn rakes, 20 teeth, $3.60 r doz.; 
standard garden hoes, best grade, $7.25 per doz.; cheap hoes 
_ riveted handles, $2.35 per doz.; ladies’ hoes, $4.25 per 

OZ. 

STEEL SHEETS.—-Galvanized steel sheets have taken 
another advance of 50c. per 100 lb., with black sheets 
unchanged. Jobbers have only fair stocks of sheets, and 
find it very difficult to get shipments from the mills. A 
heavy demand from retail sources would soon take up 
all available jobbing stocks. 

We quote from jobbers’ stocks, f.o.b. Chicago, 28-gage gal- 
vanized sheets, $10 per 100 Ib.; 28-gage black sheets, $7.50 
per 100 Ib. 

PLATES.—The principal producer of plates asserts 
that it has no plates to offer and no quotations to make 
at this time. Jobbers’ prices vary somewhat, and are 
same as last week. Advances are expected. 

We quote from jobbers’ stocks, f.o.b. Chicago, plates at 
from $6.50 to $7 per 100 Ib. 

RiveETs.—The situation in regard to rivets is un- 
changed, and prices are the same as at our last quota- 
tion. Specifications are being filed actively with the 
mills, which are finding the new business more than suf- 
ficient to take up their output. 

We quote, f.o.b. Chicago, from jobbers’ stocks, structural 
rivets, $5 per 100 lb.; boiler rivets, $5.10 per 100 Ib. 

NuTs AND BoLts.—Manufacturers of nuts and bolts 
are taking on some new contracts, but are still cutting 
down on quantity. It is reported that they could easily 
sell their entire output for a year ahead, if they so de- 
sired. Sales of nuts and bolts from retail stores are 
comparatively heavy and will increase as the season ad- 
vances. 

We quote to retailers, f.0.b. Chicago, as follows: Machine 
bolts up to % x 4 in., 40-10 per cent discount; larger sizes. 
35-5 per cent discount; carriage bolts, up to % x 6 in., 49-2% 
per cent discount ; ee sizes, 30-5 per cent discount; hot 


pressed nuts, square, $3, and hexagon, $3 off per 100 lb. Lag 
screws, 50 per cent discount. 


STEEL Bars.—There is no change in the situation re- 
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lating to steel bars. The mills are well sold up and are 
reported to be refusing orders. The curtailment of 
‘large building operations is slightly lessening the de- 
mand. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Soft steel bars, $4.50 per 100 lb.; bar iron, $4 per 100 Ib. 

Wire.—Prices cof plain wire are unchanged, but the 
market is very firm and there is no disposition on the 
part of jobbers to sell at lower prices. Jobbers report 
it almost impossible to get shipments at this time. 
Stocks are comparatively low. 

We quote from jobbers’ stocks, f.o.b. Chicago, smooth an- 
nealed wire, 6 to 9 gage, $3.90 per 100 lb.; galvanized, $4.60 
per 100 Ib. 

Rope.—Prices of rope are the same as last quotation, 
although the price of Manila fiber has again advanced. 
The hemp market has been gradually going higher for 
some time, reflecting the heavy demands from British 
sources. Jobbers have been confidently expecting higher 
prices on sisal rope for several weeks, but the advance 
has not as yet appeared. It is now considered probable 
that both Manila and sisal are due for an advance which 
may come at any moment. 

We quote to retailers, f.o.b. Chicago, as follows: No. 1 
Manila rope, 28%%4c. r lb. base; No. 2 Manila rope, 27%4c. 
per Ib. base; No. 3 Manila rope, 23%c. per Ib. base. Sisal 
rope, subject to stock on hand: No. 1, 20%c. per Ib.; No. 2, 
19%c. per Ib. 

Woop ScrREws.—There have been no changes in the 
prices of wood screws for several weeks. Jobbers report 
very fair stocks, with the retail demand about normal 
for the season. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Flat head, bright screws, 72 ¥g-10-10 5 round head, blued, 
oo. flat head, brass, 42%-10-5; round head, brass, 

WRAPPING PAPER.—The wrapping paper situation is 
unchanged. Jobbers are still selling at the prices that 
have prevailed for several months, and are not expect- 
ing an advance at this time. Jobbing stocks are fair. 

We quote krafts, wrapping paper, 12c. 
wrapping paper, 91%4c. per Ib. 

Bars WIRE.—The demand for barb wire continues. 
Despite the high prices farmers are doing considerable 
fence work. The Government is reported to be buying 
heavily. Large export inquiries are received daily by 
the mills, but the makers are refusing to quote on them. 
Both retail and jobbing stocks are low, with little 
chance of getting back to normal. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Painted barb wire, in less than carload lots, $4.10 per 100 Ib. ; 
galvanized, $4.80 per 100 Ib. 

WHITE Leap.—The demand for white lead is growing 
as the season advances, and prices have advanced $1.25 
per 100 lb. Jobbers have good stocks and have not as 
yet felt any shortage. The advance is said to be due 
to higher costs of labor and production. 

We quote to retailers, f.o.b. Chicago, Carter’s white lead, 
$12 per 100 Ib. 

Eaves TROUGH AND GUTTER Pipe.—There is still a 
good demand for eaves trough and gutter pipe, and job- 
bers find it difficult to keep up their stocks. Prices are 
the same as last week, but the advance in galvanized 
sheets is expected to cause higher prices in this line. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
26-gage eaves trough, 5-in., $9 per 100 ft.; 29-gage, $7.20 per 
100 ft.; 3-in. conductor pipe, 26-gage, $10.40 per 100 ft.; 29- 
wage, $7.85 per 100 ft. 

SasH WeIGHTs.—After advancing a dollar a week for 
three straight weeks, sash weights rested and are selling 
at the quotation of last week. Jobbing stocks are low 
and jobbers are finding it very difficult to get shipments 


PITTS 


Office of HARDWARE AGB, 
Pittsburgh, May 29, 1917. 
(oN DITIONS in the Pittsburgh steel mills as regard 
deliveries to regular customers are steadily getting 
worse. This is due to the fact that as yet there is little 
certainty as to what the Government needs in steel 
are going to be, but it is known now that they will be 
very heavy, and must have preference over all other 


per lb.; express 
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from the foundries. The local demand is somewhat 
lighter than last season. We quote from jobbers’ stocks, 
f.o.b. Chicago, sash weights, in ton lots, $36 per ton; in 
half ton lots, $37 per ton. 


GARDEN Hose.—The demand for garden hose is grow- 
ing stronger every day and jobbers are flooded with or- 
ders. Jobbing stocks are in very good shape and prices 
are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago, % in., 3-ply 
hose not guaranteed at 6%c. per ft.; 5-ply %-in. guaran- 
teed hose at 84¢c. per ft.; 7-ply %-in. guaranteed hose, 11\4c. 
per ft.; %-in. cotton covered hose at 7c. per ft 

WirE NAILs.—The wire nail situation is practically 
the same as for the past two weeks. Makers of wire 
nails are still refusing to accept orders for direct ship- 
ments and jobbers’ stocks are beginning to show a slight 
decline. If this policy on the part of the manufacturers 
is strictly adhered to the stocks of jobbing houses will 
soon be in a depleted condition. The demand from retail 
sources, while not as heavy as last year, is reported to be 
about normal. 


We quote from jobbers’ stocks, f.o.b. Chicago, common wire 
nails, $3.95 per keg, base; coated nails, $3.95 per keg, base: 
steel cut nails, $4.25 per keg, base; iron cut nails, $4.50 per 
keg, base 

WirE CLotH.—The scarcity of wire cloth is becoming 
more pronounced daily. One large manufacturer of 
screen doors and window screens has been forced to with- 
draw all quotations owing to inability to get wire cloth 
in quantity. 

Prices are as follows 
12 mesh -$1.9 $2.4 
14 mesh « Sel 2.8 
16 mesh ‘ - 3.95 3.3 
18 mesh 3.75 $.2 


Galvanized 

5 per 100 sq. ft. 
0 per 100 sq. ft. 
5 per 100 sq. ft. 
5 per 100 sq. ft 

PouLTRY NETTING.—The demand for poultry netting 
is about normal, and jobbers’ prices are unchanged. 
Stocks are comparatively light and there is difficulty ex- 
perienced in getting shipments from the mills. Jobbers 
expect higher prices. 

We quote poultry netting galvanized before weaving, 70- 
20-10; poultry netting galvanized after weaving, 7-10-2%%. 

Guass.—Manufacturers of glass are facing many se- 
rious problems. There is a shortage of labor and coal, 
also of clay for the linings of furnaces and tank blocks. 
There is also a shortage in certain chemicals used in 
the manufacturing process. The demand is somewhat 
lighter than that of last year, but as many furnaces will 
be out of blast by June Ist, there is not apt to be any 
surplus of glass. Prices will in all probability go higher 
before the summer is over. 

We quote from jobbers’ stocks as follows: Single strength 
A, first 3 brackets up to 40-in., 86 per cent off; all sizes over 
40 in., 85 per cent off; all sizes of double strength AA, 86 per 
cent off. 

PaINTS.—Prices of mixed pdints are unchanged, al- 
though an advance would prove no surprise. 

We quote from jobbers’ stock, f.o.b. Chicago, as follows: 
No. 1 house paint, $2.50 per gal.; second grade, $1.90 per gal. : 
third grade, $1.45 per gal. 

O1Ls.—Wholesale prices for single barrel lots of oil, 
f.o.b. Chicago, are as follows: Perfection kerosene in 
iron barrels, 8%c. per gal.; headlight, 175 test, llc. per 
gal.; gasoline, 20c. per gal.; turpentine, 54c. per gal.; 
denatured alcoho!, 91c. per gal.; wood alcohol, $1.25 
per gal. 


LINSEED O1L.—Prices of linseed oil remain the same 
as our last quotation, with conditions surrounding the 
manufacture unchanged. 


We quote, f.o.b. Chicago, strictly pure, old process linseed 
oil in carload lots, to retailers as follows: Raw, $1.25 per 
gal.; boiled, $1.26 per gal. In single barrel lots, raw, $1.30 
per gal.: boiled, $1.31 per gal. 


URGH 


orders on books of the mills for deliveries. This has 
put the steel mills in the position that, with the enorm- 
ous quantities of orders already on the books, together 
with the large quantities of steel the Government is 
certain to buy, the mills are up against it good and 
plenty, and are not in position to take further orders 
from domestic customers. Consumers therefore are up 
im the air, not knowing where they are going to get 
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steel material they so badly need, or whether they will 
be able to get it at all. As ‘an instance of the slow 
deliveries that are being made by some of the mills on 
plates, we can state that one of the very largest steel 
car concerns that has a daily capacity for turning out 
about 140 steel cars per day, is making on an average of 
only about 25. The concern is not getting more than 
20 to 25 per cent of the plates and other steel forms 
that it needs. The Shipping Board of the Government 
has already placed a contract for a very large number 
of steel vessels, for which inquiries for the plates and 
shapes have been sent to the mills. So far the United 
States Steel Corporation has taken nearly all the orders 
for steel plates and shapes for vessels for the Govern- 
ment, but it is probable that, starting very soon, the 
independent plate mills will be called on to furnish their 
full share of the plates and shapes that will be needed 
for Government boats. It is an interesting fact that 
the Government is paying the Steel Corporation only 
2.90c. for sheared plates, while the independent mills 
are selling plates to regular customers at 7c. per lb., 
and higher. One order from the Government in the 
market is for 24,000 tons of wire rope, a part of which 
is for shipment to France. The fact that the United 
States Government recently loaned Russia $100,000,000 
has put that country in better financial shape to buy 
war materials and other supplies. As a result of this, 
Russia is expected to place in the very near future an 
order for from 20,000 to 30,000 cars in this country, of 
the capacity of 40,000 lb. each. 

Advances in priceson pigiron and semi-finished and fin- 
ished steel are still the order of the day. Since our last re- 
port, Bessemer and basic pig iron are up fully $1 per ton, 
No. 2 foundry, $2 per ton, Bessemer and open-hearth 
billets and sheet bars at least $5 per ton, while sheets 
and other forms of finished steel are also higher. Some 
grades of scrap are up from $1 to $3 per ton, notably 
low phosphorus melting stock, which sold in this district 
last week at $43 per gross ton, delivered. 

The hardware trade continues to feel more and more 
the effects of the congested conditions ruling in the steel 
mills. Manufacturers of hardware goods are getting 
slower and slower deliveries of steel from the mills, and 
this, in turn, is keeping down very much the quantity of 
goods they are able to get out. Freight shipments are 
bad, and there is a scarcity in the supply on nearly all 
kinds of goods handled by first-class hardware stores. 
This scarcity in supply is getting more acute, and is 
certain to result in higher prices on practically every 
article of hardware. During the week, local hardware 
jobbers were advised of advances of fully 15 to 20 per 
cent on more than half a dozen of the leading articles 
they handle. In a short time many of the local jobbers 
and retail hardware dealers will be feeling the effects 
of enlistment by their employees, and this is going to 
further increase the shortage of help, which has been 
very serious for a long time. Among articles that have 
been advanced in the past week are sash weights, 
sheets and tin plate, wire cloth, some lines of mechanics’ 
tools and other goods. 


Nuts AND Bo.ts.—The trade is awaiting a notice any 
day of a material advance in prices on nuts and bolts, 
which may be as much as 20 per cent. Already two 
leading makers have withdrawn prices, notifying their 
trade that an advance will be made in a short time. 
The new demand is very heavy, and deliveries of steel 
by the mills are slow, so that the output of nuts and 
bolts is very materially reduced. The shortage in labor 
is also cutting down output, and scarcity of cars is 
holding up shipments. Discounts are very firmly held, 
and in carload lots, to the large trade, are as follows: 


Common carriage bolts, %-in. x 6-in. s. & s., rolled, 40 
per cent; cut, 35-2-% per cent; 1. or 1, 25 per cent. 

Sleigh shoe bolts, C. B. list, %-in. x 6-in. s. & s., 30 per 
cent; l. & L, 20 per cent. 

Machine bolts—hp. nuts, %-in. x 4-in. s. & s., rolled, 40-10 
per cent; cut, 40 per cent; 1. & 1. 30 per cent. 

Machine bolts with c. p. c. & t. nuts, %-in. x 4-in. s. & 8., 
30 per cent; 1. & 1., 20 per cent. 

Bolts without nuts, 6-in. and shorter, extra 10 per cent; 
longer lengths, extra 5 per cent; blank bolts, 30 per cent. 

Bolt ends with h. p. nuts, 30 per cent; bolt ends with c. p. c. 
& t. nuts, 20 per cent. ’ 

Rough stud bolts, list price. 

Plow bolts, 35 per cent; coach and lag screws, 45 per cent; 
hanger bolts, 45 per cent. 

Forged set screws, forged cap screws, forged tap bolts, list. 

Nuts h. p. square, blank, $2.10 off list, tapped, $1.90 off list ; 
hexagon, blank, $1.90 off list, tapped, $1.70 off list: 
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Gg Pp. c. & t. square, blank, $1.70 off list; tapped, $1... 
list ; hexagon, blank, $1.60 off list; tapped, $1.40 off lis: 

C. p. plain nuts, square, blank, $1.60 off list; tapped 
off list; hexagon, blank, $1.40 off list; tapped,’ $1.20 off 
c. p. semi-finished hexagon nuts, 50-10 per cent; finish 
case hardened nuts, 50-10 per cent; rivets, small, 40 per c« 

F.o.b. Pittsburgh, with actual freight allowed up to 26c 
shipments of 300 Ib. or more. 

Terms: 30 days net or 1 per cent for cash in 10 day 


Gas RANGES AND Hot P.aTes.—A local maker of 
gas ranges and two makers of hot plates have an- 
nounced an advance in prices of from 10 to 15 per cent, 
effective at once. The demand is heavy, and the output 
of gas ranges and hot plates is very materially reduced 
by the shortage in the supply of steel. 


TIN PLATE.—The entire output of tin plate for 1917 
is all sold up and there is a steady demand that would 
take 25 per cent or more of the total output if the mills 
could make it. Consumers of tin plate are combing 
the market trying to find more, but their appeals to the 
mills are being turned down, as their entire output for 
this year is sold up and they have no more to offer. As 
high as $12 per base box has been offered for tin plate 
for shipment in three to four months without getting 
it. We quote tin plate on contracts at $8.50 to $9 per 
base box, and on small current orders from $9 to $10 
per base box, or higher. Prices on terne plate are as 
follows: 


Long-terne plate, No. 28 gage base, at $7 to $7.25; short- 
terne plate, $11.50 to $12, makers’ mill, prices depending on 


quantities and deliveries wanted. The full schedule of prices 
adopted by the American Sheet & Tin Plate Company on terne 
one is as follows: 8-lb., 200 sheets, $14 per package; 8-lb., 
14 sheets, $14.30 per package; 12-lb. I. C., $15.25 per pack- 

15-lb., LC., 215.75 per package; 20-lb., I. C., $16.50; 
25-lb., I. C., $17.25 
40-lb., I. C., $19.50. 


; 80-Ib,, I. C., $18; 35-lb. L. C., $18.75: 


WIRE NaILs.—As yet no part of the order for 240,- 
000 kegs of wire nails of 112 lb. each for the Allies has 
been placed in this market so far as known. Local 
makers of wire nails say they made prices on small 
parts of this large order, and quoted higher than they 
are charging to the domestic trade. Quite a few do- 
mestic orders for wire nails have been placed at $3.75 
base, per keg, which is 25c. per keg higher than the 
regular price. There is a shortage in the supply of 
wire nails, and it will get worse before it is better, as 
the Government will no doubt be a heavy buyer of wire 
nails later on. The American Steel & Wire Company 
has not made any change in its prices on wire nails and 
wire, still taking care of its trade on the basis of $3.20 
for wire nails, and $3.25 for bright basic wire. 

Wire nails, $3.50 base per keg; galvanized, 1 in. and 
longer, including large-head barb roofing nails, taking an 
advance over this price of $2, and shorter than 1 in., $2.50. 
bright basic wire is $3.55 per 100 lb.; annealed fence wire, 
Nos. 6 to 9, $3.45; galvanized wire, $4.15; galvanized barb 
wire and fence staples, $4.35; painted barb wire, $3.65; pol- 
ished fence staples, $3.65; cement-coated nails, $3.40 base, 
these prices being subject to the usual advances for the 
smaller trade, all f.o.b. Pittsburgh, freight added to point of 
delivery, terms 60 days net, less 2 per cent off for cash in 
10 days. Discounts on woven-wire fencing are 48 per cent off 


list for carload lots, 47 per cent off for 1000-rod lots, and 46 
per cent off for small lots, f.o.b. Pittsburgh. 


Wire.—The Italian Government has placed an order 
in this country for 45,000 tons of wire, 40,000 tons of 
galvanized and 5000 tons of plain wire. The contract 
price is said to have been about $3,500,000, and the 
money to pay for it will be taken out of the war loan 
recently made by the United States to Italy. The whole 
contract was taken by the United States Steel Products 
Company, the export selling interest of the United 
States Steel Corporation, and it is believed that for this 
reason, practically the entire amount of the contract 
will be furnished by the American Steel & Wire Com- 
pany. The domestic demand for wire of all kinds is 
enormously heavy, and wire mills are sold up for 
months ahead. An advance in prices on all grades of 
wire is looked for in the near future. Prices in effect 
by the independent mills on the different grades of wire 
in carloads and larger lots to the large jobbing trade, 
and for forward delivery, are as follows: 

Bright basic wire is $3.55 per 100 lb.; annealed fence 
wire, Nos. 6 to 9, $3.45; galvanized wire, $4.15; galvanized 
barb wire and fence staples, $4.35; painted barb wire, $3.65; 
polished fence staples, $3.65 ; cement-coated nails, $3.40 base; 
these prices being subject to the usual advances for the 
smaller trade, all f.o.b. Pittsburgh, freight added to point of 
delivery, terms 60 days net, less 2 per cent off for cash in 
10 days. Discounts on woven-wire fencing were also lowered 
three points, effective April 19, and are now 48 r cent off 


list for carload lots, 47 per cent off for 1000-rod lots, and 46 
per cent off for small lots, f.o.b. Pittsburgh. 
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To the retail trade, the usual advances over the above 
prices are charged, these ranging from $4 to $7 and $8 per 
ton. 

SHeetTs.—Prices on all grades of sheets are steadily 
‘going up, and the shortage in the supply is getting more 
acute. The American Iron and Steel Institute, through its 
General Committee on iron and steel products has 
named a sub-committee on sheet steel. This committee 
consists of W. S. Horner, chairman, who is vice-presi- 
dent of American Rolling Mill Company, Middletown, 
Ohio; Walter C. Carroll, one of the assistant sales 
managers of the American Sheet & Tin Pate Company, 
and Charles O. Hadly of the Allan Wood, Iron & Steel 
Company, Conshocken, Pa. Sheet mills are now re- 
quiring buyers to give certificates from Government 
officials showing that they hold Government orders, and 
also compel them to guarantee that they will not have 
more than 10 per cent profit on Government contracts 


59 


for sheets. All the sheet mills are back in deliveries 
eight to ten weeks or longer, and it seems certain that 
prices will be much higher. 

No. 28 black sheets are reported to have sold for prompt 
shipment at 8c. or higher, and galvanized at 9c. and higher, 
for delivery in three to four months. We quote blue annealed 
sheets, Nos. 3 to 8 gage, 6.50c. to 7c.; one-pass Bessemer, cold 
rolled, No. 28 gage, 7c. to 7.50c.; No. 28 gage galvanized, 
8.50c. to 9c.; No. 28 black plate, tin mill sizes, 7c. to 7.50c.. 
all f.o.b. mill, Pittsburgh. For prompt delivery, premiums of 
from $5 to $10 per ton, or more, have readily been paid. 

IRON AND STEEL BaArs.—The absolute minimum on 
steel bars is now 4c. at mill, and some mills are quoting 
as high as 4.50c. at mill. These prices are also ruling 
on common iron bars with the mills sold up for some 
months ahead. We therefore quote merchant steel bars 
at 4 to 4.50c. at mill, and refined iron bars 4 to 4.50c. 
at mill, prices depending on the quantity, and the de- 
liveries wanted by the customer. 


CINCINNATI 


Office of HARDWARE AGE, 
Cincinnati, May 28, 1917. 

A GREAT many complaints are made both by the job- 

bers and retailers as to the slow shipments from the 
factories. Toa large extent the fault lies with the rail- 
roads. As an instance of the delays experienced, one 
jobber reports that it recently took thirty days for a 
less than carload shipment from Canton, Ohio, to Cin- 
cinnati, and also that the goods arrived in bad condi- 
tion. This is only one instance and it is duplicated by 
many others. Eastern manufacturers are making ship- 
ments by express as far as possible. This is caused by 
their inability to send forward the full amount of or- 
ders received and also on account of the very slow de- 
liveries when goods are sent by freight. 

The suburban merchants state that business is very 
good in practically all lines, but lately they have had a 
call for farm and garden implements, fertilizers, garden 
and farm seeds that is unprecedented. 

Exasperating conditions exist with reference to slow 
deliveries. One extremely important branch of the busi- 
ness for the country and suburban merchant is the sale 
of spraying outfits and solutions at this time of the 
year. While there has not been any appreciable de- 
lay in getting the outfits, a great deal of inconvenience 
has been caused by the holding up of shipments of all 
kinds of orchard spraying chemicals, and this condition 
shows no sign of any improvement. 

Builders’ hardware is in better demand, although 
prices have necessarily been marked up to a point that 
would have been considered as prohibitory two or three 
years ago. It appears that building contractors are ad- 
vancing their estimates to conform with present con- 
ditions. 

Stoves and ranges have been advanced frequently 
during the past twelve months, but considering the pres- 
ent cost of pig iron they are not yet up to the average, 
and it is quite probable that further advances will be 
made within the next thirty days. 


WIRE NAILS AND BARB WIRE.—Nails have again been 
advanced and $4 per keg base is being quoted by most 
jobbers and it is probable that even this quotation will 
be moved up at an early date. Barb wire is around $5 
per 100 lb., but wire screen cloth is unchanged at 2c. 
per square foot. The country merchants are ordering 
freely, but in smaller quantities than usual. 


RIVETS.—Warehouse stocks are unchanged at 30 per 
cent off list, but stove bolts have been advanced and are 
quoted to-day at 60 and 10 per cent off. 


MACHINE AND CARRIAGE BoLts.—Machine bolts, % 
x 4 in and smaller, are quoted at 45 per cent discount, 
larger and longer 30 per cent, and there is considerable 
difficulty on the part of merchants in filling rush or- 
ders from the factories. Carriage bolts, % x 7-in. and 
smaller, are quoted to-day at 40 per cent off, larger and 
longer 25 per cent off. Almost the same condition ex- 
ists as far as deliveries are concerned as with machine 


bolts. 


FILES AND Hack SAw BLADES.—Discounts are vun- 
changed, and files are quoted at 50 and 10 per cent off, 
and hack saw blades at 10 per cent discount. Local 
firms have only small stocks on hand, but sufficient to 
fill rush orders promptly. 


ScrEws.—An advance on coach screws has been made 
and the jobbers’ price to-day is 40 per cent discount. Set 
screws are unchanged at 45 per cent discount and cap 
screws at 45 per cent discount. Considerable difficulty 
is experienced in getting different sizes promptly. 


DRILLS.—Wire gage drills have been advanced to 30 
per cent off list and jobbers’ drills to 40 per cent off 
list. Straight and taper shank drills take a 45 per cent 
discount. In many cases it is necessary to shop around 
in order to fill requirements of the factories, but lately 
shipments have been made a little more satisfactory. 


WaASHERS.—There is an excellent demand for washers 
both from the machine shop$ and wood-working plants. 
We quote wrought washers at $4.25 off list. 


COMPOSITION ROOFING.—No changes in prices have 
been made, but advances are expected at an early date. 
Business is very good, as the high cost of roofing is 
forcing the substitution of composition roofing. 


SHEETS.—Sheets have advanced so that it is almost 
impossible to handle many contracts, and as a conse- 
quence the sheet metal shops report business as being 
rather slow. The nominal price of No. 28 galvanized 
is 10c. f.o.b. Cincinnati or Newport, Ky., and No. 28 
black from 8.50 to 8.65c. Warehouse quotations are on 
the same basis. 


BOSTON 


Office of HARDWARE AGE, 
Boston, May 26, 1917. 


(THERE was nothing to disturb the even tenor of the 

market during the past week. There was the usual 
crop of advances, but each day only serves to make 
more plain that prices have no bearing on business so 
far as volume is concerned. The tremendous and long- 
continued climb of prices has, however, had the effect 
of causing almost every retailer to settle down to a 


steady program of hand-to-mouth buying. Where last 
year there was much talk of speculative buying, this 
year one hears nothing of it. Most retailers are happy 
if they can scrape together funds enough to keep up a 
decent assortment of necessary goods. This sort of 
buying—buying on the market—keeps the retailers 
better posted and it is only a few of them who are not 
getting adequate prices for their goods. 

The strongest indication that still higher prices are 
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to come is found in the announcements of large manu- 
facturers that they will not make back orders except at 
the prices prevailing at the time of shipment. The 
manufacturers have no inclination to be loaded up 
with the great uncertainty of supply and price of raw 
materials. 

One result of the general scarcity of hardware sup- 
plies is becoming evident in the inquiries from distant 
points, particularly noticeable in the jobbing trade, but 
of frequent occurrence also among the larger retailers. 
The inquiries range from wire nails to high-speed 
drills. Only in a few instances do jobbing or retail 
stocks permit of filling these requirements, but every 
concern seems to have a generous measure of the lend- 
a-hand spirit, and many a manufacturer far away from 
the big cities has had occasion to write a letter of ap- 
preciation for timely help to some big dealer from 
whom he would never have thought of buying in normal 
times. 

The iron and steel and heavy hardware men are suf- 
fering because of the badly broken condition of stocks 
and because the buyers have not learned to accept the 
unending stream of advances without complaint. Ad- 
vances that have been expected in steel bars and bolts 
and nuts have not been made, but these advances are 
certain to come and may be announced any day now. 
There is no such thing as a market on sheets in this 
section. The prices on such sales as are made will 
average perhaps about 1c. higher than the Pittsburgh 
quotations. The demand is sporadic and its irregulari- 
ties cannot be foreseen. Prices are abnormal in that 
the man who wants ten tons must expect to pay more 
than the man who only wants one ton. No such condi- 
tion was ever seen in the sheet business. 

New England has been banking on playing a large 
part in the building of the wooden ships as a part of 
the Government program. The statement of General 
Goethals at the Iron and Steel Institute meeting and 
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the response of the steel men present makes it lovk as 
though this wooden ship program would necessarily be 
abandoned. This district is, however, making large 
plans for the building of steel vessels. The Bath, Me., 
shipyards and such concerns as the Fore River Ship- 
building Corporation at Quincy, Mass., are planning to 
double and treble their working forces and this means 
increased sales of mechanics’ tools as well as larger 
sales of general hardware in the sections favored by 
these increased payrolls. Feverish activity is also noted 
in the submarine centers of Connecticut and wherever 
munitions, machine tools and small tools are made. Re- 
tail trade as a whole has declined during Apri! and 
May, but no such reports come from the hardware 
trade. 

The more important price advances of the week have 
been: Arsenate of lead, paste, 4c. a lb., powder, 8c. a 
Ib.; cant dogs, about 10 per cent; hose reels, 10 per 
cent; shot, 10c. a bag; western steel snow shovels, 10 
per cent; lawn mowers, 20 per cent; picks and mattocks, 
10 per cent; screw hook hinges, 10 per cent; stake 
chains and cow ties, 19 per cent; hatchets, about 20 
per cent. There has been a sharp advance in zig-zag 
rules. 


FIELD FENCING.—There is no great demand for field 
fencing and this situation is likely to change slowly 
as there is a new list out which shows an advance of 
about 20 per cent. 


LANTERNS.—The lantern manufacturers have issued 
their new lists and the advances average about 25 per 
cent. Lanterns are very scarce and difficult to get. 
Dietz Monarch No. 0 lanterns now sell for $6.25, Bliz- 
zard No. 2 are now $10.25, and other prices are pro- 
portionate. 


GALVANIZED PAILS AND ASH CANS.—Galvanized goods 
have had another advance of 15 per cent and ash cans 
it is almost impossible to get. 


TWIN CITIES 


St. Paul and Minneapolis, May 25, 1917. 


RETAILERS seem to have about all they can do at 

the present time to keep up with the volume of 
trade. Many of them are putting in extra time eve- 
nings keeping details out of the way so that trade may 
be properly cared for during the day. Jobbers’ trade 
is not so good in proportion as the retailer is too busy 
to give large orders or has a good working stock or 
both. Some little trouble is experienced by both jobber 
and retailer in getting new goods to replenish broken 
stocks. Mills and factories are apparently all tied up 
with orders to such an extent that shipments of goods 
are extremely difficult to obtain, even in fractional 
amounts of those ordered. Little hope is advanced of 
better conditions along this line, and short stocks will 
be so common as to excite but little comment. Ma- 
chinists’ fine tools are extremely hard to obtain, and 
orders placed even as long as a year ago are still un- 
filled. Factory promises on orders in various lines 
placed now range anywhere from two months to nine 
months or even farther away. Nails and other wire 
products are becoming more scarce and the prospects 
are due to become worse instead of better. Sheets are 
in the same class and worse. 

Prices have remained nearly stationary as to the 
local markets. There is a rumor of an advance in 
white lead and black sheets followed the lead of gal- 
vanized of a week ago. Corhmon grades of wheel- 
barrows have advanced about $2 per doz., with a fur- 
ther advance in the price of setting them up by the 
jobber. 

The big thing of general interest the past week in 
Minneapolis has been the selling of the Liberty Loan 
Bonds. Everyone, it seemed, occupied every spare 
moment attempting to sell the bonds, and the results 
of the concentrated efforts show in the wonderful re- 
sult of a subscription far beyond the amount set and 
well within the allotted time. One week was given in 
which to raise $8,000,000 and the total went well over 
$10,000,000 in that time. 


Residence building is still somewhat curtailed, but 
large building work is developing rapidly. A large 
amount of general repairing and painting is developing 
and that means extensive materials in the hardware 
line. Many contractors, on inquiry, state they have all 
they can handle for some time to come and are being 
invited to figure on work they cannot accept. 

It is still believed that the smaller contractor will 
resume operations as soon as the public becomes a 
little more accustomed to the idea of war. Certainly, 
if trade in the stores is any indication, the time is not 
yery far distant when everyone will realize that busi- 
ness is even better than it was two or three years ago, 
notwithstanding or because of the war. 

Car conditions have not improved, although the public 
in general is not so vitally interested because at the 
present time fuel is not urgently needed. Those who 
are attempting to make or receive shipments, however, 
find the same conditions prevailing that were met six 
months ago. There is some thought of opening river 
navigation here as soon as possible, running an ex- 
tensive line of carriers between the Twin Cities and the 
Gulf. This would relieve to an appreciable extent the 
railroad congestion in that direction, and would doubt- 
less release many railroad cars for other business. 
Soon the crops will have to be moved and the need for 
prompt action will be doubly apparent and important. 

Everyone is of course making the best of the situa- 
tion, and the general feeling is one of optimism as to 
business conditions, both present and future. A meet- 
ing of the retail dealers this week was very poorly 
attended, and the excuse was that business was so 
heavy they could not manage to get away. 


Wire NAILS AND Braps.—The price shows no change 
and call is becoming heavier with shorter stocks with 
both retailer and jobber. 

We quote from local jobbers’ stock: Standard wire nails 


at $4.10 per keg base, coated wire nails at $4.10 per keg 
base, and brads 70-10 per cent discount from standard list. 


WIRE AND STAPLES.—Nothing of interest has shown 
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in this item. Calls are growing heavier without much 
inquiry as to price. 

We quote from local jobbers’ stock: Galvanized Glidden 
cattle wire, $3.96 per 80-rod spool; galvanized Glidden hog 
wire at $4.12 per 80-rod spool; painted Glidden cattle wire 
at $3.41 per 80-rod spool; painted Glidden hog wire at $3.55 
per 80-rod spool; No. 9 black annealed smooth wire at $4.05 
per ewt.; No. 9 galvanized annealed smooth wire at $4.75 
per ewt.; polish fence staples $4.20 per cwt.; galvanized 
fence staples at $4.95 per cwt. 

Tacks.—Stocks are more broken and shipments from 
factory are very slow. We quote from local jobbers’ 
stocks : 


Upholsterers’ tacks list plus ten per cent 


Wire CLoTH.—This item shows more activity in a 
retail way with calls on jobbers increasing as retail 
stocks are diminished. Prices remain the same. 

We quote from local jobbers’ stock: 12 mesh black painted 
wire cloth, $2 per 100 sq. ft.; 12-mesh galvanized wire cloth, 
$2.50 per 100 sq. ft.; 14 mesh bronze wire cloth, $10 per 100 
aq. ft. 


PouLtTRY NETTING.—This item is moving more rapidly 
as spring work advances. No change in price has 
been made. 

We quote from local jobbers’ 


weaving poultry netting 70-20-10 
list. 


Galvanized before 
cent from standard 


stock : 
per 


Botts.—The call is good and the price firm. No 
change in price has occurred, but it is anticipated that 
the end of the second quarter will bring one. 


We quote from local jobbers’ stock: Small machine bolts 
50 per cent; large machine bolts 30-10 per cent; small car- 
riage bolts 45-5 per cent; large carriage bolts 35 per cent; 
lag screws 40-10 per cent; stove bolts 60-10 per cent. 

Rope.—The market is steady and stocks are fairly 
good. There has, however, been no increase in the 
amount of shipments from the factories. 


Camp Eeh-Nis-Kim to Open 
June 30 


THE Great Sachem and the Prophets of the Order 

of Eeh-Nis-Kim have issued tribal summons to 
the effect that the annual Camp of the Braves and 
Medicine Men of the Order of Eeh-Nis-Kim will be 
opened June 30. 

Eeh-Nis-Kim is a mysterious order founded on 
the Indian traditions and tribal customs, and its 
membership is composed of about 6000 hardware 
dealers and hardware retail salesmen throughout 
the country. Each year several hundred of the 
members visit what is known as the annual Council 
Camp, located on the banks of Niagara River, about 
five miles above Niagara Falls and there they enjoy 
to the fullest a week or two of the free and easy, 
healthful life in the open. The camp is open during 
the two months of July and August and all hard- 
ware men are most welcome. If they are not al- 
ready members of the organization, they can come 
along just the same, for they will be speedily ini- 
tiated into the mysteries of the Order and the 
Medicine Lodge. Each visiting Indian is supplied 
with a comfortable tent with platform, a spring cot, 
blankets and sheets. At his disposal will always be 
the tennis courts, the handball court, the baseball 
diamond and the volley ball court of the Camp. 
There is always good swimming and fishing in the 
good old Niagara which, at the Camp site, is a full 
mile and a quarter wide. 

On the Camp grounds are also located the big 
mess hall and the recreation building. The mess is 
in charge of two splendid chefs and their assistants 
and the meals are served to the visiting Indians at 
the nominal cost of one dollar per day. This charge 
of a dollar for the three meals a day is the only 
expense of the camp. Everything else is furnished 
free—even to clean towels and bathing suits. 
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Best grade Manila 


We quote from local jobbers’ stock: 
per lb. base 


rope at 284c. per Ib. base; sisal rope at 20%c 
cotton rope at 25c. per Ib. base 

SHEETS AND TIN PLATE.—Black sheets have advanced 
slightly and stocks are becoming badly depleted. One 
large local manufacturer in the cities admitted that 
stock he purchased two years ago was nearly exhausted 
and he would be forced to go into the open market to 
replenish. Another one cited the rule of the sheet mills 
to ship only a certain limited quantity to each of its 
customers, and stated such a move was seriously hin- 
dering their progress. 


We quote from local jobbers’ stock: Black sheets at 
$7.60 per cwt. base and galvanized sheets at $10 per cwt 
base; roofing tin 20 x 28 IC 8-Ib. coating at $16.75 per box 
and 20 x 29 charcoal 8-lb. coating tin at $24 per box 


Wuite LEAp.—Price is strong at last advance and 
some rumor is heard of another half-cent advance as 
approaching. The situation is not encouraging for the 
house owner planning to paint. 


We quote from local jobbers’ stock: White lead in 
100-lb. kegs at $12.65 per cwt. with the usual differentials for 
quantity. 

OIL AND TURPENTINE.—Linseed oil is holding very 
steady at present. Demand is normal. Turpentine is 
still falling off quite steadily. 

We quote from local jobbers’ stock: Boiled linseed oil at 
$1.26 per gal. in barrel lots; raw linseed oil at $1.25 per 
barrel lots, and turpentine at 50%4c. per gal. in barrel lots 

Guass.—The demand for glass is very low at this 
season, and prices remain at the quotation of several 
weeks ago. The local jobbers evidently have paid small 
heed to the advance made in eastern markets. 


We quote you local jobbers’ stock: Single strength, A 
grade glass, first three brackets 87 per cent from standard 
lists, balance of single strength, and double strength 85 per 
cent from standard lists 


This year competent military instructors, who 
have developed The Carborundum Cadet Corps, will 
be in attendance at the camp and certain evenings 
of each week during the two months will be put 
aside for military drill and instruction for those 
interested. Every Wednesday night there will be 
a meeting and initiation ceremonies of the Medi- 
cine Lodge. 

Each hardware man is privileged to bring with 
him a friend not in the hardware business. He 
will be entitled to all the comforts of the camp, but 
will not be eligible to go through the Medicine 
Lodge and take the degree of Medicine Man, as 
this is reserved for the members of the hardware 
fraternity. ‘ 

The idea of the organization is simply to pro- 
mote a feeling of good fellowship among hardware 
men and their friends and at the same time to afford 
an inexpensive out-of-doors vacation. Camp Eeh- 
Nis-Kim is ideally situated on the Niagara River 
in a beautiful grove of oak trees and everything 
possible is done to add to the comfort and amuse- 
ment of the visiting Indians. There is good food 
and plenty of it, pure water, clean, healthful sur- 
roundings and a bunch of good fellows always on 
the job for fun or frolic. The camp surely pro- 
vides a splendid opportunity for the hardware boys 
to get into the open and for but little money beyond 
their car fare, have a real, happy, healthful out- 
ing. Incidentally, the camp is but fifteen minutes’ 
car ride from the wonderful Falls of Niagara. 
Camp Eeh-Nis-Kim is run under the auspices of 
The Carborundum Company, the officials of which 
conceived the idea of the Eeh-Nis-Kim fraternity 
among hardware men. Any other information re- 
garding the camp or the order will be gladly 
given. 

Write The Grand Sachem, The Carborundum 
Company, Niagara Falls, N. Y., for application 
blanks. 
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Fire in.P. & F. Corbin Annex 
WHat is believed to be an incendiary fire, re- 

cently destroyed 10 sheds and wooden buildings 
of the P. & F. Corbin Annex of the American Hard- 
ware Corporation, New Britain, Conn. 

Many persons in the neighborhood heard explo- 
sions about 11.45 p.m. A half hour after the alarm 
the entire plant was burning. 

The more valuable patterns of the company were 
kept in a brick building near by, the group of 
buildings covering an area of about 300 x 600 ft. 

The firemen did good work in saving the vault 
building containing many patterns, which cover the 
styles of years of operations, and could not be re- 
placed; some patterns which were being used in 
process of manufacture were destroyed. 

There were about 100 employed at the annex, 
who will be kept at other work until buildings can 
be erected. 

The plant was built about 40 years ago for a steel 
company, which failed, and was later taken over by 
P. & F. Corbin. The loss will run into several hun- 
dred thousands of dollars. 


™ © . © 

Take Care to Make Distinction 
[" is desirable, just at this time, that there should 

be a general and clear appreciation of the fact 
that an “alien enemy” is one thing and an “enemy 
alien” is quite another. Careless people are using 
the two terms as if they were interchangeable, but 
that is not the case. 

As regards the persons of German birth who are 
living in this country—and it is they alone, prac- 
tically, who come under either designation—the 
“enemy alien” is to be so described simply because 
he has not been naturalized, and therefore still 
owes allegiance to a Government with which the 
United States is now at war. Whether or not he is 
also an “alien enemy” depends on the sort of man 
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he is and what he intends to do here. If his pur- 
pose is to live quietly, obeying our laws and behav- 
ing himself as was the wont of Germans in the 
same condition in the old days of peace in the world, 
there will be no reason for anybody to molest him 
or make him afraid, and nobody will. 

There are, however, other possibilities in the 
case of an “enemy alien”—he may determine to be 
an “alien enemy” and to carry out the determina- 
tion by spying and plotting to the real or attempted 
advantage of his own country and the real or at- 
tempted injury of this one. Then his status in- 
stantly changes, and he walks daily in peril of im- 
prisonment, or even of death, according to the na- 
ture of the offenses committed by him. 

It is this possibility that warrants the restric- 
tions as to residence and movement that have been 
placed by law on “enemy aliens,” and though those 
restrictions constitute annoyances or hardships that 
in many cases seem, and in not a few cases really 
are, both unjust and unnecessary, circumstances and 
experience justify their imposition. But the Ger- 
man who is an “enemy alien” and not an “alien 
enemy” has only to demonstrate that fact to the 
satisfaction of the proper military officials, and the 
restrictions will be relaxed to a reasonable extent in 
his favor, and so far as he suffers without reason 
he will deserve and receive sympathy from his 
neighbors. 

The situation is a delicate and difficult one, and 
the “enemy alien” must do his part to relieve it by 
scrupulous observance of the law, and by a patient 
bearing of inconveniences which, after all, are triv- 
ial in comparison with the woes which the war 
started by his own Government has brought on 
millions of people as innocent and as well-inten- 
tioned as himself—New York Times. 


JULIUS M. ALEXANDER, who established the firm 
of J. M. Alexander & Co., Atlanta, Ga., and was 
senior member for 52 years, died recently. Mr. Alex- 
ander was well known in the hardware trade. 


The W. H. Willard Company, Worcester, Mass., believes in patriotism and preparedness 
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One Ad of Tennessee Dealer Sells More than 700 Screen 
Doors—An Excellent Back-yard Farm Ad from Kansas 
Hardware Merchant—Other Garden Equipment Ads 


By Burt J. Paris 


Produced Big Results Quickly 


No. 1 (3 cols. x 15% in.). Sam J. House, Jr., 
president of the House-Bond Hardware Company, 
Memphis, Tenn., sent us this ad. In an accompany- 
ing letter, Mr. House sums up results as follows: 
“The ad appeared Sunday, and on Monday we sold 
more than 700 doors. We find that stimulation of 
this kind from time to time helps our entire busi- 
ness, and we are informed that this sale increased 
the regular screen business of nearly all the other 
stores in the uptown district.” This ad certainly 
made a record on screen sales, and we attribute 
the wonderful results to the convincing way in 
which the proposition was placed before the public 
as much as to the reduced price featured. Mr. 
House asks for our criticism, and we say that in 
display and copy the ad gives evidence of most 
careful thought in preparation. The heading could 
not be overlooked by any one interested in screens, 
and the opening talk states in a simple, convincing 
manner the reason for the sale and a statement of 
the value offered which leads one to give the an- 
nouncement a thorough reading. The copy follow- 
ing the opening talk is not only well written, but 
it emphasizes the most appealing points, and for 
this reason it should be carefully read by every 
merchant contemplating a special sale offer. The 
copy on the left pictures the value in a most con- 
vincing way by stating the sale price does not even 
cover the cost of the wire. The copy on the right 
attracts the large buyer, and the panel below gives 
an estimate of the stock. Also the businesslike 
tone of this concluding panel impresses one that 
here is a sale that doesn’t occur every day in the 














Begin Early and Get $50 Worth of Vetables 
From Your Back Yard Garden 


A little plot, 25x50 feet, wil! produce from $50.90 to $100.00 worth of vegetables 
in a season, and fresh vegetables at that. 


Just an Hour a Day 


Just an hour a day spent in a garden, next to Mother Nature, produces not only bet- 
ter health, a cheerier diaposition, but the satisfaction of cutting down your high cost 


of living. 
Your Garden Now 
It is very important to spade your ground early and, if possible, fertilize with ma- 
nure, thus giving the soil a chance to air and warm up before you plant your seed. 
Come in and get-a “Bulk Seed” News, full of garden information—free. 


Garden Tools 


Plant Leonard’s Bulk Seed and 
Buy Your Seed Now 
Never in the history of our business has it been so difficult to secure enough fresh 
garden seed. Our stock of Leonard buik seeds is complete,.in varieties of fresh, care- 
fully tested, garden seed, yet it is important to buy your seed now, because our stock 
soon will be broken, and your favorite varieties gone. $ 
Come in and buy your garden tools and seed early 
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week. As will be noted, the lower half of the ad 
is given over to seasonal items for home and garden. 
In our opinion, this digression in the lower half of 
the ad helps rather than hinders the effect of the 
sale copy. Mr. House is to be congratulated on his 
ad and on the results it brought. 

Stating the Home Garden Proposition Definitely 


No. 2 (3 cols. x 842). C. L. Haynes, advertising 
manager for the Haynes Hardware Company, Em- 


SCREENS 


The Most Radical Reduction In the 
Prices of Screen Doors Ever Known 














We bought the entire close-out stock of a large 
factory of all discontinued patterns and special 
made-up patterns at less than one-third the cost 
to manufacture. Your opportunity to practice 
economy by purchasing Screen Doors 







worth up to $4.00 each at, your choice 98c 


This is a Most Unusual A Big Opportunity for 
Value-Giving Offer ; Large Property Owners 


The wire alone on s large quantity 
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MY) in any quant 
yf ¥ quantity, Remember, you 
an buy Doors that cannot be 
bought elsewhere for less than 
$1.50. $2.00, $2.50, $3.00, $3.50 
aod $4.00 — more than 
Ofty dosea im the lot row Re 
choice 


of these Doors will cost you more 
than the price we ask for the 
doors. Your umrestricted 


chotee this 98c 


Large Assortment of Sizes 
No telephone orders filled. Have your measure- 
ments when you attend this sale, as we will make 
no delivery subject to return. Only the following 
standard sizes offered in this sale: 

Over 200 2 ft. 6 in. wide by 6 ft. 6 in. high. 
Over 200 2 ft. 8 in. wide by 6 ft. 8 in. high. 
Over 150 2 ft. 10 in. wide by 6 ft. 10 in. high. 
Over 150 3 feet wide by 7 feet high. 
Your choice, while this entire 
2) PrerrorerTT reer ry Tree 


Screen Check 
and Spring, 69c 

















Spring and Cheek combined: , keeps 
your screen deer closed and pre 
vents slamming. Easy to apgiy; 
fully @uaranteed. Postage 10s. 


Laws Mower, $4.47 


MoCray Retrigera 
one-third lees ice 








wr iv 7 y 
trigerator—tne dest yet made. 


Garden Plow 











Quality Lawn Mower, with high 
wheels, made for service; fully guar- 
anteed Has self-sharpeding sdjust- 


=. ua| $2.98 


his week 













14-inch stse, 
this week |. . $4.98 Tou can find « tool in our stock for 
ever, Migh Jee 
Eapress or Freight cin Spading vr -- 3 eh quality we 
_— i-prong Onion Hoe 
e argos sina, strongly mode, com- | t:inch Hedae Shears eat 
$1.00 Glass Pitcher with extre tocle; ths) large | sxmecmmmememmmmeemmemceenceermne 
tiny secsecsiue".=% | WALLACE PORTABLE 
tively guaranteed statiefy you or 
= ean retarn i{ at cur expense. 
press or freight. LAMP Al 
58c ~. 
Hanging 
von vine | B&SKOt, 25¢ 


eut, %4-gal. ] 12-inch size, ~psintes 
very | sre*m. with Jointed 


size; 
wide mouth; extre heavy qual- cat aie a very 
ity. Postage 15c. = 


House-Bond Hardware 


Ld 
Both Phones 345 





atany angie? 
hoe 











Co. 


701 S, Main St. 








Memphis, Too. J 





No. 2—The back yard garden well featured 


No. 1—Made a record in screen selling 
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WIRE TRELLIS 


For vines or flowers, any length; single, 18 in 
wide, per ft. . 6%e 
Style LX, 18 in. wide, per ft 10% 


Style LX, 24 in. wide, per ft ike 
Hlue Ribbon 


Blue ribbon steel Diade, polished 
and tempered, No. 40 SOc 





64 Hardware Aye 
WHEELBARROWS DUNHAM WATERWEIGHT LAWN RAKES 
Boys’ size, 26 in. , varnished LAWN u 4 Bent lawn rakes. 
ood Td in wheel N's Shae eecesceonal ST ae i 
43 in. long, 18 in. wheel, No. 5. 3.00 Roller bearing, easy . electric welded, 30 in. wide Se 
American Garden, Chanpel Stee! Steel Drum. Can be with sand or Bent Wii 3 im, ee ee 
cs sate Legs, large steel wheel, enay run- water. - ta. fine tooth $100 
Garden \ ning. Vermillion, 20 in. WB3 WBS WB? WRIL wis Malleable Iron Rakes, M12 2 
steel wheel. easy grip handles, No. 1, 17x22x20 4.50 teeth, 554 ft. handle. 35 
Me. 8. Stxttete as $880 61040 «1360 14.40 17.00 MBI4, 14 teeth. 534 ft. handle 40 
: It is the easiest running roller made. Steel Round » Curved 1 
‘Queen B Dirt Wheeibarrows, stee! wheel 2.98 Cc Rake, and durable 
Comet Dirt Wheelbarrows, stee! whee! epee an tn Sed Oo aiay SHES yen smay Goat. aide and fawn wer, 12 
t. Mu 
Round Row ie tooth H it v4 on 
oll . vrs 
GRASS SHEARS a _ 
POULTRY NETTING ep tg yt 
Hexagon galvanized after weaving, all sizes, 6 ~y ‘Sond poe yh ee 
1 in. mesh or 2 in. mesh. =a nlshed. Bent Bede spring t=. GARDEN HOES 
No. 5 pe 5 ¥ , 6 alleable Socket 
534 in, extra quality solid steel, full Polished ‘Trowel’ shank, Solid Shenk Hoe. $e 
lo. 545, 5% in $1.00 Solid Socket Hoe ‘as 
6 in. 1.25 Ou Faultiess Solid Socket. itee The 


GRASS HOOKS 


Gypsy steel blade, natural finish, 
No. 420 35c 


COMBINATION RAKE AND HOE 


One of the handiest tools for use in 
the nai. You have always « 


4Psw "and hoe 


CARBORUNDUM STONES 


FLOWER GUARD 


Cyclone Flower Bed Guards will 
|| quickly and easily form to any 








© posts re 
































pe bed 
quired. 12 in., per ft 
18 in., per ft. % 
24 in., per ft 10\%e 


Strong. durable and rapid cut 
shears or lawn mowers, s 
Other sizes and shapes of stone for any uses you may desire. 


HEDGE SHEARS 


ting for scythes, grass looks, 
12 in. long. 
NORCROSS{CULTIVATORS 
Handy cultivators for weeding 


or anything that 
is planted in rows. The prongs 
can be adjusted to any length 


Handy for trimming hedges and row. Hand operated. 5 prong 
B5c 


shrubs, 8 in. steel blade $1.60 


CYCLONE FENCING 


A , 
MT Cleveland Cyclone Fence is made 





3 pond Neto ta 
5 prong tivat Oe 
5 prong Cultivator 3 prong Norcross Weeder os We 


FLORAL SETS 


; : wire y tem- Consists of a hand ike, hoe, 
HTH pered and toughened. Style LX shovel and spade for use in'plant. TURF EDGERS 
TT LELLLLEL LLL ! wire is twist at every in ing flowers or plants around the ss 
CAVEAT making it strong and serviceable. garden. Light and handy for H 
HeANSHEUMANENEEE 30 ladies’ use, 4 piece $2.00 landy tools to make grooves to 
to 48 in. wide, por Hneal 2 piece : 1.50 take care of the spring rain 
t 18 to 12% TW Solid Shank Turf Edger..§ .75 


Style LX Four Piece Floral Sets 


TW 


No. 4—Effective folder on garden equipment 


poria, Kan., sent us this ad on the back-yard-garden 
idea. Mr. Haynes has been very much interested in 
the ads we have reproduced relating to this move- 
ment and our comments on them. He states that 
this year his company has carried on an extensive 
campaign on the back-yard-garden idea, and results 
received have been excellent. This particular ad 
is most attractively designed, and in addition is 


LAWN MOWERS 


REDUCED PRICES 







Right now at the begin- 
one and not the end of the 
season, we offer the follow- 
- ing list of Lawn Mowers at 
a real saving to you. As indicated in the prices shown. We can 
do this, because we bought most of them at last yeat’s prices for 
this year’s delivery and to make agoo d turnover, we offer these 
reduced prices now when you want them, rather than later when 
you don’t need them. An opportunity to get a High Grade Mower 





right. 
WARNER'S SPECIAL LAWN MOWERS 
10 14-inch. Regular $7.50. Special ........---. $5. 
25 16-inch. Regular $8.00. Special .........--- $6.45 
1€ 18-inch. Regular $8.50. Special .........--- $6.95 
IMPERIAL LAWN MOWERS 
High Wheel—Four Blades. 
10 16-inch. Regular $18.50. Special ......... $11.00 
25 18-inch. Regular $14.50. Special ......... $12.00 
11 20-inch. Regular $15.50. Special ......... $13.00 
High Wheel—Five Blade. 
2 14-inch. Regular $9.50. Special .......... $8.00 
5 16-inch. Regular $10.50. Special .......... $9.00 
1 18-inch. Regular $15.50. Special .......... $13.00 
8 20-inch. Regular $16.50. Special ........-.. $14.00 


COLDWELL LAWN MOWERS 


8 20-inch, five-blade. Regular $16.50. Special $14.50 
CRESTLAWN MOWERS 

9 16-inch. Regular $14.00. Special ...... ...- $12.00 

6 18-inch. Regular $15.00. Special .......... 13.00 

8 20-inch. Regular $16.00. Special .......... 14.00 








Ee WANES “= 


No. 3—A drive on mowers 


most forcefully written. The incentives for get- 
ting busy with the back yard are mentioned in 
concrete terms, and the ad must have proved an 
inspiration for the householder. Equipment for 
first steps in home-garden cultivation is featured. 
Mr. Haynes tells us that he considers this depart- 
ment of HARDWARE AGE the best department of its 
kind that has come to his notice. Mr. Haynes’ 
words of encouragement are appreciated, and we 
shall endeavor to merit them in the future as we 
have in the past. 


Mowers and Reduced Prices 


No. 3 (2 cols. x 6% in.). Here’s an ad from the 
Warner Hardware Company, Minneapolis, Minn. 
The selling idea behind this ad is one that will 
appeal to every family—the idea of offering reduced 

rices on mowers at a time when they are most 
needed. Note the way in which the copy empha- 
sizes this point. Such an appeal is not passed over, 
for it heralds an opportunity to buy what is needed 
at an advantageous price. A great many machines 
are listed, and there is a style and price to suit 
everybody. 


Effective Folder on Garden Equipment 


No. 4 (6% in. x 9% in.). Another effective piece 
of publicity from the Warner Hardware Company 
is this folder on garden equipment. Three pages are 
shown, but the folder consisted of twelve all told, 
and included an attractive three-color title page en- 
titled “Tools for Home Gardening,” with the War- 
ner trademark in colors. These three pages shown 
furnish a working idea of the folder’s make-up. 
Note that copy is both descriptive and replete with 
suggestions, and also that prices are quoted 
throughout. A folder along these lines is inexpen- 
sive, and may be made to include a large number 
of items. On the other pages were featured tools, 
hose, sprinklers, reels, lawn mowers, seed, sprayers, 
and fertilizers. We direct particular attention to 
the neat and snappy cuts used. An attractive, 
clean-printing cut adds 100 per cent to the effective- 
ness of type matter. 


















ERE is something interesting to everybody 
who sells goods on credit, whether manufac- 
turer, wholesaler or retailer: 


NEW YORK. 

Two months ago a retailer from Scranton, Pa., 
called at our store here and said he wished to open 
an account with us. We asked him the usual ques- 
tions about his standing, and got him to sign the 
statement that we always use. The statement was 
satisfactory. He showed a net worth of about 
$12,000, the greater part of which was an interest 
in valuable real estate which he said he owned in 
conjunction with another man. We gave him a line 
of $500 without inquiring of any of the references 
which he gave. We sold him on regular terms, ten 
days less discount, net thirty, and the bill has not 
been paid. We began investigating about a week 
or ten days ago, and find he’s in a bad way. It ap- 
pears that he owes everybody and has very little to 
pay it with. The valuable real estate is in the name 
of his wife, and we understand she bought it with 
her own money. 

Last week the landlord went down on him and 
advertised a sale of his stock and fixtures for a 
large amount of unpaid rent. We were apparently 
the only creditor that knew about it. Our credit 
man was there at the sale, but of course had to 
stand by and see the stuff sold. About half of the 
goods which came in from us were in the sale. 

We wish your opinion as to what we can do here. 
Have we any chance except to wait for some of the 
creditors to put this man into bankruptcy and then 
put in our claim? 

Yours, 


VESTERMAN & SLEEPER. 


This correspondent could have saved half his 
account if his credit man had been on his job. 
Fraud vitiates all contracts, and the victim in such 
a case can rescind the contract and seize the goods 
which were obtained by the fraud. This corre- 
spondent, or his credit man, could have gone to 
Scranton, given notice to the sheriff or the consta- 
ble who was holding the sale, that possession of 
those particular goods had been obtained by fraud, 
and the contract would therefore be rescinded and 
the goods taken back. That position would have 
been legally sound, the goods would have come back 
to you and your claim would have been cut in half. 


Shackled !!! 











This Will Be Interesting to Everybody 
~ Who Sells Merchandise on Credit 


By ELTON J. BUCKLEY 


Readers hereof might do well to remember this, 
for it is a very useful principle of law. If you sell 
somebody on credit, under representations as to his 
finances which turn out to be false, you can call 
the deal off, even after the goods have been shipped 
to and received by him, and take them back, always 
provided they are still in his possession. If he has 
sold them and they are in the possession of an in- 
nocent third party who has paid value for them, 
they cannot be taken. 

But all this will do these correspondents no good. 
What are their chances now? For one thing, they 
can have their customer arrested for obtaining 
merchandise under false pretenses. Under a long 
line of cases, the making of false statements about 
one’s finances, with the intent of obtaining credit, 
constitutes, if successful, a criminal offense. This 
is the law all over the United States. I remember 
quite a recent case decided by the Appeal Court of 
Pennsylvania. It impressed me at the time. Two 
men out in Lawrence County went to a farmer near 
New Castle one day and wanted to buy two cows. 
They said they were in the butcher business in 
New Castle and owned certain real estate there. 
They even told whom they bought it from. They 
said they had plenty of money and were all right in 
every way. The farmer agreed to sell them the 
two cows for $90, of which they paid $2 as a de- 
posit. A few days later they sent out a man to get 
the cows. For the balance of the account he gave a 
check signed by both partners. The farmer was 
busy with his crops and didn’t deposit the check 
for a few days. When he did deposit it, it was re- 
turned marked not sufficient. Investigation showed 
that the two butcher gentlemen were frauds, and 
the farmer had them arrested. After a hot fight 
they were convicted and sentenced to jail. They 
appealed, but lost in the higher court, which said 
there was plenty of evidence that they had inten- 
tionally made false representations regarding their 
finances for the purpose of getting property on 
credit. 

Both this case and the correspondents’ case are 
typical of many hundreds that are reported in the 
case books. They all sustain the view that the 


remedy in such case is the rescinding of the sale, 
and, where possible, the retaking of the goods; and 
also the arrest of the author of the false repre- 
sentations. 


Copyright, May, 1917 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


«¢Holdall” Revolving Ma- 
chine Standard 


The Peck, Stow & Wilcox Company, 
of Cleveland, Ohio, and Southington, 
Conn., has recently brought out the 
“Holdall” revolving machine standard, 
which is designed to hold machines 
more compact and prevent them from 
being broken. The device is built with 
a revolving turret which is held in 
any stationary position by the use of 
a handy lever. The turret holds four 


“Holdall” revolving machine standard 


machines and is constructed so that 
it allows ample room for from one to 
four operators. The distance from the 
floor to the working edge of the rolls 
of the machine is 40 in. and is said to 
be a decided advantage. 

The lower turret is stationary and 
will hold four additional machines for 
quick interchanging with any of the 
machines set in the upper, revolving 
turret. The lower turret also pro- 
vides a handy shelf for holding oil 
cans, tools, etc. 

Two additional reserve machine 
posts well out of the way are sup- 
ported on brackets midway ‘between 
the upper and lower turrets. These 
hold any large size bench machines 
that will not fit in the smaller holders. 
In all, ten posts are provided with 
each standard. 

A handy rack is also provided for 
holding the “Pexto” catalog which 
contains reference tables and shows 
every “Pexto” tool and machine with 
full descriptions for the metal worker. 
The shipping weight of these revolv- 
ing machine standards is 268 lb. 


Show-Window Lighting 


The Engineering Department of the 
National Lamp Works of the General 
Electric Company, Nela Park, Cleve- 
land, Ohio, has recently published a 
new bulletin on show-window light- 
ing. This bulletin treats the subject 
in a general way and emphasizes es- 
pecially the possibilities of light, di- 
rection and color. There are three 
main divisions — fundamental consid- 
erations; light direction, color and in- 
tensity; and practical installation sug- 
gestions. In the first division the 
need of suitable reflectors is empha- 
sized. It goes on to state that back- 
grounds should have unpolished sur- 
faces from which there can be no re- 
flection. 

A certain degree of shadow is neces- 
sary in order that each part of an ob- 
ject may appear in its proper relation 
to every other part. If a window is 
illuminated in such a way that all 
shadow is avoided, the display is cer- 
tain to fall flat; on the other hand, if 
the usual display were illuminated by 
a single large unit mounted at the ceil- 
ing near the glass the contrast of light 
and shade would be too pronounced. 
The company emphasizes therefore 
under the second division the need of 
several lights placed in a row along 
the top front edge of the window. 
Illustrated and described are the vari- 
ous effects that can be obtained by 
changes in the direction of light and 
by the use of color in window display. 
The intensity of the light is another 
subject that is taken up under this 
heading. Many practical suggestions 
regarding reflectors, height of lamps 
from the window or floor, etc., are 
given. The bulletin says in conclusion 
that the problem of show-window 
lighting in its broadest sense is not 
merely one of getting light on the dis- 
played merchandise; it includes the 
controlling of light direction and color. 
The new booklet is well illustrated 
with reproductions of photographs 
and with diagrams and covers the sub- 
ject in a very thorough manner. 


Three-Pound Westing- 
house Iron 


The Westinghouse Electric & Mfg. 
Company, East Pittsburgh, Pa., has 
recently developed a new 3-lb. electric 
iron. Although designed especially for 
the use of travelers, its size makes it 
convenient for all kinds of light press- 
ing. The handle is not removable as 
in the former model, thus preventing 
the danger of losing or misplacing it, 
while the space required for packing 
is no greater. The cord is permanently 
attached. A hole in the stand pro- 
vides a receptacle in which a curling 
iron can be heated. 

This iron is simply constructed, has 
a guaranteed heating element, and is 


66 


so designed that there is very little 
heat radiation from the upper surface, 
A heat storage plate absorbs all the 














The new Westinghouse 3-lb. electric iron 


heat not needed to keep the ironing 
face at the correct temperature. 

The weight is accurately balanced 
and the handle is especially designed 
for comfortable use. The iron is sup- 
plied with a fire-proof stand, a flexible 
cord and an attachment plug. 


Rogo Electric Toaster and 
Utility Stove 


The Rogo Supply Company, 1463 
West Ohio Street, Chicago, IIl., has 
recently brought out the Rogo electric 
toaster and utility stove. 

This stove is made of cast iron 
highly nickeled-plated. The heating 
element is made of special wire which 
is fastened on top of the reflector and 
the heat conserver made of asbestos 
composition. The toaster measures 
4x6x8 in. It can be used for light 
cooking, toasting and for warming 
food. When the crate is removed it 
forms a handy and serviceable elec- 
tric stove that can be used for heating 
flat irons, curling irons, etc. It is 


The Rogo electric toaster 


said to consume very little current. 
A 5-ft. cord is furnished with it. 

The price to dealers in dozen lots 
is $12 per doz. 


THe Hoover SucTiION SWEEPER 
CoMPANY, New Berlin, Ohio, has re 
cently added to its many co-operative 
advertising helps for dealers, “The 
Passing of the Broom,” a 1000-ft. of 
moving picture film which takes about 
15 min. to run. This film has a vein of 
comedy running throughout which 
makes it very entertaining. 
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On Selling More 
Stanley Garage 
Hardware 


E’RE doing our part—we're telling the 
architect, the builder and the garage 
owner about the merits of the hardware 

which we make and which is specially designed 
for Garage Service. 


Are you doing your part? In your territory 
are garage doors damaging autos (by being 


slammed against them by the wind on gusty 
days) for lack of a STANLEY DOOR 


HOLDER? 


» aa Are doors warping and sticking, causing 
12 x 44g inches trouble and profanity, due to the absence of 


STANLEY BUTTS AND HINGES? 


Are fingers being pinched and hurt because of the want of a STAN- 
LEY LATCH and comfortable Pull Handle? 


Are doors loose and unsecurely closed because they have no STAN- 
LEY BOLTS? 


There are many garages built, and being built, that are now ready for 


STANLEY GARAGE HARDWARE. 


If you're not stocking this good-margin, fast-moving line you should 
do so at once! 














We're prepared to help you. Note the following: 


If you stock STANLEY GARAGE Door Holder No. 1774 on request 
we'll send you a sales making Mounted Sample. If you stock STANLEY 
Garage Hinges No. 1457 also we'll send a handsome Window Display Cut 
Out. On request we'll send signs, Display Cards, Fclders and Booklets 
(imprinted with your name and address), a series of trade producing 
Newspaper Advertisements, Moving Picture Slides and our Booklet, “The 
Man Behind the Counter,” which tells the story of STANLEY GARAGE 
HARDWARE in an easy-to-read interesting way. All these helps are 
illustrated in the booklet, “Selling More Stanley Garage Hardware,” which 
will be sent you on request. Why not write for it today? 


te [ae S Works,» 


New Britain Conn., U. S. A. 


Stanley Works, New Britain, Conn. 


Please send me particulars regarding Selling Your Garage Hardware. 


Street 
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“Ideal” Suit Hanger and 
Trouser Presser 


The England Mfg. & Selling Com- 
pany, 305 South Fifth Avenue, Chi- 
cago, Ill., has recently brought out the 

















The “Ideal” suit hanger and trouser 
presser 


“Ideal” combination suit hanger and 
trouser presser. It is made of selected 
maple and music steel spring wire and 
can be taken apart for packing. The 
use of this device is easily seen by 
referring to the illustration. 

The cross piece immediately under 
the coat hanger and the one at the 
bottom are made in the form of 
clamps. To use this hanger-presser 
both of these clamps are opened and 
the trousers inserted, as shown in the 
illustration. Then the clamps are 
fastened after they have been. brought 
together a trifle; this extends the 
spring shown in the cut-away portion 
of the cut. This tension is said to 
stretch the trousers back to their 
normal shape, removing the bagginess 
at the knees. The creaser is clamped 
over the edges, either front or back as 
desired. 


“The Invisible Garbage 
Man” 


E. C. Stearns & Co., Syracuse, N. 
Y., have recently published a new 
booklet entitled “The Invisible Gar- 
bage Man”, descriptive of the “In- 


cinerite” garbage and refuse burner, 


which is made in four portable ‘types 
and two wall types. The booklet goes 
into detail covering the practical fea- 
tures of the “Incinerite” and photo- 
graphs of various public and private 
buildings are shown in which it is 
used. The book is attractively gotten 
up, contains 24 pages and has an at- 
tractive cover that carries out the idea 
expressed in the title. 











“Producing the Fittest in 
Waste” 


The Royal Mfg. Company, Rahway, 
N. J., has recently published a new 
book, entitled “Producing the Fittest 
in Waste.” It describes the evolution 
from a crude product into a special- 
ized, standardized article of commerce; 
the care which is taken in choosing the 
raw material entering into the manu- 
facture of Royal waste and the man- 
ner in which uniformity of ingredients 
and weight is obtained. The Royal line 
consists of twelve grades—six white 
and six colored. The Royal Mfg. 
Company has standardized tare guar- 
anteeing that it would not weigh more 
than 6 per cent of the completed bale. 
After this even weight was assured 
by weighing each bale before and after 
it was placed in the baling machine 
and either adding to or taking from 
it as conditions might demand to make 
the bale of standard weight. The book 
is illustrated by views showing the va- 
rious processes used in the manufac- 
ture of Royal waste. 


Pancoast Corn Slitter and 
Scraper 


Pancoast Bros., 517-519 Federal 
Street, Camden, N. J., have recently 
placed on the market a new corn slit- 
ter and scraper. 

When one end of the ear of the corn 
is held nearly upright it enables the 
corn slitter and scraper to stroke the 
corn from end to end, around the ear, 
slitting the end of every grain for the 
easy extraction of the kernels, leaving 
the indigestible tough skins on the cob. 

















Pancoast corn slitter and scraper 


Either of the curved edges may be 
used to crush out the kernels. 

This slitter, which has six. small 
blades and is the size of a teaspoon, 
is made of steel and copper-coated 
before being nickel-plated. The retail 
price is 25c¢. each, $2.50 per doz. 


THe Huriey MACHINE COMPANY, 
Chicago, IIL, has formulated plans 
for the erection of a fagtory for the 
manufacture of washing machines 
and vacuum cleaners, at Taylor and 
Campbell Streets. W. A. McGuire, 
formerly employed in the engineering 
department of the Ford Motor Com- 
pany, is preparing the plans, which 
provide for many welfare features, 
such as a gymnasium, first-aid hos- 
pital, laundry, rest room, shower 
baths, restaurant, etc. The estimated 
cost of the plant is $400,000. 


Hardware Age 


One Minute Washers 


The One Minute Mfg. Company, 
Newton, Iowa, has recently added two 
new models to the One Minute line of 
washing machines. 

An electric washer known as No, 











































One minute washer 


41 is a belt-driven machine. A feature 
of it is the floating motor which acts 
as a belt tightener. The motor is 
hinged to the motor base and thus 
takes up all slack in the belt. This 
machine is also built in the engine 
power type and is known as No. 40. 
Both models are equipped with a high- 
grade wooden frame wringer of the 
swinging style which is reversible and 
is provided with a quick safety re- 
lease device. By means of the exten- 
sion leg the electric model can be 
raised several inches if desired. The 
gears are fully enclosed. The electric 
washer is also provided with an extra 
pulley for operating other apparatus. 
Two simple levers control the ma- 
chine. 


THE CuHicaco Screw ComPANY, 
1026 South Hoffman Avenue, Chicago, 
Ill, has closed the purchase of a tract 
comprising four blocks. Plans have 
not as yet been decided upon, regard- 
ing the details of the buildings to be 
erected, but it is reported that the 
new plant will cost at least $500,000. 
The property alone is. understood to 
have cost the company about $250,000, 
and contains approximately 20 acres, 
or 850,000 sq. ft. of ground. 


THE DuBois PISTON RING COMPANY 
of Albany, N. Y., manufacturer of 
the “Penion” ring, has recently se 
cured the services of the Edward A. 
Cassidy Company, Madison Avenue 
and Fortieth Street, New York City, 
to act as sales manager and national 
distributor. 
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The Last Word 


in Garage Door Hardware 


R-W 
No. 435 


(Patented) 


A Typical Slidetite Garage 
with Double Entrance—Four Doors in Each Entrance 





Doors cannot sag nor slam. 

Slide inside out of the way. 

Operate in small space. 

Close tight into casing. 

Give distinction to garage. 

Made for three, four, five or six door entrances. 
Nationally advertised. 


























A Unit of the Famous R-W Line 


The RW Tine 


Write for catalog, ‘‘Distinctive Garage Door Sliding Door Equipment 
Equipment,”’ giving complete information 
and prices. Sent without obligation. 


Richard ards Wilcox Manufacturing (0 


Saprneemese Aurora, Ituinois, USA. MINNEAPOLIS 


=— Richards Wilcox Canadian Co,Ltd.London Ont. = 
“Ahanger for any door that slides” 
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Automobile Window Dis- 
play 


Hibbard, Spencer, Bartlett & Co., 
Chicago, Ill., have recently originated 
an attractive automobile window dis- 
play for featuring automobile acces- 
sories. 

This is lithographed in seven colors 
and shows an attractive girl driving 
acar. It is given free of charge with 
an order for a small assortment of 
automobile accessories, comprising 
thirty-five articles, samples of which 
are attached on this display. These 
items have been chosen for their 
salability. When fully extended the 
display measures 82 in. in width, yet 
may be adjusted to fit a window only 
60 in. wide. It is sold with or without 
one 30 x 3% in. non-skid “H” tread 
Hartford casing. It is recommended, 
however, that a casing of this size be 
set against the center piece as it will 
add much to the display. 


“Smith’s Duplex” Primer 
and Decarbonizer 


The Cost Reducing Home Supply 
Corporation, 80 Fifth Avenue, New 
York City, has recently brought out 
“Smith’s Duplex” primer and decar- 
bonizer for the Ford car. It is an 
automatic priming and decarbonizing 
device which primes with a fine spray 
or mist that is taken into the cylinders 
in a highly explosive form. This de- 
vice is said to make starting easy in 
cold weather. 

“Smith’s Duplex” primer and decar- 
bonizer utilizes the compression of the 
motor automatically while cranking to 
force into the intake manifold a spray 
of gasoline and air properly mixed to 
form a fine mist or vapor. The device 
is controlled from the front of the 
radiator by a wire similar to the 
choke valve. 

This device can also be used as a 
decarbonizer by holding a glass of 


a a 


New “Apoo” specialties: Left to right, rear view of mirror, all-metal otl gage and tow 











Automobile window display 


water under the tube, opening the 
operating arm after closing the gaso- 
line stop cock, while the motor is hot 
and running. The compression of the 
motor will draw the water up through 





“Smith’s Duplex” primer and decarbonizer 


the tube and the water will be turned 
into steam and forced through the 
cylinders. 

It is furnished complete with a spe- 
cial spark plug and all connections 
ready to install. The price is $10. 
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“Apco”’ Specialties 

The Auto Parts Company, Provi- 
dence, R. I., manufacturer of equip- 
ment for the Ford car, is introducing 
to the trade three new specialties. 

On of these is an oil gage of all 
metal construction. The supply of lu- 
bricant in the crankcase of the engine 
is indicated by a white ball that is 
securely fastened to a rod actuated by 
a float that rises and falls with the 
variation of the supply. The gage can 
be taken apart for cleaning and is 
said to be oil tight. Provision has 
been made for attaching the usual pet- 
cock for draining. The finish is black 
enamel, and the white ball, because of 
its smooth surface, can be cleaned 
easily. The gage retails for 50c. 

Another product is the “Apco” tow 
chain, constructed of links, and which, 
according to the company, has been 
tested to 2900 lb. strain without 
breaking. This chain is said to be 
rust proof. It weighs 4 lb., is packed 
in a canvas bag and lists at $2.50. 

The “Apco” rear view mirror, the 
third of the new products, is of the 
reducing type. It has a diameter of 
5% in. It is attached to the wind- 
shield by one of the screws of the 
shield-supporting bracket. The mirror 
has a wide range of adjustment. The 
finish is black enamel and the retail 
price is $1, 


The Barcalo Mfg. Company, Butf- 
falo, N. Y., has recently published 4 
new catalog of Barcalo tools including 
bicycle and motor-boat wrenches of 
several patterns and sizes, light ad- 
justable wrenches for general use but 
especially adapted for bicycles and 
motorcycles, adjustable wrenches for 
automobiles, wrenches equipped with 
tire levers, adjustable S wrenches, 
combination slip joint pliers and foot 
power emery grinders. The catalog 
contains 48 pages. 
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TAN% 
HARDWARE AP) SATISFACTION 


z 
“TEN-IEN- 


An old familiar 


number that 
resounds with 


PROFITS 


and 


REPEAT 
ORDERS 





WATERSHED “10-10° ROUND TREAD 
Weather, Weight and Bird Proof— 
Self Cleaning 


SEND YOUR ORDERS NOW fons Prompt 


Shipment and Get Those REPEAT ORDERS 
and PROFITS 


A PERFECT LINE OF 


Door ag and Tracks, Garage Door Hardware (for any Garage) 
Fire Door Hardware, Overhead Carriers, Spring Hinges, 
Rolling Ladders, Light Hardware, Hardware Specialties 


ALLITH-PROUTY COMPANY 


Main Office and Factory 


DANVILLE, ILLINOIS, U.S.A. 


Branch Offices and Warehouses 
Chicago New York Boston Philadelphia Los Angeles San Francisco 
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Loeb Accessories Catalog 


The Loeb Hardware Company, 
Montgomery, Ala., has recently pub- 
lished a 352-page catalog covering a 
most comprehensive and complete line 
of automobile accessories. 

The catalog, which measures 6% x 
10 in., is very attractive. The first 
eighty-two pages are confined entirely 
to specialties designed exclusively for 
Ford cars. The catalog shows a wide 
range of items thoroughly tried and 
tested; among them are tires, auto- 
mobile parts, automobile brushes, 
flashlights, bumpers, tire and seat 
covers, tools, vacuum bottles, etc. 
These catalogs will be mailed to all 
dealers upon request. 


Walker Ke-Les Auto Lock 


The Walker Ke-Les Lock Company, 
140 North Dearborn Street, Chicago, 
Ill., has recently placed on the market 
the Walker Ke-Les auto lock, a three- 
number combination lock for the pro- 
tection of automobiles against theft. 
No key of any kind is used, and there 
are over 87,000 changes to the com- 














Walker Ke-Les auto lock 


bination. The device sets flush with 
the dash or instrument board of the 
car, and a simple turn of the wrist 
cuts off gasoline, battery, magneto 
and self-starter. Turning the knob 
to three numbers unlocks the car, and 
the combination can be changed as 
often as desired. 

The device is simple in construction 
and is composed of very few parts. 
No springs or tumblers are used, disks 
being utilized in the mechanism, the 
claim being made that the disks are 
noiseless, smoothly operating and al- 
most impossible to get out of order. 

The company claims that the use of 
the Walker Ke-Les lock absolutely 
prevents back-fire from setting fire to 
the car. The lock retails at $10. 


THE HARDWARE SPECIALTIES COM- 
PANY, Springfield, Ohio, has recently 
brought out a new display card for 
the “Rainfall” sprinkler. This card 
has an easel back and contains suffi- 
cient descriptive matter to fully ex- 
plain the sprinkler that is attached to 
it. One of these display cards and an 
extra sprinkler is furnished gratis 
with the first order from a customer. 


Eagle Oiland Gasoline Can 


The Eagle Glass & Mfg. Company, 
Wellsburg, W. Va., has brought out a 
line of welded steel oil and gasoline 














The Eagle ott can 


cans. The flanges of both the body 
shell and the top dome are melted into 
one piece by a special welding process. 
This flange, with its double strength, 
is then turned inward and forms a 
heavy top rim. The large nozzle, the 
threaded collar, the ears, and the bot- 
tom hoop are all welded into one piece. 

The shell or body of the can is 
drawn from one piece of heavy seam- 
less steel and the breast or top dome 
is also drawn from one piece of steel. 
The steel hoop around the bottom is 
1% in. wide and extends % in. below 
the bottom, thus serving as a support 
for the entire weight of the can. Each 
can is fitted with an attractive label 
and is put up in a shipping carton. 

The capacity of the Eagle oil and 
gasoline can is 5 gal. The height to 
the top of the cap is 14% in. and the 
diameter of the can is 11% in. One 
of the points of interest to which the 
company calls special attention is the 
large size of the top cap. It is 2% in. 
in diameter. 


«« No-Leak-O” Oil Sealing 
Piston Ring 


An error occured in the description 
of the “No-Leak-O” oil sealing piston 
ring, that the Automobile Accessories 
Company, Baltimore, Md., has recently 
placed on the market, which was pub- 
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“No-Leak-O” oil sealing piston rings 


lished in HARDWARE AGE May 17. We 
take pleasure in making the following 
correction: 

The plain ring shown in Fig. 1 will 
hold compression and give maximum 
power when sufficient oil is used to 
form the seal. When sufficient oil is 
used, however, to form the seal, there 
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is a waste of oil. This surplus or 
waste oil is burned into carbon ang 
smoke at every stroke of the motor, 
If the quantity of oil is reduced gas 
will escape past the rings on compres- 
sion stroke, when exploded, fire wil] 
follow the escaping gas, carrying the 
refuse of gasoline to the oil pit, all 
of which is very injurious. 

It will be seen that by holding the 
gas, the motor will have maximum 
power and since there is no waste 
there will be no carbon. The groove 
full of oil acts as a dam or packing, 
the same as the improved water 
pump; where a groove full of water 
makes its own packing against water. 


Speco Plug Energizer 

The Speco Mfg. Corporation, 1777 
Broadway, New York City, has re- 
cently brought out the Speco plug 
energizer. 

By breaking an electric circuit and 
introducing air, resistance current is 
said to be built up. The amperage is 
slightly decreased and the voltage in- 
creased to a great extent. A break 
in an electric circuit forms an effec- 
tive resistance and resistance of any 
kind is said to increase the speed or 
voltage. The Speco energizer intro- 














Speco plug energizer 


duces this electrical phenomenon into 
the motor action. It is said that with 
a Speco plug energizer attached to a 
spark plug not quite so much current 
will be used as would be the case with- 
out the energizer, but the spark de- 
livered is much hotter and will pene- 
trate carbon, grease, oil, soot and often 
even fire a plug with broken porcelain. 
The Davy metallic screen surrounding 
the spark creates a condenser action, 
causes perfect ventilation, yet protects 
the spark. The firm states that the 
energizer is approved by the fire in- 
surance underwriters. 

In addition to this the energizer 
acts as an indicator of the spark plug 
action. If sparks appear in the ener- 
gizer the ignition system is in good 
working order; if not, it indicates that 
something is wrong with the magneto 
or coil. The list price of the Speco 
plug energizer is $1 each or $4 for a 
set of four. 


THE COLUMBUS CHAIN COMPANY, 
Columbus, Ohio, is building an addi- 
tion to its plant, 80 x 100 ft., for the 
purpose of handling additional busi- 
ness on stud link and large sizes of 
hand-made dredge and sling chains. 
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System at Service 


How the SERVICE Motor Supply Co. of 
Chicago Won Its Name 


Over 34,000 auto supply dealers know from experience 
that when it comes to buying auto supplies we stand supreme for SYS- 
TEM and SERVICE. They know the Service Motor Supply Co.’s 
organization is drilled to military precision—that we guarantee to ship 


90 per cent of all orders within six hours after receipt. 
of special orders, do we ever fall short of this schedule. 


Only in case 
That’s why 


these 34,000 dealers buy their auto supplies by mail from ‘‘SNAPS,” 
the ‘‘National Bargain Directory of Auto Supplies.” 


Dealers, you ought! to see 
an order jump from one depart- 
ment of our huge organization to 
another. Barney Oldfield himself 
would take off his hat to our 
ideas of speed. Yet there is no 
rush nor confusion—no pell-mell 
anxiety to fill an order, rush it out 
and trust to luck it’s right. There 
is no luck in our system. It’s just 
being on the job every minute 
that has made our service the talk 
of the country. 


Our $5,000,000 auto sup- 
ply business has been built on a 


NEW idea—selling wholesale only 
—by mail—for cash. If you buy 
from ‘‘SNAPS” you don’t have to 
pay for salesmen’s railroad fares, 
expensive dinners and fat cigars. 
You buy at prices low enough to 
give you big profits and yet your 
retail prices beat your competi- 
tors all hollow. No mail-order-to- 
consumer house can undersell 
you if you buy from ‘‘SNAPS.” 


SEND FOR “SNAPS” NOW 


The Service Motor Supply 
Co. stands ready to be the Chicago 
Partner of every auto supply deal- 
er, garage and repair man—to 
help you at every stage of the 
game. Our six-hour service makes 
it unnecessary for dealers to carry 
a large stock. Our Traffic De- 


partment puts an end to excessive 
express and freight charges. Write 
us right now on your letterhead 
for your copy of ‘“‘SNAPS” and 
then send us a small test order 
—you owe it to the welfare of your 
business to write today. 


+ @ SERVICE MOTOR SUPPLY @ Sn" CHICAGOUSA > 
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The Kind of Profits 
You Like To Make 


ROFITS from sales of Penn 
Safety Razors, Penn Blades, and 
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Correct shaving angle. Proper balance. 
Triple Silver Plated. Handsome box. 
Blades that are laboratory-made. PENN 
SAFETY RAZOR, with 5 Blades that 
Shave, retails $1.00. 


Penn 


Honing Strops are no 


bigger, perhaps, than the profits from 
some of the other lines you carry— 
but every penny you make you know 
is made with the satisfaction of the 


purchaser. 


The reason for this is that the Penn 


items are sold with an unconditional 
guarantee of Shaving Satisfaction or 
Money Back. Your customer can 
return the razor or blades or stropping 
outfit after using it if he thinks it has 
not given him satisfaction, and get his 
money back—and then you, in turn, 
would get the full retail price, from us, 
including your profit. 


When a man keeps his purchase you know he is satisfied 






—not only with what he has bought, but also with where 


he has bought it. 


A. C. PENN 


Incorporated 
100 Lafayette Street 


He’ll probably come back for something else. 


New York 


Penn Products For Profit 





PENN 
Honing S trop 
and Handle 
Retails, $1.00 
Double-sided — abra- 
sive and finishing. A 


few strokes puts edge 
of blade in alignment 
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| “Wale © 
Bulletin 


or June 


E want you to study the scope of Fisk Tire adver- 

tising. You can’t appreciate fully the profit 

possibilities in handling Fisk Tires unless you do. 
This, for instance, is the advertising that has already 
started for the month of June—not just “contemplated” 
but in the magazines now. This is real help, what you 
want and what you actually get. 


} Harper's Bazar Page in full color Christian Herald Half page 

7 a ee / Vanity Fair.. ... Page in full color Literary Digest, Center spread in color 
cane (onan —— = : Ss ...Page in full color Literary Digest.. Full page 
Cover in full color Youth’s Companion Half page 

American Boy .....-Cover in color Christian Herald ..Half page 
Boys’ Life .. «+. Cover in color Cover in color 
Town & Country....Page in full color St. Nicholas.. Cover in color 
Saturday Eve. Post Full page Saturday Eve. Post..Two facing pages. 
Satuiday Eve. Post..Two facing pages Collier's ‘ .... Full page 
Collier's ..... Full page Literary Digest ... Half page 





—besides 34 biggest and most important State farm 
journals throughout the country. 





We’re always doing something for Fisk Dealers 





Ask us for full particulars about the 
Fisk Dealer Plan. Address Dept. H. 


THE Fisk RUBBER COMPANY 


of N. Y. 
Chicopee Falls, Mass. 
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Where is Dunedin? 


UNEDIN is a town in New Zealand. And, 


even in that far-away city across the’ seas there 

are dealers who know the meaning of Gibson Quality, Gibson Service, 
and Gibson Fair Treatment. They prove it by sending us their orders. Dealers 
in almost every country depend upon Gibson goods and 
service. The Gibson Company does business in every State 
in the good old U.S. A. 


Gibson does “‘serve the world.” 


Why? Because we serve it unusually well. 
There is an advantage in dealing with Gibson. You will 
know more aboutit if you write for our new 1917 Catalog. Sent 
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free to any legitimate accessory dealer or garage operator. 
Get this Book! Write today, asking for Catalog G-5 and let us put you on 
our permanent mailing list. 











THE GIBSON COMPANY 


(ee 48 INDIANAPOLIS 


AE: RR 
II Tl Motor Car Accessories and Tires 


L/h boon: ) 


oy Shop Equipment and Electrical Supplies 
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‘““Gibson Serves the World” i 
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Meet the Demand 





“Sure, old man, I've got a Yankee 
>ymp in the car. That will do the work.” 
You can always be sure of a tire pump that 


works by carrying 4 


ore You Know It 


ywer pump that 1s sometimes powerless 
- put you need this powerful, full-lunged 
e it’s always gure, and easy 
You stand uP straight, pump with one 
the gauge tells you when it’s “enuf.” 
n can use it just as readily- t’s “easy 
air. 
Ask your dealer to demonstrate a Yankee Pump you 
today. If he hasn't one in stock, drop us ® postal, and we 
will see that he gets one 
emergency: 


Apex Electric Mfg: Company 
=F, 1414 West 59th Street, Chicago, Illinois 
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The Biggest Possible 
Noise at the Lowest 
Possible Price 


j O other warning signal on the market can 
shatter the air like the mighty blast of the 


Sparton.- From ten models the automo- 
bilist has choice of motor driven or hand-oper- 
ated horns. Whichever his final selection, he 
cannot get a lower-priced and more dependable 
safety signal anywhere. 


Our Spartonet, three dollars, is handsomely fin- 
ished in satin black and nickel or all black. 
Powerful in build as well as in voice. 


Don’t say that your stock of auto accessories is 
already complete. If Sparton is missing you are 
certainly losing some easy profits, and we will 
appreciate a chance to prove it. Drop us a line 
today requesting details. 


the Sparks-Withington Co. 


JACKSON MICHIGAN 
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BLACK SQUEEGEE TREAD 
RED SIDES 


i 1c 
IAHO HARDWARE ‘PLUMBING 
.. &J t mY Cw, 


IWMER Tones ae 
INNER m TUE E 


$10,000 2 SHIPMENT 


Because Diemonds sieaply melt awey cnt of stock 


PLUMBING, HEATING & SHEET METAL SUPPLIES 
MINE, RANCH & STOCKMENS SUPPLIES 


Baise pai, 


The Diamon& Rubber Co., November 12, 1916 
Salt Lake, Ytah. 


Gentlemen: 


pAfter carefully reviewing our steadily increasing tire business, we are im- 
pelled to congyatulate ourselves and you for the kind fortune that sent Dia- 
mond Tires intQour list of auto supplies. 


We have checked & to see if the tremendous growth of our tire business was 
on a solid founda®ion. 


We asked our larger 

stead of complaints iBamary 

iver the goods quickly, 

Our summary is that there 1% 

PRICE, QUALITY and SERVICE, and DIF 


Yours, 7 zm up jp 8 Ree: & PIBG CO., Ltd. 


Vice President. 


If you cant get Diamonds from your jobber write 
Diamond Rubber Co. Akron, Ohio. 


Diamond Tires 
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The Vesuvius Plug is the result of 
17 years’ experience in manufactur- 
ing spark plugs. 





It was built after years of study— 
and close attention to every detail 
of design. 


The most vulnerable part of a plug 
is the center core. 


Mosler “VITITE” (our own insu- 
lation) is a proven success. 


Note in the accompanying cross 
sectional view the massive, double- 
step, stone insulator. The upper 
gasket rides on a “second” shoulder 
—distributing the strain through- 
out the whole core—instead of on a 
thin shoulder, as in all other plugs. 
This not only correctly centers the 
center electrode, but distributes 
the pressure above the center of 
gravity. 





Manufactured under A. R. Mosler’s 
Patent No. 1,218,208. ot oe © » 
Other Patents Pending. This is just one exclusive Mosler 

feature helping to make the 

Mosler Vesuvius “The Indestruc- 


tible Plug.” 


MOS E R Our merchandising sales work is on 
L a par with the plug—write in for 


details. 











A. R. Mosler & Co. 


PLU G New York, N. Y. 


| ~ THE INDESTRUCTIBLE PLUG GUARANTEED TO OUTLAST THE MOTOR 
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Keen Buyers Demand 
Gemco Bumpers 


One dealer says: “The automobile owner is 
generally a pretty keen buyer and he can 
see in a minute that strong, sturdy 


om teen s — 
re gt es aon 


ae ctl Paring Mays i. hatmnncnag Mowatt 


TRADE maar 


END THRUST BUMPERS 


= <1 omen 


built on the end thrust principle, are the right 
kind for his car. Not only that—he’s generally 
broad-minded enough to see that the rear end of 
his car, as well as the front end, needs a Gemco 
Bumper and that it’s mighty cheap protection. 


: : 


Gemco Bumpers are easy to sell—and every sale 
pays a good profit. Furnished in diamond or 
channel bars to fit all cars. 


ig ie eel sn Sem 


Ask your jobber or write direct to 


Gemco Mfg. Company 
672 So. Pierce Street 
MILWAUKEE, WISCONSIN 





Mr. Rip Van Dealer 


If you've been asleep to the opportunities all around you for the past several years 
to develop a good and most profitable trade in automobile accessories let us help 


you rub the sleep out of your eyes with 


THE HALLADAY LINE 


a line of automobile accessories and necessities of nation-wide reputation, backed by 
an aggressive national advertising campaign that assures big business at satisfactory 
profits. 


L =) A FEW OF OUR PROFIT PRODUCERS 


Fompere, F Front and Rear for all cars. 
ock A rbers 


lexlevers for Heavy Cars. 


. 

liexlievers for Ford Cars. 

rire Holders. 

Miting Steering Wheels. 

Jacks and Halladay Can Tippers. 
Luggage Carriers. 

















Our catalog in your hands will be of mutual benefit. Pin this advertisement to your letter 
head while the spirit moves you, send it to us and we'll see that you get a catalog. 


L. P. HALLADAY CO., . Streator, Ill. 


Distributors: 


Asch & Co., 16-24 W. Gist St., New York City. Sanford Brothers, Gipttencem, Southern Distributo 
g. L. Tho om pson Co., 817 Boylston St., Boston, Mass. ——— & Merton, Inc., San wien Los Angeles, Portland 
Gray-Heath Co., 1440 Michigan Ave., Chicago, Illinois. nd Seattle, Pacific Coast Distributors. 
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An Absolute Necessity For Ford Cars 


THE HANDY 


Horn Push Button and Holder 


HE Horn push button on the FORD is located 

in a decidedly awkward place—on the steering 
column. To reach it one must put the arm either 
through or around the wheel. It’s not only unhandy 
—it’s unsafe. The HANDY horn push button and 
holder is placed where it rightfully belongs—on top 
of the steering column in the center of the steering 
wheel. 

Every FORD owner wants this necessity as soon 
as he sees it. When he gets it he'll be proud of it. 
He cannot afford to be without it. 

Come complete and can be attached in five minutes. 


50 


Manufactured by 


The Francis-Rand Company 
Cleveland Ohio 








ACME STEEL 


RUNNING BOARD MATS 


Made of Galvanized Flat Steel Wire 
—same construction as Acme Flexible 
Steel Door Mats. 

Held firmly in place by two wire 


Attached over 
running board 
as shown in il- 
lustration at A 
and B. 

Packed expressly for the Hardware trade 
one mat, complete with springs, to the box. 
Also in larger cartons of 6 and 12 mats. 

Write for catalog today. 


Acme Steel Goods Co., M’f’rs. 


Main Office and Works: 
2834-40 Archer Avenue, meat 
Eastern Branch: ern Branch: 
151 Lafayette St., N. Y. City 10-14 Srite St., Atlanta, Ga 
San Francisco: 311 California Street 


M.E.CANFIELDCO. ACME STEEL GOODS OF CANADA, Ltd. 
Los Angeles, Cal. Montreal, Que 
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¢ ee 


should influence your decision 
in the selection of your Spark 


Plug Stock— 


There are many good reasons why 


ASTER 


Calorite Spark Plugs 


should be your selection— 

Their design is in accord with the 
best automobile engineering demands 
and practices— 


They are sturdily constructed of the 
finest materials obtainable. 

They are tested under rigid inspection rules— 

They are generously guaranteed thus— 


“We guarantee Master Calorite Spark Plugs 
against all defects of material or workman- 
ship and will replace free of charge any 
Calorite Insulators broken by heat which are 
returned to us transportation prepaid.” 


And in their resale you derive 
a margin of profit which justi- 
fies your whole hearted recom- 
mendation of these plugs to 
your customers for—long lived, 
dependable spark plug service. 

There is a Master Calorite 
Spark Plug for cvery variety 
of service— 

And the retail price is amply 
justified by their efficiency and 
durability— 


$1.00 and $1.25 retail, 


Depending upon the size. 


Let us send you full details 

regarding our proposition to 

Master Calorite Spark Plug. the trade. You will find it most 
Regular Length, $1.00 each. attractive. 


MASTER CALORITE SPARK PLUGS 


MADE IN U.S.A. AND GUARANTEED BY 


HARTFORD MACHINE 
SCREW COMPANY 


488 Capitol Avenue, HARTFORD, CONN 
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Cut No. 64 for Paint and Lubricating Oil 


Make the Paint Oil Depart- 
ment the best-paying depart- 
ment of your business— 


Install the 


Paint Oil Storage System 


It saves oil, time and labor—prevents over-meas- 
ure, spillage, dripping, evaporation, gumming, etc. 
Eliminates the Fire Hazard—makes new customers 
and keeps old ones—produces a regular profit the 
year ’round and will soon pay for itself. 


Write today. 


S. F. BOWSER & CO., Inc. 


Sales Offices in Representatives 
All Centers Everywhere 











Are You Watching 
Your Money-Magnet? 


PAT. APP. For 


Right out front is the place for your Willson Case—- 
on the first counter or in the window. Then, don’t 
forget to let the display tray show samples of your 
entire Willson Case line. Above all, never let any 
style run out of stock. Your jobber can deliver 
Willson Case styles at once. Saturday Evening Post 
advertising and other national publicity help you to 
make good, steady money on Willson Goggles. 

This Case and Goggle Assortment No. 1, $16.00; 

goods sell for $30.50. Same case with assortment 


No. 2, $25.00; goods sell for $51.00. Goggles are 
priced at 25c to $1.50. Ask your jobber. 


For sun, dust, For flying 
glare, wind. S10) ) particles. 


T. A. WILLSON & CO., Inc., Reading, Pa., U. S. A. 
Chicago San Francisco Toronto London 











Adams Auto Top Holder 


“Stops the rattle—saves 
your top”’ 


Neatest — Quickest — Strongest 


Dealers everywhere will find a 
ready sale for this best of all Top 
Holders. An ornament to any car. 
No unsightly projecting arms, nor 
dangling straps. Can be installed 
in two minutes, and operates 
quicker than any other. 


Two sizes—% in. holes for small 
cars, % in. for large ones. 


Price, $2.00 per pair} } 
Write for discounts to dealers. 


ROCK ISLAND MFG. CO., Dept. B, Rock Island, Ill. 





g 
| Fale E Jrestige 
IN 
CONVERSE 


¢ FIPLE*TREAD 
TIRES 

















3,500,000 Cars 
Require Spring Oilers 


right here in the U. 58. 

recr We're making a spring oiler 
that’s easily attached, sto 
the squeaks, works out e 
rust and makes the car run 
better. Our 


Universal Spring Oiler 
Price 25¢ Each 


is selling like ‘‘hot cakes’’ to 
car owners. Made in two 
sizes: 1%” and 2”. We are 
turning over all orders to 
Jobbers and Dealers selling 
our goods. Write for prices. 

Most cars use from 8 to 16 
ollers each. 


IMPROVED GAUGE MFG. CO. 





SYRACUSE, N. Y. 























When you want 


efficient help or results remember that one 
dollar will pay for a fifty word advertise- 
ment in “The Opportunity Exchange Col- 
umns” of HARDWARE AGE. They are 


results producers. 


HARDWARE AGE 
239 West 39th Street New York City 
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¥ 


¥ 299 


EMPRESS atase“Stes 


Leather Packed Short Pat. Marine Ratchet 


The Cups 
shown repre- 
sent only a 
part of our 
line. 


7% 


Invisible SPFing ¥ 


i 





AUBURN, N. Y. 
Spring Lock 





BOWEN MFG. 


CATALOGUE ON APPLICATION 


O. 
Cc Write for full 


¥ Lek! information. 








Peres a 


Style Style Style Style Style 
Ratchet <4" D.C. “B"O.0. **D’'O.C. “N""0.C. “L’*0.0. 





Ask for 
Catalogue L. 


@2 sa @ 


Style Style Style 


“K"'O.C. “C"0.C, “G"O.0. Wing Top 














THE UNIVERSAL PUSH BUTTON 


is just the thing 
for your desk, door 
bell or any (place 
you have the need 
of a push button 
because you don’t 
have to fumble 
around to find it. 


The entire top is 
movable, so when 
it is pressed at any 
point the contact 
is made. 

The cut at top of ¢ is actual size. THE BUTTON SHELL 
IS FINISHE I BEAUTIFUL BLACK ENAMEL OR 
NICKEL-PLATE AND THE TOP IS A BLACK COMPOSI. 
TION, making a neat and attractive article. If you have an 
electric horn on your car, this button will enable you to operate 


Ge oes is used by a number of the largest Price, 25c. 
The Garford Manufacturing Co., Elyria, OhioJU. S. A. 


automobile manufacturers as standard equipment. 


Imperial Auto 
Folding Steel Chair 


No. 211 


The frame is made of the very best 
oval steel and finished in rich biack 
japan. 

The seat and back rest are padded 
with felt and upholstered in black 
waterproof art leather. 

Built for strength and safety as well 
as convenience and comfort, and 
when folded occupies less space than 
any other seat. 

Adult size, seat 16” high. 

Child size, seat 12” high. 


Manufactured by 
IMPERIAL BIT & SNAP COMPANY 
RACINE, WIS. 








THIS STICK SHOULD BE IN 
YOUR STOCK 


sais pate ~~ 
ERIBDU, 


It is the only brand upon which you can meet 
any competition and still make a good profit. 
Superior in Quality, Profit, Service, Packages 


ASK YO WHOLESALER FOR IT OR 
WRITE US! FOR PRICES AND SAMPLES 


THE JOBBER’S MFG. CO. 227,5:LAS4LLE st. 


CHICAGO ILL. 











You Can Secure 


industrious, capable clerks, salesmen or 


sg s, by advertising for them in 

rtunity Exchange of Hard- 
on Age. This Department receives the 
earnest consideration of many ambitious 
men who aspire to more responsible 
positions. $1.00 pays for one insertion of 
a fifty-word advertisement. Try this 


department, now. 
Hardware Age, 239 W. 39th St., New York 





Copper Milk Can Letters 
and Figures 1%" High 
Tinned on back 


Above cuts are actual size. We make the 
entire alphabet and full set of figures. 

They are made of very thin copper and used 
for soldering onto milk cans or other tinned 
surfaces. Very convenient. Can be soldered 
on securely by placing the tinned side on any 
clean, tinned surface and passing a hot iron 
over the face. Sample sent on request. 





We also make House Numbers, Automobile 
Numbers, Sign Letters in seven sizes and seven 
finishes, Sheet Metal Signs, Name Plates, 
Number Plates, Push and Pull Plates, etc., 
etc. All shown in Catalog No. 25H, sent free 
on request to jobbers or dealers. 





MANUFACTURED EXCLUSIVELY BY 


Niagara Falls Metal Stamping Works 
HARDWARE SPECIALTIES 


Niagara Falls, N. Y., U.S.A. 8-46 
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LOOK FOR THE LABEL 


INSIST and DEMAND— 
Get Strips “ALLEN” Tanned 


~~ See ee ee ee ee eee eee ee ee ee ee 
ll ee ee ee eed +e 











Williams’ “VULCAN” 
Chain Pipe Vise 


holds gas men’s approval. 


Our big message in the journals they read and 
our recent letter to each one in behalf of “VUL- 
CAN” dealers leaves little for you to do but 
pay a welcome call on them and cash in on their 
acceptance. 





Standard on all the Brooklyn Union Gas Co.’s 41 Carts 


BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 «ne ARK. 
Twelve Medals of 
Award at 
INTERNATIONAL 








INCORPORATED 1895 
Special Grand Prize 
GOLD MEDAL 
Atlanta, 1895 

Expositions 


Cepy ef Catalogue will be semt free to any interested File User upon applicatica. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 











SAND PAPER FLINT PAPER EMERY CLOTH 


IN REAMS AND ROLLS GARNET PAPER AND EMERY PAPER 


Take no ain om the Luualely? 
“ “te han oly He 
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pags TeT SECT NET A ONE 
Price 


$6.90 


Get It All 
Out 


Empties a barrel 
or drum com- 
pletely. No 
Waste. No Drip. 


Rothweiler 
Pumps 


m Good for 
M1 oil, gaso- 
Mm line, tur- 
» pentine, 
light paint, 
etc. 


Patent Pending 
Works easily, quickly and efficiently—A 
great trouble saver. 


ROTHWEILER & CO. 


Seattle 





Wash. 














American Brand 
QUALITY SERVICE 
Screen Wire Cloth 





Lasts Longer— Looks Better 
also 
American Bronze, 
Galvanoid Enameled, Painted, 
Bright Galvanized 





















All Meshes and Widths 





American Wire Fabrics Co. 
Chicago, II. 


FACTORIES: 


Clinton, Iowa Mt. Wolf, Pa. Niles, Mich. 


























Your Reputation 


OR quality depends partly 

on your persistence in 

mentioning it. To assume that 

everyone knows the merit of 

your goods will make you miss 
the bigger and richer market. 


Long after YOU think your case 
is understood there will still be need 
for telling your story. What seems 
old to you is just dawning on the 
minds of some others—or they may 
never have had need of you before. 
Everlasting repetition brings the big 
results. 

Readers of HARDWARE AGE 
are on the alert for money-making 
merchandise. Why not let them 
know about yours? 

Let us tell you how to use our 
pages advantageously. 


HARDWARE AGE 
239 W. 39th Street, 


New York 








YOU (an Use This 
con |-Po Ring Binder 


It’s made of the best material 
obtainable, and shows the most 
careful workmanship. I buy 
sheets bearing the same _ trade- 
mark from any stationer, and 
those sheets always fit the rings. 
The binder is so durable that it 
has stood the hardest kind of 
service for several years, and still 
retains a neat appearance, 

aaa have Send innumerable uses for 
oo - Pom Ring Books. 
Ther seme 
in nearl 
hundred A B 
and styles at a 
wide range of 


ruled 
in several difterent ways to meet different purposes, 
some of the ways they are used: 

Cash Received 
Check Record 
Accounts Payable 
Note Register 
Bills Payable 
Daily Statement 


Memo Books 
Hospital Records 
Class Records 
uotation Records 
laim Records 
Order Books 


Price Books 
Cost Books 
Scrap Books 
Manuscripts 
Graphic Charts 
Sales Records 


Engineers’ Books Inventory Records Minute Books 
Diaries Petty Cash Pay Rolls 
Goods Received Cash Journal Trial Balance 


Expense Books Data Book Meter Books 
All First Class Stationers Sell fa }4P0z) Books and Forms 


NOTE * 


the er. by both Dealers and Users. 
WHY SUBMIT TO SUBSTITUTION ? 


SEND FOR CATALOG G-2 
Irving - Pitt Manufacturing Company 


Leaf Manufacturers in the W: 
te City, Missouri 


























Here are 


Pa Books and Forms Are Acknowledged 
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Columbus Sanitary Fly Trap 


The Safest and Strongly de 
Quickest Way Built of aa ee Double Dasher Beaters. 


to get rid of High-Grade Dover Egg Beaters. 
Flies Materials The latest and most im- 
proved types of egg 
beaters. A full variety of 
styles, sizes and prices, to 
Every trap guaranteed not to pull apart. The best meet every requirement. 
appearing and most efficient trap on the market. | THE TAPLIN MFG. CO. 
The price is right. , Stew Miteains Coon. 
The Safety Wire Gas Globe Co. New York Office: 


Columbus, Ohio 143 Chambers Street 








=> ses.hUhOoelhlhUCU rOlhUC OOlhlUCU COlC OlCU OlU COllC TC lC ST Cl Se 


OurCounter- | | We) e fa bel | age 10° 


ENAMELS 


A complete, compact, distinctive line in handy house- 
ann. ee sens hold cans only; no larger sizes. Good value these 
ly in any direction without tear- days at 15 cents or two-for-a-quarter. A great seller 
ing the rug or carpet or marking with Hardware Trade. Assortments contain all 29 
=e Som. colors. Display matter included. 

“Acme” Ball Bearing Casters Dealer’s Assortment (30 Dor} Ried aN pepaven $26.25 
cannot rust or bind and they ab- Jobber’s Assortment (12 Doz.)............. stage 
80 





A BALL— sorb all of the strain involved re} 

stock, all colors, per gross 

NOT A 7 ™— Write for color card, circular and booklet, 
WHEEL Write at once for prices and “The Five and Ten Trade in Hardware. 

¥ particulars concerning our com- 


bate cate line MoNiAux Painr Mro.Ca 


THE SCHATZ ‘MFG. CO., Poughkeepsie, N.Y. 


150-170 Second Ave., BROOKLYN-NEW YORK 
Agents: J. C. McCarty & Co., 29 Murray St., New York City Western Trede Supplied by Tes ey Metal & Mardmere Co. 


Kansas City, Mo. 




















McKinnon , CARY’S SUPERIOR 
All-Steel Hose Reels METAL JOINT FASTENERS 


Warranted satisfactory in every respect. ven the 
Being made throughout of STEEL, eleo- gretenenee for their uniform? high i grade p * ma toh. 
trically welded, they are lighter yet Made in many widths an To number of 


corrugations mee 
stronger than other reels. Handsome- 
ly finished in japan, 
carefully baked on. 
x \ They sell at a 
< A ° base te 
XG Z, Corrugations 
a 


SAW EDGE PLAIN EDGE 


Packed in cartons of 500 and 1000 and in bulk. Also put up ia 
Congested traffic par... oN it imperative that coils, wound right-hand and left, and with straight corruga' 
you order them to-day. for use in Automatic Driving Machines. 


Largest Stocks Always on Hand—Immediate Shipment 
McKinnon Dash Company “ge 
Buffalo, N. Y. St. Catharines, Ont. Cary Miz: Co..." Se 


























MILBRADT THE 
LADDERS | im Chicago Ladder 


will pay for them- 


gg fF yy ee is specially adapted for use 


wait on more trade in Hardware Stores. This 
save the wear and we Ladder cannot tip—will turn 
eS ee corners if desired. 

brine the’ appearance 


¢ ® ead store up to NOISELESS TRACK 


snowing (OF goo liane See this space for other 
number styles kinds next week or send 
ee. for all ‘kinds . for booklet telling all about 
of shelving. Rolling Ladders. 


Milbradt Mfg. Co. : 
2410 N. 10th St. The Bicycle Step Ladder Co. 


St. Louis, Mo. ’ 62 Randolph St., Chicago 
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Sherman Pump Leathers 


Make Steady 
Customers 





Always the Same :: {Always the Best 


For fifteen years we have bought Best Oak Tanned 
Leather from one tannery. We do not manufacture 
belting, hence use no belt ends, nor do we buy scrap 
leather. Others may have equal appearance, but not 
the substance, as a our Leathers are not doctored up 
by paste or sizing. 


Packed,in Attractive Dozen Cartons 
Free Sample on Request 


H. B. Sherman Mfg. Co., Battle Creek, Mich. 


A Profitable 
Hose Mender 


Basic patents of which belong 
to us exclusively 





You can see from its construction that this hose 
mender makes a permanent union quickly. The 
kind of goods that makes customers and holds them. 
Made in all diameters. 


Get our catalogs on Hose Couplers and Lawn 
Sprinklers. There’s profit in it. 


STUBER & KUCK CO., Peoria, IIl. 


New York Office: 154 Chambers St., J. M. Sherwood, Mgr. 
San Francisco Office: Rialto Bidg., Wm. P. Horn, Mgr. 








The ‘‘Original” Gutter Hangers 
Made by Berger Bros. Company 


are the strongest, neatest and 
handiest made; 20 different styles 
to suit any requirement. 

Look for the “BB” on 
every piece. 


Send for free samples 
Nor 10 and No. 8 Catalog. 


Berger Bros. Company 


Office: 229-31 Arch St. Store: 237 Arch St. 


Warerooms and Factory: 110-114 Bread Street 
PHILADELPHIA 










Townsend Gave to the World 
The Ball-Bearing Lawn Mower 









All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO., Orange, N. J. 








Quick-Set Steel 
Drive Posts 


These are some of the 
reasons a the de- 
mand for these posts 
is growing: Cost less 
than wood or con- 
crete, guaranteed for 
35 years, a few blows 
set them, adapted to 
say kind of wire fenc- 

ing, wire X yu easily 

quickly. 








It will pay you to 
ee Law a 
ey al to farm- 
ers Bm e- 
owners. Send _ for 
our catalog. It is free. 


Buffalo Steel Co., Tonawanda, N. Y. 











Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 


Covert’s Saddlery. Works 


INTERLAKEN, N. Y., U.S. A. 





Edward Darby & Sons Company 


INCORPORATED 
\NUFACTURERS 
Steel, lron 
tn ¢ Bronze. Galv annize 
Window Screen Wir 
vanized farm Fencing and 
Poultry Netting. Q Wire 
ng and Window Guards 
Goods of every descriptior 


Send for Catalogues 


» ARCH STREE 1 





\ i 








Genuine NEY Haying Tools 


STANDARD FOR FORTY YEARS 
THE COMPLETE LINE WRITE FOR CATALOGUE 


THE NEY MFG. CO. Canton, Ohio 
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Every Mechanic 
Knows 


who has used Red-Hot Torches and 
Fire Pots, there is none better, 
and he is getting full ee for 
his money. They are le from 
the best eslgutat At A by 
skilled mechanics, thoroughly 
tested and inspected and produce 
a flame of intense heat, using very 
Iittle fuel. We guarantee them to 
please you. All leading jobbers 
will supply at factory prices or 
we will ship direct if cash accom- 
panies the order. 


Bend for free catalog. 


ASHTON MFG. CO. 


Mo. 114 Red-Hot Torch Newark, N.J.,U.S. A. 
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Perfect Clinching Hose Mender 








THE POPULAR 10c. SELLER 


SMOOTH, STRONG, TIGHT, EASY TO APPLY, 
AND PROFITABLE 


Furnished with brass or steel one-piece tubes. 
a —_ construction prevents cutting 


Send for Catalogue of Hose Accessories. 
L. R. Nelson -t- Peoria, IIl. 


Exclusive Licensee Under Patents. 














Guaranteed 
Quality— 


You get it with F. Dieckmann 
Elbows and Shoes. Made of 
highest grade materials, round, 
square, corrugated, 

plain; all angles 

and designs. 


The Ferdinand 


Dieckmann Co. 
Cincinnati, Ohio 





The Worcester Lawn Mower Co. 


Worcester, Mass. 


Have their NEW CATALOG 
in COLORS ready for mailing. 
Ask for it. 


SELLING AGENTS: 
J.C. McCarty & Company, 21 Murray St., New York 














Made by THE UNION HORSE NAIL CO. 
1506-1522 W. 22d St. CHICAGO, ILL. 











Protect Your Own Reputation 


ce & B' 


Galvanized Poultry Netting 


alwavs GIVES Si faction, which 18 a guar 


netting 


ture 


The ( OO oam@casiaitae Manufacturing Co. 


























May 31, 1917 


HARDWARE AGE 





we? American and 
Griswold 


Bale Ties 


HESE OLD AND TRIED ties have passed 
through years Of refinement in manufacture 
and trial in actual use until they are now standard 
of the world. 
Complete descriptive catalogue sent free for the asking 
Made by 


o 
American Steel & Wire Company 
Chicato New York Cleveland Pittsburgh Worcester Denver 
Export Representative: U.S. Steel Products Co., New York 
Pacific Coast Representative: U.S. Steel Products Co. 
Portland Seattle 


San Francisco Los Angeles 
































en 
ARMSTRONG TOOLS 


et ee 


Tools bearing the name of the Armstrong Mfg. 
Co. are superior made tools. Perfect in construc- 
tion, accurate and dependable. 

The name of Armstrong has ever stood for the 
best in service, quality and workmanship. 


Tools With an Enviable Guarantee 
Send for our catalog of Genuine Armstrong 
Stocks and Dies, Water, Gas and Steam Fitters’ 
Tools and Pipe Threading Machines. 

THE ARMSTRONG MFG. CO. 


290 Knowlton Street Bridgeport, Conn, 























SA TISF Y 


your customers 
DIXON’S SOLID BELT DRESSING 


sells itself after the first trial. It 
has to be good to come up to the 
Dixon standard of quality. Repeat 
orders follow naturally. 
How is your stock? 
Made in Jersey City, N. J. by the 
JOSEPH DIXON CRUCIBLE_COMPANY 


aE ESTABLISHED 1827 aQ¢ 


“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 


it 


 -~ Tew went _ — ie 


STAR EXPANSION ‘BOLT ‘COMPANY 
20 W. Lake St., CHICAGO 147-149 Cedar St., NEW YORK 

















If it’s DROP FORGED 
WRENCHES you’re 
after, remember that 
P-S Quality is 
Guaranteed. 








Page-Storms Drop Forge Co. 
CHICOPEE, MASS. 






LEBANON 





Lebanon Machine 


Company 
LEBANON, N.H. 


Send for Catalog 

















REASONS WHY YOU SHOULD STOCK 


“Red Devil Auger Bits 


q Yield liberal profits. 
@ Have 10% greater clearance. 
Bore with or against grain 
in hard or soft wood. 









. q Pull themseloes in 
— pe d without pushing 
double twist, - — 
all hand forged. 
Every one has a full- 
polished worm and red shank. 


Smith & Hemenway Co., Inc. 
98 Chambers Street NEW YORK CITY 




































Prompt Shipment on Receipt of , 
Your Order 


Ferrules, Copper; Bars, Copper; Bottoms, Copper; Burns, Cop- 

$ eo Pipe, Copper ; ‘Crimped Sheet, Copper; a 
Krough, Co oper ; Elbows, pper; Gaskets, Corrugated Cop 
Hammers pper; Mitres, Copper ; Nails : Rivets, =A 
per; Roll Copper; Shoes, Copper; Sheets opper; Soldering, 
bo r; Spikes, Copper ; Washers, Copper. 
q in r selling needs are listed above, write us at once 

Pit Copper and Brass Rolling Mills 











tebure 


. G. ee Co., 





Pittsbers®, Pa. 
U. 8. A- s 
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THE HAMMER 


rxetack || | The Standard “S” Wrench 


This is the Bemis & Call Improved Adjustable S Wrench. Grace 
» ap all-around wrench, but specially useful in corners 


se ” 
" laces where the ordina 
Robertson Horse Shoe Magnet Hammers Ste tes She ae ae Bl we 
° ° ° re: arde: ™m 
a high grade line with a good profit to dealers and cone .. me Quility pont “ posed 


jobbers. Catalogues and discounts on request. Write for prices. 


Silver Medal (Highest Offered) Panama-Pacific Exposition Bemis & Call Hardware & Tool Co 
ARTHUR R. ROBERTSON, 144 Oliver St., Boston Springfield, Mass., U. S. A. 

















Fresh Air and Protection! RIGHT NOW 


The revival of wooden boat building will stimulate 
The Ives Window the demand for Ship Augers 


bsasconented . C. E. Jennings’ “1’Hommedien” B d 
A Safeguard for Ventilating sien g ran 
Rooms, allowing windows to be 
left open at the top, the bottom, 
or both top and bottom, with en- 
tire security against intrusion. 


Descriptive circular mailed 
on application. 


C.E. Jennings &Co., 71-73 Murray St., NewYork 




















Joints smooth working, yet 
rigid or firm, as required to hold rule up 


[UFKIN rate acre e pe 


properly under all conditions. Ask about our Spring Joint Rules with 
folding hook, just the thing for taking measurements out of arm's reach. 


7 dal SAGINAW, MICH. 
Send for ougie catalog, Tapes and Rules 7ME LUFATN, fi OLE C: a. New York Windsor, Can, 








NIPPERS (0, Round snd Oval Punches 
PUNCHES § “ths ee CS. Ovheenn bs Ca 


Send for Catalog 








AMERICAN 


Sickle Edge Hay Knife. 
The original sectional edge 
hay knife. Write for 
prices. They are in- 


THE NEY MFG. CO., Canton, Ohio teresting. 


lack and Galvanized ad Sheets] 


APOLLO-KEYSTONE Copper Steel Galvanized Sheets 


ULVERTS, FLUMES, TANKS, ROOFING, Tye and all forms of ex 
work "highowt ip quality, durasil Tity and rust-resistance. We also manufacture Lo Corrugated and Formed 
Black Sheets of every ‘kos rical Sheets, Special Sheets, Bright 1 Tin Plates, ode —e Copper 8 


AMERICAN — AND TIN PLATE — 
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SAMSON CORDAGE WORKS : sac mega 


"MANUFACTURERS OF 


BRAIDED CORDAGE 
AND COTTON TWINES 
BOSTON 


SASH CORD, CLOTHES 
LINES, SMALL LINES 
ETC. 5440740 CAALOG 


MASS. 















eto rexok ctor le 2} Settees 
ARNANARN |IRAR Al” 845957 


ae & Wire Work 
UYADNUQDEQUNEL _Qvoseus¢0_TUTTTUTTUT res 


eeoereeeeeres 


eee eens Send fer Cataleg 
THE STEWART IRON WORKS CO., 765 Stewart Cincinnati, Obie 











G-W ICE TOOLS 


For use by the Wholesaler for unloading Ice 
from ts or cars. MAKERS’ 
For use by the Retailer on wagons. Reund 
For use by the Housewife at the Ice chest. 
Write for Catalog and Window pee Oards. Point 
Let us quote Jobbers’ Paper 
GIFFORD-WOOoD oo. a 
} a A New York Rochester, N. Y. . 
cn. Boston Philadelphia ROBERT MURPHY’S SONS CO. 
Chicago eee Ayer, Mass. 


SHOE sLOoYD 

KITCHEN OYSTER 

oapan RUBBER 
PATTERN 











Cleveland Grindstones 


12-Inch 
NEL The Cleveland Trademark as- Ply Hardwood 
» nt sures you of genuine Berea o4 iy L No, 1002 
g Rock. We own the quarries eveils 
a ae g at THE (GHAPIN- STEPHENS (9. 
ier me THE CLEVELAND STONE CO. be ” Popular Prices union 
CLEVELAND - - - - OHIO Ask Your Jobber PINE MEADOW, CONN. U. S.A. 


C-S CO. 











—_ mark is destined to become 


of the most far-reaching 
factors in the automobile field. 
comprehensive sales and 
ps campaign which is 
now under way to assist dealers 


a eK = the most unusual that 
come to your atten- 

Motor Specialties tion. "We ‘invite well equipped, 
D ve hardware dealers to 

communicate with us promptly. 


Crew Levick Company, 2227-51 Land Title Building, Philadelphia 


PORTER’S ‘“‘NEW EASY”’ BOLT CLIPPERS 


All sises. All parts interchangeable. Jaws Special Steel. 
Big Sellers. Good profit. Write for prices. 


H. K. PORTER Everett, Mass. 








ELEVATORS AND DUMBWAITERS 


Made to be sold by the Hardware 
Trade. Can be placed in position by 
any carpenter. 
Send for Catalog No. 24 
ENERGY ELEVATOR CO. 
214-216-218 New St. Philadelphia, Pa. 





Age OMMERS PEERLESS FAUCETS) 











Zs BEST BLOCK TIN K cumeetianet 
aaeee i MAPLE Woop BODY HIGHLY POLISHED 


LINING FP ONLY THE GENUINE ARE STAMPED In TRE WOOD WITH 
‘ TRADE MARK MALTESE CROSS (As Pe cur) 











JOHN HASSALL. ine. 
ESCUTCHEON PINS 


SPEGIAL Wire Naics 


Ceav ano Oancawo Streets 
BROOKLYN, NY 


aos ess — ——) 


in Aca Meracs 


zt rt 1 1830 
i) SS = — — 
ue 
Rivets. 














MORRILL PRODUCTS 


Saw Sets Liquid Seap Dispensers 
na Lead Seal Presses 

Bex Openers Hand Punches 

Nail Pullers Spike Pullers 


The apex of quality resting upon sound advertising, 
satisfactory service, good construction and merit. 


CHAS. MORRILL 


102 LAFAYETTE ST. NEW YORK 








eo) B pee) 8 


NITROJECTOR NOIOO 


Hawthorne Mfg. Co. ,Inc., Bridgeport, Conn. U.S.A. 





» OE 





“VICTOR”? BOLT CLIPPER 


Send for Catalog 





ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. 








| 
ou can get the latest prices from 
POSTED THe Iron AGE STANDARD 


Harpware Lists, Send for cir- 
cular and specimen pages. 


DAVID WILLIAMS COMPANY 
239 W. 39th St., New York 

















Send for new catalogue No. 10 
WILMINGTON, OHIO 














Then 





HARDWARE AGE 





BROOKS 


WIRE GOODS 


Bright Iron and Brass. Special 
Wire Goods Made to Order. 


M. S. BROOKS & SONS 


CHESTER, CONN. 


HILL’S 

Famous Clothes 

Dryers Order Now 
Hill Clothes Dryer Co. 


Worcester Mass. 
Mfr'rsef Hustler Ash Sifters 








Parker Wire Goods Company 


Manufacturers of 


General and Special Wire Hardware, 
Wire Goods and Stampings 
WORCESTER MASSACHUSETTS 


PRIEST’S 
Clippers 


The world’s standard ‘‘back- 
o’-the-neck’’ shaver deserves 
your serious investigation as 
a — item of stock. 

¢@. 


American Shearer Mfg. 


May 31, 1917 
Company 


tt 
Nashua, N. H., U.S. A. 











“ANSONIA” NAIL CLIP—10c. 


Made by the makers of the ‘‘Gem”’ nail clipper. Twelve 
in a box or 12 on a display card. Fast ten-cent sales. 


Big Profit. 
Write 


H. C. COOK CO. 
Ansonia, Conn. 





WAGNER Door llangen ges 


please your customers and pay you 

the right profit. Acknowledged the 

best from every standpoint—convenience, 

durability, ease of adjustment. Self- 

cleaning, bird-proof, trouble proof. Write 

for 96 page catalog showing full line of 

Wagner Door Hangers, Coaster Wagons, 
81 and Hardware Specialties. 


WAGNER MFG. CO. 
Dept. D Cedar Falls, Iowa 








positively cannot become 
locked in the pocket yet is 
self locking on the .cul- 
prit’s wrists. 


PEERLESS HANDCUFF CO., Springfield, Mass. 


MANILA and SISAL 
LATHYARN, HAY ' and HIDE 
ROPE and SPECIALTIES 
Manufactured by 


E. T. RUGG & Co., Newark, Ohio 











Steel Stamps, Burning Brands, 
Steel Letters, 

Figures, 
Metal Checks 





STEVENS LINE LEVEL 


= mechanics, 4 


a 
Write for further de- 


tails, 
Frank B. Hall eine 
Newton Falls, 














W-X Shock Absorbers 


For Ford Cars, Four Cush- 
ions of Comfort for each cor- 
ner. Easy to attach. Fast 
Sellers. Money Makers. 


POP GE ic ivevacocoseveds $7.50 


Star Specialty Mfg. Company 
227-233 W. Erie St., Chicago 


Eke BETTER SPRINGS 
Unrestricted 


op the Naw Ena Guarantee % 
Againss Breakage or 


St 
Spring - be Sag ine at wom 8 point 
Dealers everywhere sell them—Prices dies 


NEW ERA SPRING & SPECIALTY COMPANY 
856 Woodward Ave., Detroit, Mich. 


Send for Cotaleg. of **Better’’ Accessories 
FACTORIES AT CHICA and GRAND RAPIDS, MICH. 











TACKS ‘ex:" NAILS se BOLTS 


Cobblers’ Nails, Bed Screws, Glazier Points 
Send for new illustrated catalogue, most convenient and 
comprehensive. 


SHELTON CO., (Estab. 1836) 


SHELTON, CONN. New York, 96 Warren St. 








GRAY IRON CASTINGS 


LIGHT AND MEDIUM WEIGHT 


Three Complete Foundries Merit Your 
Consideration 
Which We are Bound You Will Receive 


S. CHENEY & SON, MANLIUS, N. Y. 











140 Years’ Continuous Business 


LARGEST ASSORTED STOCK IN THE WORLD 
Highest Grade Only 


JOB T. PUGH :: ::  Phila., U.S.A. 





KEEP You can get the latest prices from 
POSTED jintvs ‘in ‘Sed for 


HarpwareE Lists, 
cular and specimen pages. 


DAVID WILLIAMS COMPANY 
239 W. 39th St., New York 
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Is 
Never In 


The Way 


No. 1914 
THE 


GRIFFIN Garage Door Holder 


Is as necessary to hold the door open as the bolt to hold 
it shut. The mere sight of it enables one to sce at a 
glance its great value. 


THE MATERIAL 


used in the manufacture of 
our wrenches is the best that 
can be obtained. All steel 
parts with the exception of 
the springs are forged in our 
own plant, every piece pass- 
ing a rigid inspection before 
advancing to the next opera- 


tion. 


F. E. WELLS & SON CO. 


The Garage door swing- 
ing to and fro in the wind 
is annoying and trouble- 
some, expensive and dan- 

erous. The old way of 

locking or hooking the 

door open is not satisfac- 
tory or practical. 

e@ automobile owner 

or buyer nowadays wants 


30 Warren St., 


New York Erie, Penna. 


the new and modern im- 
provements on his car— 
and he gets them. So it 
is when he builds his gar- 
age. He wants the latest 
improvements that add 
materially to his comfort 
and convenience—and he 
gets them. 


Made in U. S. A. 


THE GRIFFIN MANUFACTURING CO. 


17 E. Lake St., 
icago 








Greenfield, 


A 


pA 








and from 3/16” to 


suitable for any class 


Our line contains 


the catalog. 


| Portland 








Big sellers. These Contractors’ Turn- 
| buckles range in size from 2” to 72” take-up 


” 


214" in diameter of 


| thread. All varieties of ends make them 
| 


of work. 


over 1500 articles 


| marine and galvanized hardware. Send for 


Thos. Laughlin Co. 


Maine 








Contractors’ 
Turnbuckles 
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Help Wanted and 


$1.00 minimum rate. 


2c per word—50c 


Business Opportunity 


Advertisements 2c per word— 


Situations Wanted 


minimum. 
Display Rates on Request 
Allow seven words for keyed address 





LASSIFIED advertisements must be in our office not 
later than Friday noon to secure insertion in the fol- 


lowing week's issue. 


On account of the small amounts involved, we particu- 
larly request that all orders be accompanied by remittance. 

















Help Wanted 


Situations Wanted 





Original letters of reference should 
not be inclosed unth replies to ad- 
vertisements appearing in these col- 
umns, as they are frequently mislaid 
and lost. A copy of the reference 
will serve the purpose. 





IF YOU ARE DESIROUS of in- 
creasing your earnings, write for 
terms on Sollers’ Self-Calculating 
Scales, something that every carpen 
ter and stair-builder will be glad to 
get and use. Write early and secure 
exclusive right to territory that you 
will be able to handle. Address R. 
C. Smyers, Mt. Union, Pa. 





HERE 18 THE PLACE FOR 
Y E G 


YOUR SERVICES. 





MANUFACTURER of full line 
household specialties wants local rep- 
resentatives i nall important cities to 
handle line on commission. Depart- 
ment stores, hardware dealers, in- 
stalment houses, premium concerns 
are all big users. State experience, 
lines handled and territory covered. 
We want none but those who can 
“make good.” For such our propo- 
sition is an excellent one. Address 
“S. H,” care Harpware Ace, New 
York. 





Manufacturers’ agents and sales- 
men wanted, automobile accessory, 
every section United States and 
Canada, for manufacturer planning 
national campaign Also representa- 
tives in England, France, Italy, Rus- 
sia, Argentina, Brazil. Address 
“Multiple Automobile,” Box 124, 
care Harpware Acg, New York. 





WANTED—One salesman to be 
assigned to exclusive distribution 
of Lane H-C Automobile Jacks in 
the following States: Mississippi, 
Louisiana, Arkansas, Oklahoma, 
Kansas, Nebraska, South Dakota, 
North Dakota. Compensation en- 
tirely commissions. Only first-class, 
successful men will be considered. 
Lane Brothers Company, Pough- 
keepsie, N. Y. 


“HARDWARE SALESMAN 
WANTED. 





If you know you are a good retail 
hardware salesman, with pleasing 
at epee Ld _ enthusiasm; perfect 
ealth; experience; tact; ambition— 
if the seed of success is within you 
and you want to associate yourself 
with men of the right kind—it will 
be to your interest to communicate 
with us. 

-—But you must be a young man, 
married, living in the vicinity of 
Newark, and you must measure u 
in every respect to the highest stand- 
ard of hardware store service. Ad- 
dress Box A-131, care Harpware 
Ace, New York. 


WANTED—Window trimmer and 
ecard writer. Very excellent opportu- 
nity for the right man. For further 
ar nena inquire P. O. Box 857, 
Sridgeport, Conn. 





SALESMAN WANTED of bi 
calibre to carry side line of pad- 
locks. Can cover any territory ex- 
cept Pennsylvania, New qoreny and 
Eastern New York. Only men of 
character and who can furnish the 
best of references as to ability and 
experience will be considered. 
dress Box A-142, care Harpware 
Ace, New York. 





Salesman, an experienced hard- 
ware man, inside trade, one who in 
addition would be apt at learning 
sale of auto supplies. State age, 
married or single, references and sal- 
ary expected. Address Box A-140, 
care Harpware Act, New York. 


SALESMAN OF EXPERIENCE 
and ability wants position with man- 
ufacturer, Eleven years’ experience 
in the Middle and Southwest calling 
on wholesale and retail trade. Best 
of references; age 38, and well ac- 

uainted. Address “B. R.,” care 
[aRDWARE Ace, New York. 





IF YOU WANT A _ POSITION 
WHY DON’T YOU SAY SO TO 
THE THOUSANDS OF EXEC. 
UTIVES THROUGHOUT THE 
HARDWARE TRADE WHO 
READ THIS PAGE? 





ATTENTION TO RETAILERS 


A hustler and wide awake hard- 
ware man, age » acquainted with 
all sides of the hardware field, wants 

sition as manager with a retail 
ardware merchant. Am a shrewd 
buyer, a capable executive, an or- 
ganizer and a producer. Will only 
consider an association that offers a 
career as well as a fair compensa- 
tion. Address “P. A.,” care Harp- 
ware Ace, New York. 





Experienced salesman covering 
Wisconsin, Michigan and Minnesota 
wishes to make connection with rep- 
utable house. Commission _ basis. 
P. O. Box 674, Milwaukee, Wis. 





Wanted—Position as manager or 
buyer for retail hardware. welve 
years’ experience. At present em- 
ple but desire to make a change. 
excellent references. Address x 
A-93, care Harpware Ace, New 
York. 





A live wire salesman with 15 years’ 
experience in New York and New 
England territory selling hardware 
and kindred lines to housefurnishing, 
plumbing and hardware trade, is 
open for a proposition. Salary or 
commission. Married, age 39 years; 
can go to any territory; best of refer- 
ences. Address Box A-138, care 
Harpware Ace, New York. 





Hardware man, 45, several years’ 
experience as owner of business and 
manager of sales in general and 
builders’ hardware and farm sup- 
plies. Expert business builder. Now 
engaged in manufacture of plyers 
and lineman’s tools, wishes to form 
connection with retail hardware con- 
cern as manager or buyer, with view 
to later taking interest in business. 
Details and reference a matter of 
correspondence. Box A-135, care 
Harpware Ace, New York. 





Salesman wants position, New 
York and vicinity. Fifteen years’ 
exptrience. Builders and general 
hardware, also auto sundries. At 
anes employed, change desired. 
Sest of references. Address Box 
A-143, care Harpware Ace, New 
ork. 





Ad-| YOU HAVE OF COURSE THE 


NEWSPAPERS IN YOUR CITY 
THAT YOU CAN USE TO 
OBTAIN A_ POSITION; 


USE THIS SECTION—IT MAY 
COST YOU A “LOWER” IN A 
“PULLMAN,” BUT IT WILL 
PROBABLY GIVE YOU A 
WORTH-WHILE “BERTH.” 





Business Opportunities 





ABOUT APRIL 1ST 
THE UNDERSIGNED WILL 
OPEN A MANUFACTURERS’ 
AGENCY OFFICE 
centrally located for the Missouri 
and Mississippi rivers’ jobbing trade, 
and will take on a few representa- 
tive and first class items or lines 
which will be given thorough and 
competent personal representation on 
a commission basis. Correspondence 
solicited. FRED R. PECK, formerly 
sales manager The Peck Hardware 
Mfg. Co., Berlin, Wis. 





YOUR OPPORTUNITY 


As a sheet-metal manufacturer to 
supply the demand in all rural and 
farming communities for a time and 
trouble saving device for quickly 
and easily filling bags and sacks. 
Cheap and practical. For details, 
address Joseph C. Martin, Water- 
bury, Vt. 





PROSPEROUS STORE in up-to- 
date Middle West town of 1000, in 
heart of fine farming district; paved 
streets, electric lights, good schools, 
etc.; $10,000 stock of hardware, 
paint, stoves, furniture. Undertak- 
ing business combined. Did $35,000 
business last year. Must cash 
deal. Address “B. F.,” care Harp- 
ware Acg, New York. 





THERE SEEMS TO BE AN 
EM OR 


OPPORTUNITY ARE YO 
AFTER? WE RECOMMEND 
THIS SECTION FROM “PAST 
PERFORMANCES.” 





IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware, we can be of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “R. W. S.,” care 
Harpware Ace, New York. 


FOR SALE, 


First class hardware stock, con- 
sisting of hardware, tinware, paints, 
oils, seeds and farm tools. nven- 
tory about $15,500. Located in Mid- 
dle Western town 40,000 population. 
Desirable farming trade; 12,500 
cash only. Address P. O. Box X, 
Station A, Waterloo, Iowa. 





FOR SALE — Long established 
hardware business, located in the 
heart of the corn belt of Illinois. 
Stock and fixtures will invoice about 
$13,000; $25,000 yearly business. 
Good clean stock. Will give 10 per 
cent discount to cash buyer. This 
is a real bargain, and will not be on 
the market long. Reason for sell- 
ing, failing health. Address “E. D.,” 
care Harpware Ace, New York. 


WANTED—Manufacturers’ agent 
to represent a large manufacturer of 
adjustable wrenches for automobiles 
and bicycles. Resident agents in the 
following cities particularly desir- 
able: hicago, San Francisco, Se- 
attle, New Orleans, Atlanta, Toronto, 
Montreal. Address Box A-85, care 
Harpware Ace, New York. 





For Sale—Nice clean stock of 
hardware. Will invoice $6,000 and 
doing a good business. n a wide 
awake town of 60,000. Must sell be- 
cause of ill health. No trade consid- 
ered but will give a good bargain for 
a quick sale. Address Box A-126, 
care Harpware Ace, New York. 





U|ware and farming implements 


Prosperous hardware store located 
in manufacturing section of Greater 
New York City for sale. Business 
established thirty years in one place, 
Inventory stock $20,000 to $25,000, 
This is an unus' opportunity. Ad- 
dress Box A-127, care Harpware 
Ace, New York. 





General stock of hardware and 
building for sale in small manufac- 
turing town in Ohio. Stock will in- 
voice approximately $2,500, doin 
business of $6,000 year. This stoc 
and building can be purchased at a 
bargain. ill sell stock with or 
without building. Address Box 


A-130, care Harpware Ace, New 
York. 





FOR SALE—Clean stock of hard. 
ware and modern residence in good 
county seat town of 3000 popula- 
tion, in north central Iowa, in the 
heart of the corn belt, good farm 
and city trade; best of reasons for 
selling; $12,000 will handle this— 
cash only. No trades. One other hard- 
ware store in town—good competi- 
tors. This is a splendid opening and 
will not on the market long 
Write quick if interested. Address 
Box A133, care Harpware Ace, New 
York. 





eneral hard- 
Lo- 
cated in growing town of over 1000 
inhabitants. Fine farming section 
and good sawmill and motor boat 
trade. Good schools and churches. 
Only exclusive hardware store in the 
town. Stock will invoice $4,000, fix- 
tures $400. Will sell or rent build- 
ing. Reason for selling, have other 
business which want to devote all of 
time to. For full detail information 
_— Cc. Farrar, Jonesville, 


For Sale—Stock of 





For Sale—Hardware and tool store 
located in busy section of Brooklyn, 
N. Y. Up-to-date stock. Excellent 
and growing trade in tools, cutlery 
and auto supplies. Inventory about 
$8,000; 10 per cent discount to cash 
buyer. Address Box A-136, care 
Harpware Ace, New York. 





Wanted—Established he notch 
manufacturers’ agents to sell a small 
hardware item which has been thor- 
oughly introduced by our own spe: 
cialty salesmen and is now handled 
by nearly every jobber. Territory, 
all or any part of the following: New 
England, New York, Pennsylvania 
and all Southeastern and Southern 
States below the hio River and 
east of New Mexico. In_ replying, 
ive complete report of lines now 
andled, exact territory covered, 
whether you call on all hardware 
jobbers or not, frequency of trips, 
etc. Address Box A-137, care Harp- 
ware Ace, New York. 





“WE GOT THE MAN WE 
WANTED.” {IT’S THE SAME 


|OLD BUT NEVERTHELESS 


GRATIFYING STORY THAT !S 
TOLD TO US WEEK IN AND 
WEEK OUT. YOU’LL FIND 
THAT AN AD IN THIS SEC- 
TION IS THE EASIEST AND 
CHEAPEST METHOD TO GET 





COMPETENT MEN. 
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. *,? 
Business Opportunities 
—_— 

To represent manufacturers of bard- 
ware or hardware specialties in the 
eastern provinces of Canada. Fifteen 
rs’ experience in the hardware 
ness. Five years as assistant to 
the buyer of the largest Jobbing house 
jn eastern Canada. 


ADDRESS BOX A-114 
care HanpwaRge AGs, New York. 





FOR SALE—An old, well estab- 
lished and growing lumber, imple- 
ment, vehicle and paint business in a 
thriving mining town in Pennsyl- 
vania—$35,000 last year. Will in- 
voice near $13,000. Cash, no trade, 
Flanegin & McClurg, Allegheny Co., 
Imperial, Pa. 





GENERAL HARDWARE AND 
PLUMBING. 


One-half interest for sale in a first 
class general hardware, plumbing, 
heating and tinning business. 

Established 20 Years. 

Middle aged man preferred and 
capable of doing first class country 
shop work in above lines. 

Capital required $6,000 and NOT 
figured at WAR PRICES, with good 
clean stock. Located in a hustling 
Central New York village of 1500 
and in prosperous farming commu- 


Only one other smaller store of 
kind in place. Reason for selling, 
former partner retired on account 
of ill health. Write. 

Fred D. Smith 

Sherburne, Chenango Co., N. Y. 





An up-to-date hardware, stoves, 
paints and harness business for sale 
at once. Located in Central Illinois. 
Chance for right live y. No 
trading. Address Box A-139, care 
Harpware Ace, New York. 





“The re- 
sults from 
advertise- 
ment placed 
by us in your 
April 26th 
issue of the 
Hardware 
Age were 
very satisfac- 
tory. We 
received re- 
plies from 
coast to 
coast.” 








“l have landed a 


position through the 
ad that | placed in 
your paper, and sin- 
cerely hope that I can 
hold same, as it is the 
best position that | 
ever had. All told, | 
received about ten 
answers. | cheerfully 
recommend your 
paper to men in my 
line who are looking 
for a position, because 
I have had occasion 
to use it more than 
once, and find that it 
not only gives satis- 
faction, but encour- 
agement as well.” 
























Sales 
| Talk 
No. 87 






















|Get Off 
‘On the 
Right Foot 
















First impres- 








sions count. 


Make the first 









impression on 







new file custom- 





ers a good, heavy 


impression. 










Tell them about 





the quality of the 





crucible steel 






that goes into 






Delta Files. 
Show them how 









accurately they 





are cut and how 


they hold their 









biting edge even 


after long use 









Delta Files 





* are guaranteed to 







cut faster and 







last longer than 


others. We back 







that guarantee 


with our money i 











and reputation. 
















The Delta 
File Works 


Philadelphia, U.S. A 
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The Classified Directory appears 


In the first issue of each month 





Acme Steel Goods Co........... 83 
REP CD. os cc ctcdieccns 71 
American Ever Ready Works.... 81 
American Screw Co, ........-+. 23 
American Shearer Mfg. Co..... 94 
American Sheet & Tin Plate Co. 92 
American Steel & Wire Co..... 91 
American Wire Fabrics Co..... 87 
American Wringer Co. ........ 26 
Asa s Gens Ca, Ws Re <cccvcccs 86 
Ages Misctrie C0. oiskc ci ccccvees 77 
Asmetrdng Mig. Ce... ..sccccece 91 
er ee 90 
Ps MOOS v ivaes aoe canes 30 
PN TEE Tis 0os so ivanncesss 29 
Automobile Accessories Co..... 93 
B 
Baeder, Adamson & Co... . 86 
Beractt Ca,, G & HH... ..crveee 86 
Beacon Electric Works......... 28 
Bemis & Call Hdwe. & Tool Co.. 92 
ge eS ree 89 
Bicycle Step Ladder Co......... 88 
Bishop & Co., Geo. H.......... 25 
Bowen Mfg. Co....... dsevvvrvy OS 
Senet © Ges, Be Poe vc envio dcses 84 
Bridgeport Screw Co........... 23 
Brooks & Sons, M. S........... 94 
Brown & Sharpe Mfg. Co....... 6 
WU BA GOs ves sctiaxsesese 89 
ee FON Cs isc es sadaesaee 99 
a er 
c 
ee BEE: Cs socks e's seta ndewenn 88 
Chapin-Stephens Co. ........... 93 
Cheney @ Bons, Bis. ccsiavivess 94 
Chicago Flexible Shaft Co....... 9 
Cieete Gi, Gone Bis os ckecnse 28 
Cleveland Stone Co............ 93 
Cont Woandhh Goes. .6 60 ss tiscxaes 5 
GOED FOR o.oc vec: deweccasse.4 35 
Converse Rubber Shoe Co....... 84 
Cod Qa Ti Gi nccncdeesanues 94 
Covert’s Saddlery Works....... 89 
Crescent Co. ...... . 
Crow: Lavick Co. occ cshicrwvccs 93 
D 
Darby & Sons Co., Edward. . 89 
Delta File Works............ 97 
Deming Co. ..... 32 
Dieckmann Co., F ...........+: 90 
Dietzgen Co., Eugene.......... 31 


Dixon Crucible Co., Joseph..... 91 





E 
ee Pe err 100 
Mths Tip Chisc: 60008 ci cvtinder 29 
Energy Elevator Co...........+. 93 
ED. 40.6 000 530 pernne vanes 26 
F 
Pie Se Tso csc cb vccvcceds 75 
Prancie-Rand Co, vnc. ccccccccee 83 
G 
Carton: Ge) 0 6066560000 ces 85 
TO TORS oso. cidelee beneen 82 
NE GOs: iis osacsensceeneses 76 
OO WERE Co. 65 oc scsivioes 93 
Gilbert & Bennett Mfg. Co...... 90 
Geet On, BF isckcvanee ed 79 
Greenfield Tap & Die Corp...... 12 
er 95 
H 
ee 8 ORT 
ee Gs Tal Bevis och cnvvaa 82 
meetin & Bea <, Joos icsssiy 39 
Haawner B Cosi cc sisccevresere 85 
| 8 em Oe Ae eer 16 
Hartford Mch. Screw Co........ 83 
ene Tiet., FOURS 00s 8s cee 93 
Hawthorne Mfg. Co........-+0- 93 
Hayes Pump & Planter Co...... 33 
Maller & Co, We Geecarvcsccses 26 
Hill Clothes Dryer Co.......... 94 
Hussey. & Co., C. Giese ccvicces 91 
I 
Imperial Bit & Snap Co.... 85 
Improved Gauge Co.......-.+++ 84 
Inland Steel Co...ccseccoscces 20 
International Silver Co......... 2 
Interstate Iron & Steel Co...... 7 
Icving Pitt Mfg. Co.....0-cc00. 87 
Irwin Auger Bit Co... ..060..%3 93 
Se RS eee rae 92 
J 
Jonnings Co., C. EB. .ccccscvecvses 92 
Jennings Mfg. Co., Russell...... 90 
Jobbers Mfg. Co......seeeesees 85 
Johnson-Starr Co. ......++.ee0. 19 


L 
Laughlin Co., Thes...cccccccere 95 
Lawson Mfg. Co.........+-+05- 31 
Lebanon Meck. Co. .c.ccccccvcces 91 
ee eer ery Tree 18 
Ludlow Saylor Wire Co...... 16, 28 
Lufkin Rule Co.......ssseeeees 92 
oe a PPerrrerrr ret tee 31 

M 
MaeKiones Mile; Ce. i. vccscceces 3 
McKinnon Dash Co.........+-- 88 
Wetbradt Mila; Coss ccccccedsess 88 
Milwaukee Corrugating Co...... 21 
Montauk Paint Mfg. Co........ 88 
RO CAME, o.5.:cdinpansnchvss 93 
ee FE Pe re ee eee 80 
Murphy’s Sons Co., R.........- 93 
meyers @ Bre; FP. Bisccscciovess 21 

N 


National Cash Register Co...... 13 


Matiowel Bie: Coie vccccccsecs 36 
Ta Ta o0as bine sien bmareiee S 90 
New Era Spring & Spec. Co.... 94 
New Jersey Wire Cloth Co..... 90 
New York Wire Cloth Co....... 87 
Mey BME. Go. svevecvavedives 89, 92 


Niagara Falls Metal Stpg. Works. 32 


Nicholson File Co........+.00+- 8 
North Bros. Mfg. Co........... 26 
8) 

Opportunity Exchange ...... 96, 97 
Osborne & Ca., C. Bu... ccceacs 92 
P 
Page-Storms Drop Forge Co.... 91 
Parker Co., Charles............- 30 
Parker Wire Goods Co.......... o4 
Peck, Stow & Wilcox Co........ 25 
Peerless Handcuff Co.......... 94 
PH Bescde vise cenccerestias 74 
WO Th Tis os 66 trates isecsves OE 
Progressive Mfg. Co..........- 22 
PU SOON s 6-08 ous en beselns-0n 94 
R 
Richards-Wilcox Co. ........... 69 
Pesbnete) Beet Giie v.civdecccowieas 93 
Robertson, Arthur R........... 92 
Rock Island Mfg. Co.......... 84 
Rose & Bros., Wm......+++-++- 32 
Rothweiler & Co... ...ceeeeeeees 87 
Rees & Ce, B Bec cccovcesseve 94 








Safety Wire Gas Globe Co....., 88 
Samson Cordage Works........, 93 
Bee FERN GOs 056.000 cccccanan 88 
OU Ts Oils cortccccoccctan 29 
Schwerdtle Stamp Co.........., 4 
Service Motor Supply Co....... 73 
Es AN ree eCeeer rr © 94 
Sherman Mfg. Co., H. B........ 89 
Simmons Hdwe. Co........... - I 
Bees He Ai 5 ane co ckvene ll 
Smith & Egge Mfg. Co......... uN 
Smith & Hemenway, Inc........ 91 
Sommer Faucet Co., John...... 93 
Sparks-Withington Co. ....... » 28 
Stanley Rule & Level Co....... 24 
Stanley Works ........0000 33, 67 
Star Expansion Bolt Co...... oe M 
Star Specialty Mfg. Co..... oceeue 
Searvett Cai, Ea Boviceccsccvtes 34 
Stewart Iron Works Co........ 93 
Stimpson Co., Edwin B......... 27 
Stover Mfg. & Engine Co....... 27 
Seuber & Kuck... .cccccsccocces 89 
T 
Taplin Mfg. Co......---eeecees 88 
Thompson Mfg. Co., Judson L.. 33 
Townsend Co., S. P......eeeee 89 
Trimont Mfg. Co.......+-.eeee: 10 
Tubular Rivet & Stud Co....... 95 
U 
Union Hardware Co.......+++++ 17 
Union Horse Nail Co....-.++++- 9 
Union Tool Co.....--sseeeeeees 27 
United States Sandpaper Co..... 30 
Vv 
Vollrath Co. ......eeeeereeeces 20 
Voss Mfg. Co........0-+-: 19 
Ww 
Wagner Mfg. Co.. . 94 
Walworth Mfg. Co....... «4s 
Warren Mfg. Co., J. D...-. . 8 
Wells Sons Co., F. E.....  % 
Whitaker-Glessner Co., 

Wheeling Corrugating Dept 18 
Whitaker-Glessner Co. . 27 
Whitman & Barnes Mfg. Co 32 
Wickwire Bros., Inc. . 14 
Williams & Co., J. H.. 86 
Willson & Co., T. A....-- . & 
Wire Goods Co........+- . 29 
Worcester Lawn Mower Co 90 

15 


Wright Wire Co 
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Anunwaning service 


is built into Buffum 
Tools which makes 


them goods of increas- 
ing profitability for 
every hardware dealer. 


This service is what 
high grade workmen 
seek in tools. When 
they find it they come 
back for other tools of 
the same line. 


Buffum Tools thus 


are an everwidening 
trade influence because 
they sell at a consistent 
price with a good mar- 
gin of profit to a set of 
customers which isauto- 
matically increasing. 


Teach your trade about 
Buffum Tools. Learn 


about them yourself. 


And the wise man bought 
BUFFUM TOOLS. 
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Only a few of the many kinds 
of tools manufactured. 


The Buffum Tool Co. 


Louisiana, Mo., U.S.A. 
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